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Product of the Springfield’s School 


HARLES W. FRACKER of Des Moines, veteran lowa 


State Agent of the Springfield Fire & Marine Insurance 
Company, is rounding out 41 years of active field service with 
the company this month. Mr. Fracker, therefore, has had 


an opportunity to carry through to completion the lessons he 
learned from his underwriting teachers. 


Mr. Fracker during these years of service has acquired much 
from his Springfield environment. He has absorbed its best 


tradition. He has caught its spirit. He is typical of the men 
Charles W. Fracker who have contributed vitally to the institution and have re- 
Iowa — Agent of the Springfield 


ire & Marine. 


PO, 9p flected its time characteristics. 
Springfield in November, 1878. He had 

been a banker at Marshalliown, Iowa. Mr. 
Fracker is the dean of the Iowa field men, 
beloved by a wide circle of friends all over 
the state. 


Mr. Fracker has talked the Springfield to agents in season 


and out. He has been proud of his connection. He has known the motives of the 
Springfield official family. 


A Springfield agent has the advantage of representing a permanent, dependable, solid, 


progressive, liberal, conscientious institution that has stood firmly and enthusiastically 
for the American Agency System ever since it started. 


It is men like Mr. Fracker who have been associated with the Springfield for so long 
a period that best exemplify the attributes of this sterling institution. 


SPRINGFIELD 


FIRE AND MARINE INSURANCE COMPANY 


Home Office: Springfield, Mass. 
A. W. DAMON, President G. G. BULKLEY, Vice-President F.H. WILLIAMS, Treasurer 


Western Department, Chicago, Illinois 
A.F.DEAN, Manager J.C.HARDING, Assistant Manager W.H.LININGER, Assistant Manager E.G. CARLISLE, 2nd Assistant Manager 


Pacific Coast Department, San Francisco, Cal. 
GEO. W. DORNIN, Manager 


E. H. HILDRETH, Secretary 


JOHN C. DORNIN, Assistant Manager 
Agencies in All Prominent Localities Throughout the United States and Canada 


General Marine Managers: TALBOT, BIRD & CO., Inc., 63-65 Beaver Street, New York 
The Springfield Has Been Accumulating Good Will for Seventy Years 
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FYR-FYTER— 


An Excellent Christmas Gift 


We have a special offer to make 
to insurance agents that will en- 
able them to sell thousands of 
Fyr-Fyters for Christmas gifts. 


No gift could be more vitally 
needed—more appreciated— 


more acceptable. 


And with the special inducement 
that we have to offer you can 
take orders for Fyr-Fighters 
from practically every customer. 


Write or wire at once for the 
details of this Christmas Special. 


THE FYR-FYTER COMPANY 


Dayton, Ohio 
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NEW U. S. MANAGER FOR 
NORTHERN ASSURANCE 


Promotion of Alfred G. Martin to 
Succeed G. W. Babb An- 
nounced in New York 


APPOINTMENT POPULAR 


James V. Lane and Everett W. Nourse, 
Who Have Been With Company 
Many Years, Also Advanced 


NEW YORK, Nov. 25.—Although 
previously known in a very limited 
circle the news that George W. Babb 
would retire as United. States man- 
ager of the Northern Assurance of 
London, on the first of the new year, 
made public last Friday, came as a 
distinct surprise to the underwriting 
fraternity, for, despite his 72 years, 
Mr. Babb had never been more active 
either in the affairs of his own office 
or in the general concern of the fire 
insurance business than he has been 
during the past few months. His health 
is excellent and there seemed no good 
reason why he should not continue 
for at least a few years longer in the 
post he has filled with such signal 
ability since 1899. He will retain his 
interest in the Northern by becoming 
one of its United States trustees, plan- 
ning to give particular attention to its 
finances, 

Coincident with the retirement of 
Mr. Babb, Thomas A. Ralston, long 
submanager of the corporation here, 
will likewise resign his present post, 
and will enter the general insurance 
brokerage business at this city. 


A. G. Martin Succeeds Babb 


As manager of the Northern Mr. 
Babb will be succeeded by Alfred 
Gothard Martin, James Victor Lane 
becoming submanager and Everett 
Whitefield Nourse general agent, the 
last named office being specially 
created. 

All three of the new appointees are 
men of ripe underwriting experience; 
carefully trained in the policies of the 
Northern Assurance and admirably 
fitted to develop successfully the busi- 
ness of the corporation. It is safe to 
assert that no managerial changes of 
recent years have given more general 
satisfaction to the fraternity than those 
above recorded, the action of the 
Northern’s directors in advancing its 
own men to positions of high rank 
rather than seeking outside talent, be- 
ing an inspiration to all young men 
looking to the future. 


Babb Has Fine Record 


Mr. Babb for many years has taken 
a foremost place in the councils of the 
re insurance business having been a 
working member of the New York 
Board, the Eastern Union, Southeast- 
ern Underwriters Association and the 
National Board, not to mention scores 
of lesser organizations. A hard worker, 
shrewd in judgment, keen in analysis 
and clear in expression, his opinions 
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WHEN SPRINKLERS ARE DANGEROUS 














the Brunswick-Balke-Collender 

Company at Muskegon, Mich., 
again demonstrated that in some risks 
sprinkler equipment is more dangerous 
than useful. In this plant, tires were 
being manufactured and in the 
addition in which the fire occurred, 
the mixing process took place. A large 
portion of the floor was utilized as a 
large mixing trough. Gasoline was 
used in the process and quantities of 
it were stored in the building. When 
the blaze started, the sprinkler heads 
were opened and the water commenced 
to pour down into the mixing trough. 
Instead of putting the fire out, the 
water merely served to carry the burn- 
ing gasoline to all parts of the build- 
ing. The fire department for two hours 
played a steady stream upon the burn- 
ing building with little effect. The wa- 
ter poured upon the risk by the fire 
department and the streams which 


A RECENT FIRE in the plant of 





poured out of the sprinkler heads only 
served to increase and spread the fire. 


HIS is merely only another demon- 

stration of what many companies 
have learned to their cost, that sprink- 
ler equipment is dangerous where vol- 
atiles such as_ gasoline, benzine, 
naphtha and benzol are used in the 
manufacturing process, and that the 
sprinkler equipment may simply spread 
the fire instead of putting it out. In 
such risks some companies have rec- 
ommended that sprinkler equipments 
be taken out and instead there be in- 
stalled what are known as_ sand 
bumpers. These are merely large 
metal containers filled with one-quar- 
ter to one-half ton of sand. When the 
fire starts, the sand can be dumped 
upon the flames, putting the fire out 
and preventing the spread of the flames 
that usually results where volatiles are 
used in the manufacturing process. 








were eagerly sought whenever matters 
of high import were up for review. 

Mr. Ralston’s work was mainly with 
New York city affairs, and he had a 
peculiar knowledge of local conditions, 
a fact responsible for his election to 
the presidency of the New York 
Board last May. 


With Northern Many Years 


Mr. Martin belongs to the younger 
generation of fire underwriters, of 
which he is one of the most conspicu- 
ous members; once opportunity be 
given him he is sure to make his mark 
in a big way. After a brief experience 
with the Norwich Union Fire as a clerk 
back in 1885, Mr. Martin went with 
the Northern Assurance, and has since 
been continuously in its employ. After 
masiering the office detail he was ap- 
pointed special agent for Eastern 
Pennsylvania, New Jersey and subur- 
ban New York in 1893, being trans- 
ferred a year later to the Western 
Pennsylvania and Western New York 
field. His work as a special agent was 
of such character as to induce his ad- 
vancement to an agency superintend- 
ency, with supervision over New Eng- 
land, New York and New Jersey, the 
business cf which developed steadily 
under his direction. 

Mr. Martin was president of the Un- 
derwriters Association of New York in 
1908, and made a great hit as the pre- 
siding officer at the twenty-fifth anni- 
versary gathering of the organization 
held the following year in New York 
city. He has twice served as president 
of the Suburban Fire Insurance Ex- 
change and at the present time is chair- 
man of the executive committee of the 
Explosion Conference. Aggressive as 
a business getter, sound in his under- 
writing judgment.and a good public 
speaker, “Al” Martin was highly popu- 
lar with his field associates, as he 
surely will be among his managerial 
confreres, when they learn to know 
him well. 


Lane a Native of England 


Mr. Lane, the new submanager to be, 
is also young in years though old in 
experience, and of proven worth. A 
native of England, he came to this coun- 
try as a youngster, and after a brief 
jconnection with a commission house, be- 


icago and San Francisco. 





gan what was destined to be his life 
work, by entering the fire insurance bus- 
iness. Following connections with sev- 
eral companies he joined the forces of the 
Northern in 1902. For several years, with 
the title of agency superintendent, he has 
had immediate charge of its business in 
Pennsylvania, the middle states and the 
south. He is both a good underwriter 
and a royal good fellow. 

Mr. Nourse is best known as a special 
risk expert, a branch of the Northern’s 
business he organized eleven years ago 
and has since conducted. He too has 
been with the company long enough to 
have imbibed thoroughly its best tradi- 
tions and to have demonstrated his 
‘marked ability. Mr. Nourse is an author- 
ity upon sprinkler leakage and for the 
past two years has served as chairman 
of the Eastern Sprinkler Leakage Con- 
ference. 


Is Stalwart British Institution 


The Northern Assurance was organized 
in London in 1836, and has a subscribed 
capital of £3,000,000. It entered this 
country in 1854, establishing United 
States headquarters at New York. De- 
partment offices are maintained at Chi- 
The assets of 
the company here at the close of 1918 
were over $12,000,000, and its surplus 
about $2,100,000. In addition to fire the 
company writes motor vehicle, wind 
storm and tornado, sprinkler leakage, ex- 
plosion and general war risk insurance. 
It is a member of the National Board, 
the Eastern Union, Western Union, and 
the Pacific Board, and is properly looked 
upon as one of the stalwart British un- 
derwriting institutions. 


CONSERVATION WORK IN NEW YORK 


T. Alfred Fleming, who recently re- 
signed the Ohio state fire marshalship 
to associate with the National Board 
as director of its conservation work in 
the east, is now in Syracuse, discuss- 
ing plans with Frank E. Burke, special 
agent of the Home and chairman of 
the New York state committee on fire 
prevention, and with the executives of 
the Underwriters Association of New 
York State. Mr. Fleming is anxious 
that the conservation work speedily 
get under way in New York, Pennsyl- 
vania and Massachussets, following 
which attention will be centered upon 
additional states, in accord with their 
particular needs. 





1919 . IN TWO 
PARTS— 


Part One 


TWO WAYS TO COMBAT 
UNLICENSED CONCERNS 


O. B. Ryon Speaks at Joint Con- 
vention of Agents and Federa- 
tion in Oklahoma 


EDUCATION CALLED BEST 


General Counsel of National Board 


Considers It More Effective Than 
Enacting Laws 


OKLAHOMA CITY, OKLA., Nov. 
25—O. B. Ryon, general counsel of 
the National Board, discussed the 
question of unauthorized insurance and 
the encroachments of unlicensed com- 
panies and individuals at the joint 
meeting here of the Oklahoma Asso- 
ciation of Insurance Agents and the 
Oklahoma Insurance Federation. 

He said that while preparing his ad- 
dress upon this subject, by a singular 
coincidence he dropped into a book 
store and among the volumes which 
attracted his attention was one upon 
the life and career of divers and sun- 
dry pirates. He said that the fact he 
had this subject in hand gave him an 
especial interest in the book. He 
stated that although the days of the 
swashbuckler of the sea were over, 
the pirates were not yet extinct, and 
that the newer pirate is the fellow who 
wants to do business in your state at 
long range, outside and beyond the law. 


Two Methods Suggested 


Mr. Ryon suggested two methods of 
combating an unauthorized concern, 
one through law and the other through 
education. On the question of laws, he 
declared there was a tendency to do 
too many things by law in this coun- 
try. Taking up the Oklahoma law 
specifically, he said that the statute 
upon that subject is weak, but this 
section of the statute, weak as it is, 
has not been administered vigorously, 
nor have there been any great num- 
ber of prosecutions for the recovery 
of the excise tax or penalty which it 
imposes upon citizens of the state who 
take an unauthorized insurance. He 
declared that the tax ought to be 
greater, and the local agents, field 
men, and others interested in the busi- 
ness, should constitute themselves as 
assistants to the supervising officers in 
the discovery of violations and then 
such violations should be punished. 


Unfair to Legitimate Companies 


“It is obviously unfair,” he said, “to 
permit this sort of discrimination to 
continue and thus to penalize com- 
panies which come into the state by 
the front door, pay taxes and support 
the state institutions, and to assist by 
this means in impoverishing the local 
agents who live in the state, form a 
part of your citizenship, have been a 
part in making your state great and 
Prosperous, and when emergency 

(Continued on Page 4) 





2 


THE NATIONAL 





UNDERWRITER 


November 27, 1919 





OKLAHOMA INSURANCE 
_ MEN IN JOINT SESSION 


Agents’ Association and State Fed- 
eration Meet Together at 
Oklahoma City 


COOPERATION IS SLOGAN 


- Craig Belk Speaks for National Asso- 
ciation and O. B. Ryon for the 
National Board 





OKLAHOMA CITY, OKLA., Nov. 
25.—By far the most interesting and 
largest joint convention of the Okla- 
homa Association of Insurance Agents 
and the Insurance Federation of Okla- 
homa was held here yesterday and 
today. About 250 members attended, 
representing every section of the state. 
Charles P. Cansler of Enid, president 
of the Oklahoma Association of In- 
surance Agents, presided at the open- 
ing session. The address of welcome 
was delivered by Governor J. B. 
Robertson of Oklahoma. Governor 
Robertson offered his cooperation and 
assistance in every way possible. 

John Connolly, state fire marshal 
and member of the state insurance 
board, addressed the convention on 
“Fire Prevention.” Mr. Connolly rec- 
ommended that every town in Okla- 
homa adopt a_ building code which 
would reduce fire waste and this in 
turn would reduce insurance rates. He 
urged that all insurance men lend their 
assistance to the state fire marshal’s 
office in reporting dangerous fire haz- 
ards and particularly requested that 
every effort be made to convict any- 
one guilty of arson and try to stop so 
many incendiary fires. 


Belk Speaks for National Association 


Craig Belk of Houston, Tex., dis- 
trict vice-president of the National 
Association of Insurance Agents de- 
livered an address on what the Na- 
tional Association expects to accom- 
plish. He put much interest and pep 
into the discussion. Among other 
things he told of the work of the vari- 
ous fire prevention associations. 

-The national convention at Louis- 
ville made great headway in formulat- 
ing plans for cooperation, which Mr. 
Belk said is the only way to get re- 
sults in this day when the Reds, I. W. 
W, Bolshevism and other Socialistic 
movements are so numerous. He asked 
for hearty cooperation with the Na- 
tional Association. Mr. Belk is strong 
for Texas and told of the wonderful 
work done in Houston along the line 
of fire prevention and cooperation 
among the agents. 

A. Welch, insurance commis- 
sioner of Oklahoma, spoke briefly urg- 
ing that the insurance agents get be- 
hind a movement which would make 
it possible to collect the insurance tax. 


Ryon Discusses Unlicensed Companies 


O. B. Ryon, general counsel of the 
National Board, very ably discussed 
non-admitted companies and the way 
to combat them. He brought up many 
points of interest and discussed the 
various phases of this very important 
question. 

Part of the afternoon session Mon- 
day was devoted to short discussions 
of “Neglected Lines,” as follows: J. 
S. Pearce of Tuisa, “Burglary Insur- 
ance;” A. M. Neilson, Oklahoma City, 
“Use and Occupancy;” D. N. Jones, 
Oklahoma City, “Boiler and Fly 
Wheel Insurance;” Ed Seaman, Okla- 
homa City, “Rent and Rental Value 
Insurance;” Guy Fuller, Oklahoma 


motion;” E. J. Heavner, Tulsa, “Par- 
cel Post and Registered Mail.” 

G. E. Turner, general counsel of the 
National Council of Insurance Fed- 
eration, delivered a very interesting 
address on what the insurance fed- 
eration expects to accomplish. He 


already done and plans for the future 
and told of the cooperation necessary 
on the part of the Association of In- 
surance Agents and the Federation. 


Get Together Luncheon 


One of the entertaining features of 
the day was a get-together luncheon 
in which much pep and witticism were 
displayed. Many jokes and satires on 
different members were given and the 
luncheon was a_ successful get-ac- 
quainted affair. In the evening a dance 
was given at the Oklahoma City Golf 
& Country Club. During the after- 
noon the ‘visiting ladies were enter- 
tained with a sight seeing ride over 
the city. 

The following officers wete elected 
for the ensuing year by the Oklahoma 
Association of Insurance Agents: 
President, Harry Pierson, Shawnee; 
Vice-Presidents, W. K. Gilstrap, Du- 
rant; W. P. Trapp, Miami, and J. E. 
Whittle, Altus; Secretary-Treasurer, 
U. S. Hart, Shawnee. The executive 
committee includes Charles Cansler 
of Enid, chairman; H. Boudinot, 
Muskogee; Ben Harned, Okmulgee; 
Geo. Harrison, Tulsa; C. A. Nash, 
Cherokee; Wurth Farmer, Oklahoma 
City, and Joe Butler, Vinita. 


Oppose Valued Policy Law 


The resolutions adopted declare oppo- 
sition to the valued policy Jaw, encour- 
age the organization of local boards and 
authorize the incoming president to ap- 
point a conference committee of three, 
of which he shall be a member, to take 
up matters of common interest with the 
companies or their representatives. On 
the question of co-operation the follow- 
ing resolutions as was adopted: 

“The spirit of co-operation as mani- 


told of the work the federation had ‘) 


that we can well pay attention to. We 
are indeed glad that this same spirit of 
co-operation has shown itself in our 
meeting heré: today. And, therefore, be 
it resolved, that the association now goes 
on record as being in favor of a contin- 
uance of this co-operation on the part 
of all those engaged in this state in the 
business. of insurance.” 


Separate Meetings Second Day 


Separate metings were held by the two 
organizations on the second day. Craig 
Belk was called on again and gave an- 
other brilliant and interesting talk. 
President Charles P. Cansler of Enid ad- 
dressed the association and made a re- 
port of the work done during his admin- 
istration. 

President Guy H. Fuller of Oklahoma 
City addressed the federation along the 
line of the work already done and work 
te be done. He said this is the time for 
real citizenship in this country and urged 
members to get behind all movements 
pertaining to the betterment of the in- 
surance business. Mr. Fuller was given 
a rising vote of thanks for the good 
work he had performed as president. 

T. F. Gafford, secretary of the state 
insurance board, addressed the conven- 
tion and declared the insurance agent 
is one of the biggest men in his town 
and could use great influence among his 
people. He asked for continued co-op- 
eration on the part of the insurance men 
of Oklahoma. 


Federation Elects Officers 


The Insurance Federation of Oklahoma 
elected the following officers for the en- 
suing year: President, W. F. Stahl, Tul- 
sa; secretary-treasurer, C. E. Strickley, 
Oklahoma City; vice-presidents, William 
Moffett of Muskogee, C. N. Haggart of 
Cklahoma City, Floyd E. Thurman of 
Bartlesville and Newt Avery of Okla- 
homa City. The executive committee in- 
cludes G. H. Fuller, T..E. Braniff and H. 
M. Sisson of Oklahoma City, J. S. Pearce 
of Tulsa and M. J. Frantz of Enid. 

The federation resolutions also praise 
the spirit of harmony shown at the meet- 
ing. Both organizations adopted resolu- 
tions thanking the speakers and officers. 

At the banquet tonight competitive 
stunts were given by the different towns 
in Oklahoma. These stunts were chuck 
full of fun and showed the pep that 





fested at the Louisville convention by all 
interests represented there is something 


insurance men have. 
The prize was won by Bartlesville. 





CHANGES IN 


THE FIELD 





GWINN RETURNS TO FIREMENS 





Becomes Chief Examiner in Western 
Department of the Company, 
Quitting Field Service 





J. Homer Gwinn has resigned as 
state agent of the Niagara Fire in 
western Pennsylvania to return to the 
western department of the Firemens, 
Girard and Mechanics as chief exam- 
iner. Mr. Gwinn was formerly Wis- 
consin state agent of the Firemens 
and during his last year’s service was 
elected president of the Wisconsin In- 
surance Club, the Bureau organization. 
He was called to the head office to 
take charge of the underwriting but 
in due season took up field work with 
the Niagara. Mr. Gwinn has had a 
splendid training with Manager Neal 
Bassett of the Firemens and is very 
competent. He has made good in 
every position that he has occupied. 





U. O. Michaels 


U. O. Michaels is leaving the service 
of the North America Dec. 1 to form a 
local agency connection in Baltimore. 
For the last seven years he has repre- 
sented that company in Virginia, Mary- 
land and the District of Columbia as 
state agent. Pending the selection of 
his successor, he will continue to look 
after its fire business in Maryland and 
the District of Columbia. In Balti- 
more, he becomes a member of the firm 
of Parr & Parr. The style of the firm 
will remain as at present. 

Mr. Michaels accomplished a notable 
work for the North America when he 
went on a special mission to South 





City, “Explosion, Riot and Civil Com- 


America in 1918 and made an exhaus- 





tive study of conditions in that coun- 
try. On the strength of the report 
which he made, the North America 
sent Perrin C. Cothran to Rio de 
Janeiro as general agent. Word has 
just come from Mr. Cothran that he 
recently took out his license and has 
things in shape to make a drive for 
business. 
Prior to joining the forces of the 
North America, Mr. Michaels served 
the British America and Western of 
Toronto in eastern territory. He 
started with the old Virginia State as 
an office boy twenty-five years ago. 





Gustav Schmemann and A. J. Knaak 


Gustav Schmemann of Detroit, state 
agent of the Connecticut in Michigan, 
has resigned to devote all his time to 
his local agency in Detroit, Schme- 
mann & Knorr. Mr. Schmemann is 
one of the leaders in the Michigan 
field. The company has transferred 
Albert J. Knaak, its South Dakota 
state agent, to Michigan to succeed 
Mr. Schmemann. Mr. Knaak has made 
a splendid record. 





K. D. Weaver 


K. D. Weaver, state agent of the 
Commonwealth & Mercantile in Indi- 
ana, has been appointed Indiana state 
agent for the North British. 





W. W. Waddell 


W. W. Waddell, Iowa state agent 
of the National of Hartford and one of 
the state leaders, has resigned, having 
purchased an interest in the Des 





Moines local office of the Willcox- 


HAAS BECOMES LOCAL 
_AGENT:AT. CLEVELAND 


Will Be Partner in Firm of George 
H. Olmsted & Co. After 
February 1 


WITH ATLAS 28 YEARS 


Decides to Leave Managerial Ranks 
After Looking Over Several 
Propositions 


George E. Haas, whose retirement 
as western manager of the Atlas was 
announced two weeks ago, will become 
a local agent. He has entered into a 
partnership arrangement with George 
H. Olmsted, Howard Olmsted and 
Charles J. Seabrook of Cleveland and 
will take up his new work Feb. 1. The 
agency, which was established fifty 
years ago, will continue under the 
same firm style as formerly—George 
H. Olmsted & Co. The same com- 
panies that have been in the Olmsted 
office for many years will be retained. 
These are: Atlas, Fidelity-Phenix, 
Glens Falls, Great American, Massa- 
chusetts Fire & Marine and Northern 
of New York. 


Surprise for Insurance Men 


The announcement that Mr. Haas 
will retire from the managerial ranks 
comes as a surprise. He has been 
with the Atlas for nearly twenty- 
eight years and though previous to 
that time he was in a local agency in 
Indianapolis for three years it was as- 
sumed that he would make a connec- 
tion with some other company in an 
official capacity. Three different pro- 
posals came to him at the time the 
Atlas announced its intention to con- 
solidate its departments at New York 
and Chicago under Frank Lock of 
New York as United States manager. 
The suggestion from the Olmsted 
agency of a partnership was so attrac- 
tive, however, that others were not 
seriously considered. While a good 
many field men have left company 
service to become local agents Mr. 
Haas is one of the few men who have 
attained the managerial rank and then 
taken up the production end. 


Olmstead Agency Stands High 


The Olmsted agency is one of the 
aggressive offices in a progressive city. 
It has a large business, an excellent 
reputation and prestige in Cleveland 
and vicinity. It recently gained dis- 
tinction by placing an $11,000,000 strike, 
riot and civil commotion policy for 
the local traction company. With Mr. 
Haas added to the personnel of the 
partnership the offices will become an 
even greater factor in Cleveland in- 
surance. 





This agency was established in 1865 
and is a thrifty one. Mr. Waddell is 
a strong oak in the Iowa forest. He 
is prominent in the insurance activities 
of the state. 

The National has arranged for his suc- 
cessor who will be announced shortly. 








Clarence K. Underhill 


Clarence K. Underhill, state agent 
of the London Assurance in Pennsyl- 
vania, New Jersey, Maryland, Dela- 
ware, and District of Columbia, has 
resigned. He will become genera 
agent for a strong group of New Eng- 
lang mutuals in the states which he 
now supervises. He will also be in- 
terested in a local agency where the 
London is represented. Mr. Underhill 
for five years was New England gen- 





Howell-Hopkins 


& Mulock Agency. 


eral agent of the United States Fire. 
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MUTUALS HOLD THEIR 
‘GREATEST CONVENTION 





Attendance at General Sessions at 
Des Moines Nearly 1,000— 
Membership Now 548 


RUTLEDGE IS PRESIDENT 





Boston Is Selected as Meeting Place 
for Next Year—Will Tabulate 
Data on Losses 





DES MOINES, IA., Nov. 21.—The 
National Association of Mutual Insur- 
ance Companies made its 24th annual 
convention this week the greatest of its 
history. Six hundred and four people 
registered and the attendance at the gen- 
eral sessions reached nearly 1000 persons. 
The National Association now has a 
total membership of 548 companies. 

At the last session on Thursday the 
convention elected the following officials: 
W. A. Rutledge, president, Des Moines; 
Justin Peters of Philadelphia, Pa., vice- 
president; and C. A. McCotter of In- 
dianapolis, treasurer. 


Directors for one year: H. F, Gross, 
Iowa; Thos. G. McCracken, Minnesota; 
_ W. Miller, Ohio; W. M. Deischer, 
a. 

Directors for two years: L. R. Welch, 
Mass.; N. E. L. Rhodes, Washington; 
C. M. McMillan, Illinois; W. E. Hale 
Michigan, ; 

irectors for three -years: W. E. 
Straube, Nebraska; J. C Adderly, Iili- 
nois; U. B. Gashe, Kansas; C. A. Mc- 
Cotter, Indiana. 


Seek Detailed Loss Reports 


Among the resolutions adopted was one 
requiring the secretary of the association 
to ask every insurance company member 
to report every loss sustained within a 
year on each class of property, and its 
relation to the total insurance of the 
company, the information to be tabulated 
and quoted to all members, as a basis 
for assisting in working out better classi- 
fication plans for mutual insurance com- 
panies. 

A resolution of special interest was 
that on reinsurance which reads as fol- 
lows: “That the matter of reinsurance 
of mutual companies with mutual com- 
panies should be carefully studied, both 
by committees of the National Associa- 
tion and the several state associations, 
to the end that all mutual companies 
may be enabled to secure reinsurance 
without being compelled to depend upon 
companies, other than mutual companies 
for such accommodation.” 

Another resolution adopted pledges the 
Support of the association to the passage 
of uniform and stringent arson laws in 
all the states. This action of the con- 
vention was taken following an address 
by Franklin R. Morgaridge, director of 
the incendiary fire investigation work of 
the National Board of Fire Underwriters. 

tr. Morgaridge explained the variety of 
arson laws in many different groups of 
states and showed clearly that it was to 
the advantage of all insurance companies 
that there be uniform laws and a greater 
effort made to bring all incendiaries to 
justice. The convention was in hearty 
_ with Mr. Morgaridge’s sugges- 

Arrangements were made in the pro- 
gram this year so that every branch of 
mutual insurance had a special time for 
a conference. These conferences were 
held on Tuesday, the first convention day. 
Among the livest of’ these meetings was 
that of the automobile conference pre- 














stock. 





Assurance Co. of ‘Amer. 
Buffalo 





Hartford Fire ......... 2,000, 
Hartford Steam Boiler. rene Gee 


O. A report of the proceedings in this 
conference will be found in the automo- 
bile news. 

In the absence of Insurance Commis- 
sioner Savage of Iowa, who was at- 
tending the meeting of insurance com- 
missioners last week, the convention was 
addressed Wednesday morning by 
Thomas Waters, a deputy in the insur- 
ance department. Mr. Waters gave some 
indication of the strength of mutual in- 
surance in Iowa when he recited that 
the state has 160 county mutuals, 31 state 
mutuals and six general fire and casualty 
mutuals. For all insurance companies, 
there are 55,000 agents licensed this year. 
For 637 companies, 237 of which have 
their home offices in this state. : 


Farmers Need More Insurance 


H. S. Jennings, secretary of the Fed- 
eral Land Bank of St. Paul, attended the 





sided over by E. J. Brookhart of Celina, 





convention and met with a committee of 


INSURANCE STOCK QUOTATIONS 


,_________(FROM THE JOURNAL OF COMMERCE) | 
The following table gives the capital, net surplus, book, and par value of 
stock, rate of dividend last year and the latest bid, asked and sale price of the 


7-————December 31, 1918, 


a 
8 5 é Bow co 
= S “4s SU oO “as 
. 2 & om u ESS og a n® 
8 g@ oa & 2 & % &@ 
Name of Company. ba oe 
New York Companies— 
Agricultural ......5666 $ 500,000 $1,930,858 486 100 40 Pe 
Albany ............006. 250,000 19,738 154 50 12 97% 105 100 
American Alliance . 1,000,000 1,044,519 204 100 13% 245 255 250 
American Eagle .... 1,000,000 00,572 190 100 1 awa nae 


City of New York. 168 100 3 110 125 125 
COIGMION cos. vscecee 119 50 5 ed wes 
COMMMNGRIOE 6 ong oe cccces 72 25 10 are 
Commonwealth ........ § 316 100 10 an e 
Caledonian American... 200,000 4 121 100 4 
Commercial Union...... 200,000 383,397 291 100 10 P . 
Continental ........... 10,000,000 10,172,815 51 25 14 74% «75 74% 
Fidelity-Phenix ........ 2,500,000 6,032,685 341 100 22 550 aa 710 
CIOS Wale ons c wctcccs 500,000 2,544,248 61 10 37 700 800 750 
Great American ....... 5,000,000 10,484,934 309 100 30 420 430 425 
Globe & Rutgers....... 00,000 8,824,000 1360 100 48 900 ee 
TESORO 20.6. cic edi 200,000 411,224 46 15 10 ate 
FIBDONOP oi 5 ss ccs ctie 1,000,000 640,191 82 50 10 175 185 180 
HOME .0......ceeccccee 6,000,000 15,256,703 354 , 100 25 560 570 565 
Knickerbocker ......... 250,000 143,284 157 100 wae ° 
Mercantile ....ccviccece 1,000,000 921,810 192 100 10 ee 
Merchants Fire Assur... 400,000 869,113 317 100 15% 2 
National Liberty ....... 1,000,00 2,790,439 189 50 0 310 330 320 
EE 6S 6 66:0 ccbeKe wees 1,000,000 3,117,106 206 50 25 250 
Northern ........sse0e. 500,000 293,360 158 100 7 
North River ........... 600,000 1,409,872 83 25 10 175 
DR re 400,000 766 55 25 10 180 240 220 
Queen of America...... 2,000,000 4,660,450 333 100 25 ‘a 
Satemuard ©... cccccecs 200,000 343,508 271 100 
Stuyvesant ............ 700,000 116,646 117 100 50 90 75 
Star of America........ 400,000 511,194 228 100 7% 
Bee 200,000 275,180 232 100 8 
United States .......... 1,400.000 2,026,124 49 20 10 52 
NWUIGMEY ce cenksssna nears 200,000 131,293 165 100 6 aa aad 
Union of Buffalo....... 200,000 111,116 155 100 9 wee oad san 
Westchester ........... 1,000,000 1,339,506 23 10 25 39 41 40 
Casualty and Surety Stocks— 
American Surety ...... 5,000.000 1,179,686 62 50 8 70 72% 70 
Fidelity & Casualty.... 1,000,000 2,203,602 320 100 25 425 515 450 
National Surety ....... 4,000,000 4,865,900 221 100 12 245 255 250 
U. S&S. Casualty. .... <..<.. 500,000 675,000 235 100 20 210 230 225 
Philadelphia Companies— 
IES ccidacewank eres 750,000 1,316,467 27 10 10 wen hae 22 
Fire Association - 1,000,000 3,598,754 229 50 40 «ee ee 320 
ta, errr eae 500.000 2,212 59 25 10 92 
County of Philadelphia. 400.000 200,486 150 100 5 125 
Girard Fire & Marine.. 500,000 373,035 174 100 12 236 
Ins. Co. of N. America... 4,000,000* 8,922,516 32 10 15 31 
Ins, Co. State of Pa..... 1,000,000 310,917 131 100 80% 
Lumbermen’s .......--- 250.000 1,253,176 79 25 20 100 
Pennsylvania .......... 750,000 1,845,828 346 10 50 470 
Peoples National ...... 1,000,000 4,027 32 25 1.2 17% 
Dl A eer re 400,000 135,986 68 50 6 61 
United Firemen’s ..... 400,000 181,734 14 10 10 12% 
Pittsburg Companies— 
MRCTARRTNE 60606 cis cies 200,000 947,925 287 50 20 
CA WEES 6 cise CaceGee a 250,000 68,381 63% 50 9 ea <ith ara 
CIO 6 5:6 6 ict weewieinc tins 300.0 249,264 91% 50 12 75 85 75 
Natl. Ben Franklin..... 1,000,000 608,103 80% 50 12 awa $e Wea 
National Union ....... 1,000,000 766,087 176% 100 10 
REPURNCG § oicswrecicve. 200,000 194,074 98%, 50 12 90 95 90 
i re ree 100,000 155,427 127% 50 ae ree ana ew’ 
United American ....... 200,000 248,156 112 50 14 85 «es 85 
be eC 100,000 155,421 128 50 10 wae tac 80 
Hartford Companies— 
Automobile Ins. Co..... 2,000,000 1,833,866 191 100 10 eed 320 
Aetna Cas. & Surety.... 2,000,000 3,240,707 262 100 12 515 525 
Aetna Fire «........00- 5,000,000 8,904,032 278 100 20 465 475 
Aetna Life ......ccceee 5,000,000 12,164,653 343 100 5 687 700 


National Fire ........«. 00,000 333% 100 20 460 

Phoenix Fire .........-- 3,000,000 7,506,412 100 20 505 515 

Standard Fire ......... 00,000 326,527 50 65 

Travelers ...cccccccsces 6,000,000 8,619,548 243% 100 16 828 835 
Baltimore Casualty Companies— 

Fidelity & Deposit..... 3,000,000 1,722,017 78% 50 16 26 

Maryland Casualty .. 2,006,000 1,478,781 43% 25 20 107 108 107% 

New Amsterdam Cas.... 1,000,000 108,224 28 25 12 24% 25 

U. S. Fidelity & Guar... 3,000,000 2,147,261 85% 50 15 a 165 165 
Massachusetts Companies— 

Ce erro 1,000,000 3,224,137 422 100 24 

Massachusetts F. & M.. 500,000 200,285 140 100 6 

Old Colony ......--++e+- 600,000 763,826 227 100 7 wee are roe 

Springfield F. & M...... 2,500,000 3,078,360 223 100 10 <44 eee 255 











the farm mutual conference to work 
out a satisfactory mortgagee clause. 
This clause was presented and adopted 
at the last session. In an address before 
the farm conference, Mr. Jennings stated 
that 75 percent of all the farmers who 
apply to the Federal Land Bank for 
loans do not carry as much insurance as 
good business judgment and prudence 
would dictate. 

He explained clearly to the farmers 
how the Federal Land Bank loans may 
be said to eliminate entirely the moral 
hazard. It is well known, he said, that 
many farmers who have seen difficulties 
facing them at the end of a short term 
loan period have used incendiary fires 
to take them out of their troubles. The 
Federal Land Bank loans are made over 
a period of 36 years on such a basis 
that a man can pay $32.50 twice a year 
on each $1000 and at the end of 36 
years have retired with the principal 
and interest on his $1000. For this rea- 
son, said Mr. Jennings, there was not 





ALFRED GOTHARD MARTIN 
Newly Appointed United States Manager 
Northern Assurance 





surance money to discharge a loan nor 
was there any cause to worry at fre- 
quent intervals at the time for loan re- 
newals. He said that 80 percent of all 
the insurance on farm property which 
came to the attention of the Federal 
Land Bank in St. Paul was carriea& by 
mutual fire insurance companies, 


Fire Prevention Featured 


Fire prevention and fire protection 
had prominent place in the program. In 
addition to the talk by Mr. Morgaridge 
on the desirability for uniform arson 
laws, there was an address by A. R. 
Small, vice-president of the Under- 
writers Laboratories who explained the 
meaning of the underwriters label on 
appliances used in connection with fire 
hazards, an address by H. S. Cooper, of 
Crawfordsville, Ind., a special inspector 
for a county mutual, and one by Ralph 
E. Richman, editor of “Fire Protection.” 
Mr. Cooper told how inspection for his 
company had resulted in an actual de- 
crease in loss, although the company was 
carrying 5 percent more insurance than 
when it began inspection service. 

Mr. Richman emphasized three points, 
that a careful and reasonable expendi- 
ture for fire prevention and fire protec- 
tion was expending to save, or in other 
words, was not spending at all but was 
an investment; that the records of the 
number of mutual fire insurance com- 
panies had proved conclusively that it 
was practicable to spend and save in 
fire prevention, and finally that the day 
had now come when more elaborate indi- 
vidual and also community rural fire 
protection was entirely practicable be- 
cause of rural fire apparatus, good 
roads and telephones. At Mr. Richman’s 
suggestion, a special committee was ap- 
pointed to work out a manual on rural 
fire prevention and protection. 

Mutual Service Emphazised 

The idea of mutual insurance most 
frequently expressed during the con- 
vention was particularly emphasized in 
address on Mutual Service by J. J. Fitz- 
gerald of the Grain Dealers National 
Mutual. Mr. Fitzgerald said, “the idea 
that a fire insurance company is merely 
a premium collector and a loss payer 
has no place in the mutual system; no 
place in any system, for that matter. 
Our first duty is to work with our mem- 
bers to prevent fire, and to do this we 
must keep in close touch with them and 
instruct them in the common hazards to 
run in their business.” This was the 
constant note in the convention that 
mutual insurance justified itself, in fur- 
nishing both indemnity and protection 
against fire occurrence. 

The banquet on Thursday night, at 
which Governor Harding of Iowa spoke, 
was a final feature of the convention. 
The delegates voted to meet next year 
in Boston upon the invitation of Lincoln 
L Welch of Fitchburg, Mass. 


Newark, N. J., will pay to the United 
States Shipping Board $375,617.27, be- 
cause of the fire in the city that de- 
stroyed the government dock several 
months ago. The city in turn will re- 
ceive $100,000 from the fire insurance 
companies, upon the same account, and 
will press its suit to recover $1,000,000 
from the contractors for the quarter- 





incentive to burn property for the in- 


master’s department building, holding 


them primarily accountable for the fire. 
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AMERICAN CENTRAL LIBERALIZING 


President B. G. Chapman of the 
American Central has been in New 
York in conference with the Commer- 
cial Union authorities concerning 
changes in the policy ot the American 
Central. The company has been going 
along in good shape and the Commer- 
cial Union feels that the time has come 
for it to be more liberal in its under- 
writing. Hence its policy will to an 
_extent be revised. 

F *k * x 
OHIO ANNEX ISSUE 


Executives of Companies having un- 
derwriting annex alliances are in a 
quandary as to the recent pronounce- 
ment of Superintendent Tomlinson of 
Ohio upon the subject. Jt was, first 
throught the ruling applied only in 
where two or more companies were in 
an association. But a paragraph in the 
official letter has raised the inquiry as 
to whether individual company an- 
nexes are not included as well. The 
management of the New York Under- 
writers is not disturbed, due to the 
feeling that the position of these or- 
ganizations has been so clearly defined 
in the past that there can be no ques- 
tion as to its status. When the policy 
of a proposed underwriters agency was 
submitted to the then insurance com- 
missioner of Ohio ten years ago that 
official ruled that while the law of the 
state did not provide for their opera- 
tion, neither was it prohibitory and 
hence they were free to seek business 
so long as the guaranteeing companies 
were licensed in the commonwealth. 


* * * 
HENRY EVANS OPPOSES CHANGE 


Henry Evans, president of the 
Continental group of companies, is 
opposed to any modification of pres- 
ent unearned premium requirements, 
declaring that such action would be 
in the interest of company promoters 
and against those of the policy- 
holders. He avers that conditions in 
the United States and Great Britain 
are not analogous, as policies of the 
British companies are noncancellable, 
while those of the American offices 
may be surrendered at any time by 
the assured and a refund of the un- 
earned premium demanded. For that 
reason as well as to safeguard for loss 
payments, present reserves are none 
too high. 

oe 
NATIONAL BOARD’S ARSON WORK 


Department managers at Chicago 
are in correspondence with Jesse 
White, of New York, chairman of 
the arson committee of the National 
Board, regarding the formation of an 
arson investigation bureau for the 
west, which subject was considered at 
a gathering of managers at Chicago 
some days ago. The strong probabili- 
ties that such an organization will be 
formed upon a plan to be formulated 
by the National Board, and with a 
committee of representative western 
managers in general charge of its 
operations. Many of the Union and 
Bureau companies were members of an 
association conducted by attorneys of 
Chicago. While appreciating the ex- 
cellent work it_had done in running 
down arsonists, many felt that the 
expense involved was rather heavy 
and, moreover, feared the legal liabil- 
ity that such membership might en- 
tail. They argued that as the National 
Board already had a well organized 
arson investigation department, its 
scope should be extended rather than 
there should be a duplication of effort 
by outside interests. 

Up to two years ago the arson com- 
mittee of the National Board was 
rather a farcical affair, its activities be- 
ing confined almost wholly to the 
offering of a reward for the arrest of 


VIEWED FROM NEW YORK 


By G. A. WATSON 


| district attorneys in New York State. 





those guilty of the crime of arson. directly and to deal directly with un- 








When Nevitt S. Bartow, vice-president 
of the Queen, became head of the 
committee he made it a worth while 
body and today the National Board 
has no more important or energetic 
committee than that dealing with 
arson. In 1917 the committee placed 
F. R. Morgaridge in charge of the ar- 
son work with the title of special 
executive. Mr. Morgaridge was pecu- 
liarly qualified to deal with the situa- 
tion, having previously made a fine 
record as assistant state fire marshal 
in Illinois. He speedily organized the 
work and now has under his direction 
eight men, all specially trained to fer- 
ret crime of this particular nature, and | 
the results have been most satisfac- 
tory. 

The men operate throughout the 
eastern field going from city to city 
or town as their services may be re- 
quired, carefully looking up - suspect 
cases and placing all data in connection 
therewith in the hands of the local 
police authorities. The National 
Board does not prosecute on its own 
account, leaving such work to the duly 
constituted law officers. Largely 
through the efficient work of the de- 
partment and the activity of state fire | 
marshals, notably in some of the mid- 
dle western states, arson is not nearly 
so prevalent as it was formerly, though 
to be sure, cases are still far more 
numerous than they should be. As a 
rule underwriters can count upon the 
efficient cooperation of local police 
authorities and quite recently it was 
applied to for advice as to the proper 
method of procedure in handling sev- 
eral cases of this character by rival 


A condition that militates against 
the complete efficiency of the state fire 
marshal offices is the frequency with 
which the men in charge shift. Such 
offices being mainly political, appoint- 
ees thereto are made usually regard- 
less of the usefulness of the service 
rendered and, hence, men are changed 
just at the time when they become 
familiar with the important work en- 
trusted to them, and their services of 
value to a commonwealth. 


TWO WAYS TO COMBAT 
UNLICENSED CONCERNS | 


(CONTINUED FROM PAGE 1) 


arises, send their young men over the 
seas to make law and order and de- 
cency a possibility.” 

Taking up further the question of 
regulating the subject of unauthorized 
insurance through the assessment of 
taxes on the assured, he took up the 
auestion of the laws along that line 
in the different states, some of which 
had been taken into the courts and 
declared unconstitutional. He  ex- 
pressed the belief that a moderate tax 
not exceeding 5 per cent upon insur- 
ance of this character, to be paid by 
the assured, would not have the effect 
of rendering the law unconstitutional; 
that in the interest of sound public 
policy the courts would hold a tax 
moderately in excess that imposed 
upon licensed insurance was not only 
fair, but in the nature of warning or 
notice to the buyer to exercise more 
than unusual care. 


Suggests Amendment of Law 


He suggested that the Oklahoma 
statutes should be so amended, if 
effort were made by law to correct 
this infirmity of the business, so that 
it would be criminal for any person, 
resident or non-resident, to have any- 
thing whatever to do, directly or indi- 
rectly, with unauthorized insurance, 
leaving citizens of the state who desire 
to buy insurance in unauthorized com- 
panies, the naked constitutional right 


authorized companies in every relation 
of the business. On the educational 
side, Mr. Ryon said: 

Don’t Understand Situation 


I doubt very much whether many in- 
surers in your state would buy unau- 
thorized insurance if they thoroughly 
understood just what they were getting, 
and the fact that in the event of loss 
they might have anywhere from one to 
forty or fifty lawsuits in half a dozen 
states, and perhaps two or three coun- 
tries, before a recovery would be possi- 
ble. 

I have personally more faith in a cam- 


-paign of education and of general en- 


lightenment upon insurance questions 
than I have in the operation of law. I 
think the average citizen of Cklahoma, 
like the average citizen of any other 
state, wants to be pretty fair if he thor- 
oughly understands what he is doing. 
He wants to buy safe and sound insur- 
ance, because he realizes, as do we all, 
that fire insurance is of no particular 
value except as a basis for credit, until 
after a fire, and then it is of the utmost 
importance. What the assured wants, 
and what he must have, is prompt set- 
tlement and speedy payment, and this 
he certainly cannot depend upon if he 
buys his indemnity from unauthorized 
companies. 

Must Use Influence 


I think there is influence enough in 
this body of local agents, possibly as- 
sisted by the field men, to induce the 
various commercial organizations of 
your state to take up this question and 
protect not only themselves, but the 
licensed companies and the licensed 
agents. Indeed, I am sure they would do 
so if they thoroughly understood the 
situation. 

Somehow, I believe if the question is 
put up to them just right, the people of 
Oklahoma want to support home insti- 
tutions and home men, and if they un- 
derstand the situation all prefer to do 
their insurance business with you as 
local agents, that you may have what- 
ever profit there is in it, rather than 
take chances upon diversified lawsuits 
and tardy settlements in the event of 
loss and send their money to outside, 
unlicensed and unauthorized concerns. 
If this ts not true, I very much mistake 
the temper of your citizenship. 

This is a gospel which you can preach. 
This is a missionary effort in which you 
ean all engage. It is education. work 
very well worth while, which will pro- 
duce a measurable benefit to your own 
citizenship, will prevent losses they can 
ill afford to bear, and incidentally will 
make some money for you if you are 
successful. 


Menace of Socialism 


While you are engaged in this mis- 
sionary effort, you might carry public 
education a step further. The world is 
just now being torn up and threatened 
with chaos by reason of the encroach- 
ments of new and radical socialistic 
ideas. 

Only a few years ago, we regarded 
socialism as more or less of a joke, and 
the only variety which most of us knew 
anything about, and which we dubbed 
parlor socialism, provoked no considera- 
tion more important than a smile. Just 
now it is otherwise, and we may have 
to define ourselves anew upon this very 
important phase of our commercial and 
social existence. 

Not very long ago I had a conference 
with a very prominent mill owner who 
lives in Minnesota. He had been watch- 
ing the activities of the Nonpartisan 
League with very much interest, and 
was very active in his opposition to Mr. 
Townley and his propaganda. He was 
vociferously earnest in denouncing what 
he termed the encroachments of social- 
ism, and very certain that if carried 
much further they would be absolutely 
‘destructive not only of business but of 
our institutions generally. 

I listened to him for some time, and 
then told him that I had learned not 
long before, and with considerable of 
surprise, that he carried all of his in- 
surance, which was very large in 
amount, in mutuals, and I think he in 
turn was quite surprised to have me 
suggest that the farmers in North Da- 
kota were only aiming to do with his 
‘business what he had already done with 
the fire insurance business, i. e., social- 
ize it. 

Let’s fight the pirates upon our busi- 
ness, first by such laws as may be effec- 
tive, and then by such education as may 
in time make law unnecessary. The 
commercial pirate is more dangerous and 
and not so courageous as was his free- 
booting brother of the olden days, and 








like the buccaneer of old, he must go. 


BRITISH GENERAL TO ENTER 





Has Appointed Henry W. Brown & 
Co. as United States Manager—to 
Do Agency Business 





The British General of London is 
preparing to enter the United States 
for fire business. It has appointed 
Henry W. Brown & Co. of New York 
City as United States manager. Nor- 
man M. Walker, the secretary and 
managing director, has been in this 
country for some weeks. A deposit of 
$500,000 will be made in New York. It 
is expected that the company will be 
ready for business Jan. 1 and will ap- 
point agencies throughout the country. 

Manager Walker is in Chicago this 
week and will go to the Pacific Coast. 
The British General was organized in 
1904 and has made excellent progress. 


WHAT CONSTITUTES PROFIT? 


National Board Actuarial Committee 
Is Now Reviewing the Position 
of Commissioners 


NEW YORK, Nov. 26.—Company 
executives are endeavoring to con- 
vince insurance commissioners that the 
proper method of determining fire in- 
surance profits is through use of the 
formula prepared by the National 
Board years ago and _ subsequently 
adopted by all of the state departments. 
The formula accepts earned premiums 
from which are deducted incurred 
losses and expenses. The commission- 
ers now contend that the banking ele- 
ment of the business should be taken 
into account, a proposition stoutly 
challenged by the underwriters whose 
position is sustained by important 
court decisions. The matter is being 
reviewed by the actuarial committee 
of the National Board. 


FOREIGN MANAGERS LEAVING 





E. Roger Owen and R. Hill Stewart 
Will Sail for Liverpool Satur- 
day Next 


NEW YORK, Nov. 26.—E. Roger 
Owen, general manager of the Com- 
mercial Union, and R. Hill Stewart, 
general manager of the Caledonian, 
both of whom have been in the coun- 
try for several weeks will sail for home 
on Nov. 29, having engaged passage on 
the Mauretania for Liverpool. Since 
Mr. Owen’s arrival here gossip has 
continually declared that the primary 
purpose of his trip was to select a 
United States manager for his com- 
panies to succeed Col. A. H. Wray, 
the latter planning to retire from 
active service. If Mr. Owen has suc- 
ceeded in his reputed quest the result 
has been well concealed. The strong 
probabilities are that Col. Wray will 
continue as head of the great Commer- 
cial Union combination for the time. 


Will Honor W. O. Chamberlin 

Minnesota field men will at noon on 
Dec. 6 tender to W. O. Chamberlin who 
retires on Dec. 15 as Minnesota state 
agent of the Commercial Union, a fare- 
well dinner. The committee on ar- 
rangements for the affair consists of 
‘William M. Higley of the Hanover, 
chairman, and J. H. Gosnell, New 
Hampshire; E. J. MacDonald, North 
British & Mercantile; C. W. Cartwright, 
Northern of London, and D. D. Daly, 
St. Paul F. & M. Mr. Chamberlin has 
traveled in Minnesota as a field man 
for the past 33 years. He is widely 
known not only in the northwest, but 
to fire insurance men in all parts of 
the country. He has done much for 
the betterment of conditions in the ter- 
ritory in which he has traveled and is 
highly esteemed by his associates in 
the Minnesota field. ; 


Old Colony’s Capital Increased 
NEW YORK CITY, Nov. 26—The Bos- 
ton has voted to increase the capital 
‘and surplus by $800,000 which gives it 
‘$1,000,000 capital, $1,151,000 net surplus, 
and $3,563,000 assets. Most of $800,000 








has been invested in United States bonds. 
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Need of Strong Organizations 


INSURANCE meh probably realize the 
danger from radicalism and the ten- 
dency toward government control and 
operation of private activities as much 
if not more than almost any other line 
of industry. There has been more 
monkeying with the buzz saw in insur- 
ance than in the other lines of great 
business enterprise. It is perhaps a 
fact that the insurance companies have 
played a lone hand in the past in fight- 
ing their battles. They have not real- 
ized that their fate was more or less 
wrapped up with that of the other im- 
portant activities of the day. If the 
state is to go into the insurance busi- 
ness it is only a short time until it 
will go into the banking business and 
in fact there is no good reason why it 
should not undertake almost any kind 
of work now in private hands. 

The radical element is seeking to de- 
throne business as present conducted, 
to greatly diminish the power of capi- 
tal and to operate the big enterprises 
for the supposed benefit of the com- 
munity at large. No one yet has 
worked out a successful socialistic pro- 
gram that will meet the modern de- 
mands. In theory it looks very fine. 
In practice it has not worked out. It 
does not take into account the diver- 
sified gifts of men, differences in tem- 
perament, differences in capacity and 
ambition. So long as the human factor 
has to be reckoned with some will be 
leaders and some will be followers. 

Insurance people have always been 
willing to recognize the rights of 
labor, realizing that the wage earner is 
worthy of his hire. The conservative 
element in labor appreciates the 


necessity of living up to contracts, of 
keeping aloof from property destruc- 
tion and regarding the sacredness of 
human life. 

We must, however, not overlook the 
influence of the radical element and the 
effect of the heresies that are being 
taught today. Ignorant, disappointed, 
prejudiced, radical minds are being in- 
flamed in this day of pamphleteering. 
Facts are being distorted, hard feeling 
is being engendered and passions are 
being appealed to, all to the end that 
the radicals may gain control. The 
Non-PartisAn LeaGue and the radical 
labor party may unite. Seemingly this 
has been the case in Minnesota. If an 
election were held in Minnesota today 
undoubtedly the radicals would be in 
control. 

Insurance organizations are needed 
today as never before to unite the con- 
servative forces that stand for justice 
and fair dealing. The insurance 
people recognize the value of good 
government, but they do not want the 
power of government extended to that 
point where it will take charge of the 
private enterprises and thus stifle in- 
dividual initiative. 

Fortunately, insurance people now 
see the necessity of interesting men of 
other great lines of business in the 
cause. It is not a time for one line 
of endeavor to fight radicalism and 
government ownership alone. All are 
interested in the same cause. We need 
today great organizations of companies 
and agents. There never was a time 
when the gospel of Americanism 
should be preached so emphatically, 
sincerely and effectively. 


Need of Agents Seen 


In spite of heroic efforts by the War 
Risk InsurANCE Bureau to keep the sol- 
diers’ and sailors’ insurance in force 
three-fourths of the insurance written 
has lapsed. There is a lesson to be learned 
from this. 

“Collier’s Weekly” in a recent editorial, 
ascribes the breakdown of the War Risk 
INSURANCE BurEAU in its attempt to hold 
its insurance in force to lack of personal 
contact, lack of publicity, lack of active 
agency solicitation. “Collier’s Weekly” 
concludes that advertising and salesman- 
ship are not only needed but are of great 
direct public benefit when it comes to 
insurance. They may bore but they also 
bless. From a standpoint of hard facts, 
of results accomplished, there is no sub- 
stitute for these two things. 

The agent is needed in insurance, His 
service has been demonstrated from time 


to time. The assured wants some one 
to stand between him and the company. 
The distant institution with hundreds and 
thousands of risks on its books cannot 
give the personal service that an agent 
can whose number of assured is limited. 
It is to his financial benefit to see that 
the assured is satisfied. He will fight for 
his assured if he thinks the latter has 
been treated unjustly. He will go to the 
mat with his company if he finds his cus- 
tomer has not secured his rights. It is 
money in the agent’s pocket to see that 
the assured gets everything that is com- 
ing to him. If any issue arises the agent 
is there as a sort of arbiter smoothing 
out the differences. The assured may 
have to pay a little more for his insur- 
ance but the service of the agent is well 
worth while. There is nothing that can 
take his place. The home office cannot 








John B. Cromer, for many years 
state agent of the Home for Indiana, 
died last week, following a stroke of 


apoplexy. Mr. Cromer started insur- 
ance work as a local agent of the 
Home at Fredericksburg, Ind. His 
work attracted the attention of H. H. 
Walker, at that time Indiana state 
agent of the Home, who employed him 
as special agent of the sub-agency and 
farm department, and in 1882 he re- 
moved to Indianapolis. He was ap- 
pointed state agent in the early ’90s, 
following Mr. Walker’s advancement 
to the secretaryship of the western 
farm department at Chicago, and filled 
the position with exceptional ability 
until his retirement, Dec. 1, 1917, when 
he was given the honorary title of gen- 
eral agent, with such duties as he cared 
to assume. 

Mr. Cromer’s close friendship with 
Mr. Walker continued through all the 
years of their business relationship and 
ripened finally into one of those fine 
intimacies which are possible between 
men associated in business and having 
similar tastes, ideals and a common 
outlook on life. Mr. Cromer cherished 
this friendship highly and upon several 
occasions was companion to Mr. 
Walker in Florida outings during the 
winter months, where they fished and 
played golf together and laid plans for 
new conquests for the Home. 

Mr. Cromer was active in the vari- 
ous field organizations of his state and 
served in official capacities. His coun- 
sel was always valued and the judg- 
ment of his ripened experience was 
highly regarded until the last. For 
several years past he had been in fail- 
ing health and had been forced by 
partial blindness, due to cataracts, to 
abandon field work. On Wednesday 
of last week he suffered the stroke 
which resulted in his death on Friday. 
He is survived by his widow and a 
daughter, Mrs. C. D. Lasher, wife of 
Clinton D. Lasher, active state agent 
of the Home since Mr. Cromer’s re- 
tirement. H. G. Buswell, Chicago 
manager, and C. T. Deatrick, Ohio 
state agent, represented the company 
at the funeral. 


Edward J. Perrin, Jr., formerly of 
the automobile department of the 
Aetna Life, New York branch, has 
just returned from an extended trip 
throughout the country in the interests 
of the inland marine business of which 
he has been appointed manager. Mr. 
Perrin will soon leave the New York 
office and make his headquarters in 
Hartford at the home office, where he 
will direct the development of this 
class of business for the affiliated 
Aetna companies. 


Hartford insurance companies re- 
cently had visitors from England, 
Sweden and Cuba. A. M. Hogg of the 
statistical department of the Royal 
Exchange of London inspected their 
various accounting systems while G. F. 
Kohly of Cuba represented his country 
‘in the interest of fire insurance. Mr. 
Frick of Frick & Frick, Malmo, 
Sweden, marine adjusters, interviewed 
all Hartford companies regarding 
marine insurance and_ reinsurance 
treaty arrangements. 


Mr. and Mrs. Preston Telford Kel- 
sey of New York City have sent out 
invitations to the marriage of their 
daughter, Martha, to Richard Andrew 
Aishton of Chicago at their home in 
Montclair, N. J., Dec. 3. Mr. Kelsey 
is United States manager of the Sun 
and his daughter is a charming young 
woman who has a wide circle of 
friends. The young man deeply in- 
terested in the event is the son of 


PERSONAL SIDE OF THE BUSINESS: 








give the careful personal attention to cus- 





tomers that an agent can. 















R. H. Aishton, regional director of 
railroads at Chicago and one of the 
well known railroad men of the coun- 
try. He was formerly president of 
the C. & N. W. Mr. and Mrs. Aish- 
ton will make their future home at 
Evanston, II. 


Harry A. Smith, elected to succeed 
Edward Milligan as president of the 
Eastern Union, at the annual gather- 
ing of the organization in New York 
City Thursday, belongs to the pro- 
gressive school of fire underwriters, 
and will worthily fill the post so sat- 
isfactorily occupied by Mr. Milligan for 
the past year. 5 

After some years experience succes- 
sively as a local agent at Rochester, 
special agent and then New_York 
state agent for the National Fire of 
Hartford, Mr. Smith became assistant 
secretary of the company in 1900, ad- 
vancing in turn to the vice-presidency 
and to the presidency. His influence 
in the management was speedily felt, 
and the National Fire has for years 
been regarded as one of the most ag- 
gressive and successful of the fire com- 
panies. Mr. Smith has been an active 
figure in National Board and Eastern 
Union circles, serving laterly as the 
chairman of the laws and legislative 
committee of the former organization, 
and as a member of several other com- 
mittees scarcely less important. Of a 
pleasing personality he is decidedly 
popular with his managerial associates, 
whose confidence in his judgment is 
well evidenced by his election to the 
presidency of the Eastern Union. 


Jonathan H. Blackwell, president of 
the Standard Fire of Trenton, N. yp 
died suddenly last week at his home, 
aged 78. A widow, two sons and a 
daughter survive. Another son was 
drowned on the Titanic. 


George B. Gray, who has been spe- 
cial ane of the Hand in Hand Under- 
writers and Palatine in Wisconsin and 
was recently appointed state agent for 
the Commercial Union and affiliated 
companies in Minnesota, says in a let- 
ter, dated Nov. 22: : 

“Through a typographical error you 
state that I started in the local busi- 
ness in Iowa in 1866, which makes me 
older than George Crosley, to whom 
I have given the honor of being the 
oldest living man from Iowa. The 
facts are, I started in business in 1886, 
which is bad enough. I am afraid your 
many readers in the state of Minne- 
sota, when they read this notice, will 
be expecting to see some old ‘Methu- 
selah’ with long whiskers.” 

Though Mr. Gray has been gray all 
his life, yet he has always been full of 
pep and still has plenty of it. 


C. H. Van Campen, vice president of 
the Fred L. Gray Company of Minne- 
apolis, bought a fine new Hudson car 
about a month ago. It was a beauty 
and the apple of his eye. But sad to 
relate, one day it disappeared. How- 
ever, Van, like every good insurance 
man who practices what he preaches, 
had $2,500 insurance, taken out with 
the Fred L. Gray Company. It is said 
there was considerable trouble in get- 
ting the adjustment through. Van 
audited the claim, but is said to have 
given it careful investigation before 
he finally permitted himself to sign @ 
check for loss in full payable to the 
vice-president of the Gray Company. 


J. F. Van Riper, United States 
branch secretary of the Norwich Union 
Fire, who deservedly enjoys a hig 
reputation as a public speaker, }S 
scheduled to address members of the 
Suburban Underwriters Club at 'ts 
meeting in New York City Dec. 1. 
“Some Fundamentals of Success 3S 
the title selected as the basis of his 
remarks. 
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CANADIAN ASSOCIATION MEETS 


Over 100 Canadian fire insurance men 
met in Chicago this week fer the an- 
nual conference of the Western Can- 
ada Fire Underwriters Association. 
C. F. Codere, chief agent of the St. 
Paul in Canada and president of the 
organization, presided at the business 


sessions. The following officers were 
elected: President, John Pickering, 
Royal; vice-president, W. P.° Fess, 


American Central; executive, commit- 
tee, R. Taylor, Northern; C. S. 
Riley, Canadian Fire; John Holyrode, 
Commercial Union, and C. F. Codere, 
St. Paul. The Scottish Canadian 
Underwriters Agency which has been 
an associate member, was admitted to 
full membership. 

Farm business had an important 
place on the program and there was a 
reconsideration of rates and forms 
used in writing this class. The present 
rule governing use and occupancy in- 
surance which calls for a term of 300 
working days, was amended to pre- 
vent the writing of this class of busi- 
ness for a shorter period of indemnity. 
It was decided to make the rates on 
grain elevators uniform with those of 
the Grain Insurance Association. It 
was decided to change the rule gov- 
erning the writing of grain elevators 
which at present allows two or more 
elevators to be included in one amount 
without the coinsurance or distribu- 
tion clause. It was suggested that 
cover be made specific or subject +o 
the coinsurance and distribution clause. 
It was decided that the association 
shall in the future hold two regular 
meetings, both in Winnipeg or vicin- 
ity, the annugl meeting shal! be held 
on the first day of June and the semi- 
annual meeting on the first of De- 
cember. 

Ki ok 


FORM FIRE PREVENTION COMPANY 


Leonard Peterson, for the past nine 
months an engineer with the Central 
Actuarial Bureau of Chicago, has 
with M. L. Hyers, who has been office 
manager for the Central Actuarial 
Bureau, formed the Fire Prevention 
Engineering Company, Inc., with of- 
fices at 930 McClure building, Chicago. 
The new organization will furnish fire 
prevention service to builders, archi- 
tects, and owners with a view to 
standardizing constructions. Before 
going with the Central Actuarial Bu- 
reau, Mr. Peterson was with the Michi- 
gan Inspection Bureau. He is a gradu- 
ate of Armour Institute and was in the 
service. 

* * * 


ENTERING NEW FIELDS 


Among the developments in fire in- 
surance circles is the decision on part 
of four or five companies to enter the 
hail insurance field next season. The 
hail business has had a wonderful 
growth in the last few years. There 
are many attractions to it. It is a 
great premium feeder and means a 
quick turn over. No reserve has to be 
carried over at the end of the year. 
With many more companies in the 
hail insurance business during the last 
few years there has been much educa- 
tional work done and more farmers 
are carrying hail insurance as it has 
een popularized. The premium in- 
come this year was heavier than ever. 
It is also stated that two or three 
More companies will engage actively 
in the farm business. The farm pre- 
miums have greatly increased during 
the last two years owing to the in- 
Crease in farm products. Some com- 
panies that have been dabbling in the 
arm business are extending their op- 
erations somewhat. All companies are 


studying the business from the future 
Standpoint, in view of the fact that 
when prices do begin to go down and 
values decrease in order to keep up 





the premium income there must fe 
feeders from the side lines. 
* * * 


HAIL ASSOCIATION MEETING 


The annual meeting of the Hail In- 
surance Association was held in Chi- 
cago last week. The various reports 
showed the largest volume of business 
on record, due principally to the higher 
market price of grain, the record 
breaking yield and the favorable pros- 
pects at the time hail insurance lia- 
bility was undertaken by the com- 
panies. Members of the association 
assumed approximately $141,000,000 of 
liability for the 1919 season and for the 
past three years the liability has 
amounted to about $292,000,000. The 
experience for the year just closed was 
almost universally profitable, and rates 
for the greater part of the territory 
will remain unchanged with the excep- 
tion of a few slight modifications made 
necessary by this year’s experience. 

Hail insurance limits for individual 
companies continue at $12 per acre for 
nonirrigated land and $25 on irrigated 
land. The total concurrent insurance 
permitted was changed to $40 an acre 
on nonirrigated land and $50 on irri- 
gated land, being an increase of $10 in 
each instance. The Insurance Com- 
pany of North America, Springfield 
Fire & Marine, Hudson of New York, 
United States Fire, National Security 
of Omaha and Majestic Fire of Topeka 
were -admitted to membership in the 
association. 

The following officers were elected: 
President, Charles R. Street, Fidelity- 
Phenix; vice-president, Walter D. 
Williams, Security of New Haven; 
secretary-treasurer, R. H. Purcell, 
Liverpool & London & Globe; assist- 
ant secretary; E. B. Hatch, Western 
Union; executive committee, George 
H. Bell, National of Hartford. John 
H. Carr. Hartford, William A. Gordon, 
Twin City, Walter C. Leach, Minne- 
apolis Fire & Marine, C. A. Ludman, 
Home, F. E. Spoerer, Connecticut and 
H. <A. Sundberg, Hedwall-Sundberg 
Agency of Minneapolis. 

kk 
GET THE CENTURY FIRE 


The Eliel & Loeb Company of Chi- 
cago has been appointed Cook county 
general agent of the Century of 
Scotland. The Loeb office is one of the 
enterprising agencies in Chicago and 
has forged gradually to the front. The 
Century will be well represented in this 


office. 
* * * 


PLANS FOR ARSON WORK 


The National Board will shortly 
have a conference with the arson 
committee of the Western Union and 
Western Insurance Bureau with the 
idea of continuing the work at Chicago 
that has been done under the auspices 
of the joint committee. It is thought 
that the work can be carried on with 
greater satisfaction under the super- 
vision of the National Board. It is 
likely that a local advisory committee 
will be appointed at Chicago following 
the same plan at Atlanta and San 
Francisco. Some of the companies 
have objected to the large expense and 
exposure to damage suits if the present 
methods were continued. 

* * * 
LANDIS TALKS TO CLUB 


Judge K. M. Landis addressed the 
Fire Insurance Club of Chicago Tues- 
day night. He gave a stirring patri- 
otic address. He told of the work 
done by the men in the service and 
what those who remained behind ac- 
complished in war times. Two mem- 
hers of the Fire Insurance Club, John 
W. Weddell of the Underwriters Ser- 
vice Association and Raymond L. 
Ebbert, received citations from foreign 
governments, Mr. Weddell being 
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INSURANCE COMPANY 
OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


~ $2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,382,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 


FIRE MARINE WAR RISK 

RNADO WINDSTORM MAIL PACKAGE 
RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 





REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 
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Obviously business relations are but temporary when other than 
pleasant and satisfactory. 

Promises had something to do in inducing Five Thousand men to 
sell NATIONAL UNION Insurance, But promises alone would never 
have retained their services. 

Working with the NATIONAL UNION enthusiastically--loyally---the 
retention of these Agents bespeaks falthful performance on our part. 
It reflects satisfaction---service---good will. 

Agents interested in additional capacity with service of excep- 
tional merit will do weil to investigate the excellent facilities and 
good treatment accorded by the NATIONAL UNION, which has proved 
its desire to serve faithfully and well. 

With nothing to lose and something to gain, WHY delay? 

CASH CAPITAL, $1,000,000. 


SURPLUS, $959,552. ASSETS, $5,524,294. 
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decorated by the Italian govérnment 
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NINETY YEARS OLD © 


Organized 1829 


The Franklin Fire 


Insurance Co., of Philadelphia 
ELBRIDGE G. SNOW, President 


Charter Perpetual 
























Riot and Civil Commotion Cover 


Full Protection Against Loss from 


Insurrection 
Civil Commotion, Including Strike 
Explosion 






















Fire 
Exp. 
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Windstorm. 





STATEMENT JULY, 1919 


Cash Assets..........%. atecaseien pnapodsbbapcerwepeonesacneeee oseeee 046,316.10 
Cash Capital coscccoccscce AREAL ROA RRR es 

Liabilities .....c.cs00 Bc uKseeeepekene ain EL IRE IO REAL secccces 2)839,817.19 
Net Surplus.:....0.....006 ppecekeusnen cancacnmanwpanle ke ceseccccecce 1,210,498.91° 


*Surplus as regards Policyholders, $2,210,498.91 
Lightning, Automobile (Complete Cover in Combination Policy), 
1 il, Marine, Profits and Commissions, Rents, Rental Values, 
Riot and’ Civil Commotion, Sprinkler Leakage, Use and Occupancy, 











































Great American 
Insurance Company 
New Dark ) 


; ORGANIZED IN 1872 
STATEMENT JANUARY 1, 1919 


$ 5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


$15,231,512.92 


NET SURPLUS 


$10,619,509.09 
$30,851,022.01° 


“Includes $134,574.96 excess deposit in Canada. 
Western Department, Chicago 
WALTER H. SAGE, General Manager 
GEORGE B. SEDGWICK, Assistant Manager 


INGRAM & LERCH, Managers 




















ARIZONA 
FIRE INSURANCE COMPANY 


PHOENIX, ARIZONA 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
GENERAL MANAGER 





















































CENTRAL DEPARTMENT 
COVERING 


SLLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CHAS. P. HALL 
SPECIAL AGENT 


2019 INSURANCE EXCHANGE 
CHICAGO 











and Mr. Ebbert receiving an honorary egg companies will come into the of- 


medal from the French government. | 


Judge Landis presented both with the 
— medal* of the Fire Insurance 
ub. 


* * * 
e HALL TO QUIT ADVERTISING 


Thrasher Hall, for many years en- 
gaged in the adjustment of losses at 
St. Louis and Chicago, has decided to 
retire as an independent adjuster -for 
the companies. He is undecided as to 
his future. He is thinking some of 
taking up the vocation of an insurance 
broker, and also of establishing a 
service agency for policyholders, ex- 
amining policies and handling loss ad- 
justments for them. If he follows the 
latter course, he will plan to do no 
adjusting for regular clients and will 
serve them chiefly in an advisory 
capacity. 

* *k * 

The Liberty Fire of St. Louis is open- 
ing a clearing-house for Chicago agents 
for the purpose of handling reinsurance 
and brokerage. It is expected that two 





ce. Secretary C, L. Hecox has been in 

Chicago arranging details, 
5 ok OK OK 

The western department of the Na. 
tional Liberty has moved to its new loca- 
tion in the National Liberty building, at 
the northeast corner of Michigan boule- 
vard and Lake street, in Chicago. Mana- 
ger Charles H. Coates is on a business 
trip to the Pacific Coast and will not 
return until after the first of December. 

* * * 

E. R. Hurd, assistant manager of the 
Home in Chicago, has been in Canada 
for two months visiting the agencies of 
the company and interesting them in au- 
tomobile insurance. Mr. Hurd joined his 
family, who were visiting at Seattle, be- 
fore returning to Chicago. 

* * * 

Elwin W. Law, underwriting superin- 
tendent in the western office of the 
Royal, has been at the New York office 
for several days. 

* * * 

Clarence L. Lange, formerly counter 
man for Childs, Young & Wood, has gone 
with Marsh & McLennan in Chicago as 
counter man in the fire department. 
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CONFERENCE SKIES CLEARING 





Members of Western Automobile 
Body Exhibiting Desire to Put 
Affairs on Proper Basis 





Members of the Western Automo- 
bile Underwriters Conference are all 
ready commencing to notice a change 
in the influence that that body is ex- 
erting. There seems to be a genuine 
desire upon the part of members to 
clean up the bad spots and get the 
affairs of the organization upon a 
proper basis. Already two important 
companies writing a large volume of 
automobile business in the middle 
west have notified the conference that 
they stand ready to remedy any exist- 
ing defects and to clean house gener- 
ally. Not only have they written the 
conference of their intention, but have 
actually begun to take up the loose 
ends. 

It is apparent that the new executive 
committee, composed as it is entirely 
of company managers, is going to give 
the conference a vigorous and forceful 
administration. It is now recognized 
that the automobile business has 
grown to such an extent that a loose 
handling of conference affairs cannot 
be tolerated. Conference members 
must be kept in line and made to tow 
the mark. The new administration is 
going to see to it that at least con- 
ference members keep within the rules. 
Perhaps the activities of those outside 
the conference cannot be regulated, 
but there is every indication that con- 
ference members themselves are going 
to proceed along proper lines and thus 


fin the future there will be very few, 


if any, infractions of the rules by mem- 
ber companies. On the whole the out- 
look is very much more encouraging 
than it was a short time ago, because 
ofa very evident desire upon the part 
of the companies that have been cut- 
ting the corners in the past to swing 
themselves into line and demand that 
all other conference companies do the 
same thing. 





ACTION TAKEN BY MUTUALS 


Automobile Conference Decides to 
Organize a Theft and Loss 
Adjustment Bureau 


DES MOINES, IA., Nov. 22.—The 
automobile conference of the National 
Association of Mutual Insurance Com- 
panies held a meeting here this week 
with E. J. Brookhart of the National 
Mutual of Celina, O., presiding. There 
were present representatives from 
more than 50 automobile mutuals. 
Gage McCotter, secretary of the con- 
ference and manager of the automobile 
department of the Grain Dealers Na- 











tional Mutual of Indianapolis, read a 
report from the committee appointed 
last year on the question of uniform 
coverage. One of the subjects up for 
discussion was how mutual companies 
can cooperate to recover stolen cars. 
A committee of nine was appointed to 
formulate plans to organize a bureau 
for this purpose and also to cooperate 
in adjusting losses where there are 
losses far distant from the head office. 


Is a Specialized Business 


F. W. Van Bruff of Council Bluffs, Ia., 
spoke on the experiences of a farm 
mutual man. He is of the opinion that 
the automobile fire and theft business 
is a special line which cannot be intel- 
ligently and profitably handled by the 
average. farm mutual. Ralph Danforth 
of the Millers National of Chicago dis- 
cussed the conflagration hazard and fol- 
lowing a general conference on this 
subject a committee was appointed on 
ways and means of providing excess cov- 
erage among the various automobile 
mutuals. A committee was also appointed 
to aid in securing legislation looking to 
‘uniformity in registration of automobiles 
and more drastic laws and penalties for 
theft. A committee was named on uni- 
form coverage and to draft a standard 
mutual automobile policy. 

The conference re-elected Mr. Brook- 
hart as chairman and as Mr. McCotter 
declined re-election for the secretaryship 
Ralph Danforth of Chicago was elected 
in his stead. C. A. L. Purmort of Van 
Wert, Ohio, was made chairman of the 
legislative committee, J. B. Henderson of 
Wichita, Kan., chairman of the uniform 
coverage committee; C. F. Bowers of 
Concord, Mass., chairman of the com- 
mittee on cooperation in adjustment and 
recovery of stolen cars; J. S. Kemper 
of Chicago, chairman of the committee on 
excess coverage. 





Tangle Over St. Paul Fleet 


ST. PAUL, MINN., Nov. 25—There is 4 
merry tangle over the writing of auto 
fire and full collision insurance on 4 
fleet of ten cars owned by the depart- 
ment of public safety of the city of St. 
Paul. The city called for bids for the 
insurance. Don W. Taylor was low bid- 
der and was awarded the underwriting, 
placing it with the Union Assurance and 
delivering the policy. A fleet rate, how- 
ever, had been secured by the W. B. 
Joyce Company of St. Paul, represented 
in this instance by Joseph Thompson, and 
they were second low bidders. They pro- 
tested to the Western Conference that the 
business was to be placed at less than 
conference rates by a conference com- 
pany. Word finally was received by the 
Joyce Company that the Union Assurance 
repudiated any rate made at less than 
conference rates. The Taylor agency 
claims the authorized rate was changed 
after the policies had been issued. 

If the company maintains its refusal 
to hold the business and cancels, the city 
authorities say they will hold the Taylor 
agency responsible for coverage of their 








cars; that their contract is with Taylor 
and not any insurance company. 
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Mansfield 0O., Nov. 23.—Fire, caused 
probably from an accumulation of oil 
in the drive wheel pit in the plant of 
The Mansfield Sheet & Tin Plate Com- 
pany, Bowman street, caused a loss esti- 
mated at $8,000. Insurance: 

MtlAB sos ware $10,000 Phoenix ....$27,000 
Hanover - 40,000 Home ...... 50,000 
National ... 25,000 Amer. Cent... 1,000 
Connecticut . 10,000 Lon. & Lanc. 10,000 


MOVE f0o0 0s 50,000 Amer. Natl.. 15,000 
Scot. Un.... 27,000 Royal Exch. 10,000 
New Hamp.. 11,300 Citizens .... 10,000 
Norw. Un... 15,000 

* *K * 


East St. Louis, Ill., Nov, 17.—Fire con- 
siderably damaged the building and 
equipment owned by the St. Louis, Troy 
& Eastern R. R. Company, east side of 
St. Clair avenue. The loss is estimated 
at $15,000. Insurance: 

L&L&G 


..$10,000 Queen ...... $ 7,500 
Norw. Un... 1,500 Franklin ... 7,500 
* * * 


Beatrice, Nebr., Nov. 23.—The inabil- 
ity of the fire department to place a fire 
on North Sixth street under control, 
caused a conflagration in which a num- 
ber of office buildings and stores were 
completely destroyed. There is a $6,000 
loss to the estate of D. W. Cook with the 
following list of insurance: 
Columbian ..$5,000 Hartford ....$5,000 
Gt. Amer, ... 5,000 National .... 6,000 

There is also a $6,500 loss to the cloth- 
ing stock owned by the Pearl C. Drew 
Clothing Company, 602 Court street. 
Insurance (partial list): 

Queen ....... $7,000 Hartford .... 6,000 

The cigar and confectionary store lo- 
cated at 104 N. Sixth street, owned by 
W. E. Smith and W. A. Hickman, suf- 
fered a total loss. Insurance: 


Gt. Amer. ...$1,000 Sun ......... $1,000 
Pa. Und. -. 500 Lon. Assur... 500 
*xk *K * 


Marion, Ind., Nov. 19.—The Trustees’ 
City School reports a total loss to the 
building and contents known as _ the 
Lincoln School, which is estimated at 
$20,000. A previous loss which was con- 
siderable, occurred on August 5, 1919 to 
the Franklin School. 

* OK OK 

Chicago, Ill, Nov. 24—Fire in_ the 
three-story brick building located at 
2219-2225 W. Grand avenue, owned and 
occupied by C. Christianson, cabinet 
manufacturer, caused a 60 per cent loss 
to the building and stock. Insurance: 


MORNE S520 ks $2,500 Globe & Rut.$1,500 

Caledonian .. 2,500 Mich. F. & M. 1,500 

Cal. Amer, .. 1,000 Patriotic ..... 2,500 

Buffalo ..... 3,000 Reliance .... 2,500 

Det. F. & M.. 1,500 Royal ....... 5,000 

Gt. Amer. ... 5,000 Tokio ....... ,500 
1 8 


Bloomington, Ill.—A 30 per cent loss is 
reported on contents of the Keiser, Van 
Leer Company hardware store, with in- 
surance as follows: 


Allemania ...$2,000 Albany ...... $2,500 
Phoenix ..... 3,500 Arizona ..... 3,000 
Superior .... 1,000 Nat. B. Frank 4,500 
SHODG 5.6 cesar 3,000 North., N. Y.. 2,500 
Rhode Isl. 5,000 Millers ...... 5; 

he aera 500 Commerce ... 2,500 
Buffalo ...... 2,000 Keystone Und. 3,500 


Ohio Farm... 2,500 Globe & Rut.. 4,500 
R. I. Unds.... 4,000 New Bruns... 2,500 
Col. F. Und.. 4,000 

There is also a 50 per cent loss to the 
building owned by Henry Keiser. In- 
surance: 
N. Y. Und....$5,000 Penn, Fire...$5,000 

* * * 


Champaign, Ill.—Fire caused a 50 per 
cent loss to the following list of insur- 
ance on the Trevitt Building. Insur- 
ance: 

Amer., N. J..$3,000 Connecticut ..$1,000 
Dubuque .... 1,000 Firemen’sN.J. 6,000 
Security ..... 1,000 

ee ae 

Detroit, Mich., Nov. 20.—A $5,000 dam- 
age by fire is the result of a mix-up in 
tempering steel in the plant occupied by 

- E. Yarr, 284-90 Rivard street. The 
loss occurred to the stock which is cov- 


Greene, Ia., Nov. 18.—There is a $50,- 
000 loss by fire to the school building of 
the Independent School District with the 
following list of insurance: 


Frmn’s Fund $2,500 Hartford ....$1,000 
Connecticut .. 2,500 Ia. Natl. ..... 1,00 


* x 

Hamilton, Mo., Nov. 12.—The Board of 
School Directors, District No. 3 report a 
total loss by fire which started in the 
attic of the bmilding from a defective 
flue. Insurance: 


N. W. Milw.. 2'500 Dubuque .... 1.500 
Home 


Cineinnati, O0., Nov. 21.—Stock in the 
warehouse of the E. A. Kinsey Company, 
331-33 W. 4th street, suffered a 35 per 
cent loss by fire. Insurance carried 
250,000. Insurance (partial list): 

Amer. Eagle.$3,750 Jersey Und. .$5,000 
Amer. Cent.. “és Und. .. 5,000 

* 


Cleveland, 0., Nov. 18.—A hot solder- 
ing iron set fire to an airplane in the 
sprinklered plant of the Glenn L. Mar- 
tin Company, 16800 St. Clair avenue, N. 
E., causing damage estimated at $12,- 
000. Insurance: 


Phoenix ....$10,000 Scottish ....$10,000 
Palatine . 45,000 Security .... 60,000 
Imperial 25,000 Boston ..... 160,000 


Kansas City, Mo., Nov. 16.—Fire caused 
a loss estimated at $11,000 to the con- 
tents of the Gustin-Bacon Mfg. Com- 
pany, 1416-18 W. 12th street. The fire 
originated from an adjoining building 
occupied by the Challenge Company. In- 
surance: 

Ins. Co.-N.A. $10,000 Palatine ....$48,000 
Continental. 15,000 Pheonix .... 14,500 
City of N. Y. 10,000 Fire Assn... 8.000 
Natl. Lib.... 31,000 Hartford ... 10,000 
U. S. Fire... 25,000 Granite St. . 10,000 
Glens Falls. 15,000 


Minneapolis, Minn., Nov. 22—The first 
fire in the Minneapolis flour mill dis- 
trict in many years caused a loss of 
$50,000 to the Occidental Mill of the New 
Occidental Milling Company. Flames 
were breaking through the roof of the 
five-story structure when the first appa- 
cates arrived. The fire started in a feed 
n. 
The insurance on building and machin- 
ery in the Occidental Mill was carried 
in the name of W. J. Bassett. The list 
of insurance, on which the loss is total, 
is as follows: 
Hartford ....$2,000 Norwich Un..$2,000 
Northern .... 3,000 No. British... 3,000 
N. Y. Und.... 3,000 Scottish Un... 2,000 
National ..... 2,000 Springfield ... 2,000 
The insurance on the building was held 
in the name of the W. P. Devereaux Co. 
This insurance, loss total, is as follows: 
Home ........$8,000 Nat’l Union...$3,000 
Fire Assoc.... 3,000 
* *k 
Buffalo, Ill., Nov. 17.—Fire of an un- 
determined origin, attacked the build- 
ings owned by the Board of Supervisors 
of Sangamon County, 1% miles east of 
this city, used and occupied for the pur- 
pose of.a poor farm, causing damage 
estimated at about $3,000. Insurance: 
L. L. & G....$6,000 Detroit ...... $2,000 
Standard F.. 1,000 Mil. Mech. ... 4,000 





Gt. Amer Citizens ..... 5,000 
Humbolt American ... 3,000 
Home . N. Y. Und. ... 4,000 
Fid. Phen U. S. Fire ... 1,000 
Minn, Und. .. Hartford .... 2,000 
Palatine .... 2,000 Springfield .. 2,000 
Amer. Alli... 2,000 Aetna ....... 2,000 
* * * 


Richmond, Va., Nov. 24—Companies on 
the Nansemond Truck Package Com- 
pany’s fire at Suffolk, Va., Cct. 30 suffered 
a loss of about 33% percent, the total 
insurance carried on buildings, machin- 
ery and stock being $40,000. Adjusters 
estimated the total damage at $18,875 but 
coinsurance cut this to $13,024. Compa- 
nies on the loss follow: 


Amer., N. J...$2,500 N. Y. Und.....$2,500 
aa 2,000 Niagara ...... 2,000 
Firemen’s .... 3,000 North Br. & M. 2,500 
Girard ....... 2,500 Old Colony.... 2,500 
Hartford 4,500 Penn. ........ 1,500 
Home, Va..... 1,000 Rhode Island. 1,500 
Home, N. Y.. 5,000 Va. F.& M.... 2,000 
National ..... 3,500 Yorkshire 1,500 


Use and occupancy loss was adjusted at 
$1,920. This was borne by the Atlas 
and the Springfield, who were on the risk 
for $4,500 and $7,500 taints 

* OK 

Chieago, Ill, Nov. 24—Fire originating 
on the fourth floor of the brick building 
located at 1530-32 Milwaukee avenue, 
owned by Leo. Spitz, caused a 40 per- 
cent loss to the stock of ladies’ suits 
owned by Hugo De Brock & Co., occu- 
pying the third floor. Insurance: 

Amer. Cent...$1,500 Ill. Undt. ....$1,000 
Com. Union... 3,000 Nor. Union... 1,000 
Firemen, N. J. 1,000 Ohio Farm... 1,000 
Hartford - 1,500 Pitts, Undt.... 1,000 
Hanover ..... 1,000 Union, Eng... 1,000 

There is a 60 percent loss to the stock 
of ladies’ suits owned by J. Shachter, 
occupying the fourth floor of the build- 
ing. Insurance: 

Com. Union...$1,500 Sun .......... $1,000 
Great Amer... 1,000 Union, Eng... 1,500 
Liberty ...... 1,000 

The loss to the Wicker Park Furniture 
Company, occupying the third floor, and 
building, is small. 

* *« * 

Chicago, Il, Nov. 21—The building, 

additions and contents owned and oc- 

cupied by Wilson & Co., Inc., Ashland 

and 43d street, suffered a $25,000 loss 

by fire. The origin is undetermined. 
ea re 


Beatrice, Neb., Nov. 25—Fire, believed 
to have been started by incendiaries, 
compleiely desiroyed the _ three-story 





MING . i lacd $2,500 St. Paul ..... $1,000 
American .... 2,500 Atlas ........ 2,500 
N. Y. Und... . 2,000 Gt. Amer..... 3,500 
Phoenix ....: 7,000 


yrick building known as the Drake block, 
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A. Service to Local Agents 


Earle C. Smith, Inc. 


51 Maiden Lane 


New York 


Representing local agents, under contract, wherever situated; 


guaranteeing to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 


Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 
thereto. 

Also surplus lines of agents PLACED with responsible companies. 

Accuracy, despatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 


Fulldetailsconcerning the “service” and references FURNISHED 
UPON APPLICATION. 
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GEO. A MOWRY 





Preece Twin City Fire Ins. Co. 
MINNEAPOLIS 


Capital $500,000 

















GEORGE M. LOVEJOY, Vice-President 
THO . TEMPLE, Secretary 
HENRY P. WHITMAN, Ass’t Secretary 
EDWARD 





EDWARD MILLIGAN, President 

JOHN B. KNOX, Secretary 
GEORGE C. LONG, JR., Secretary 
FRED C. GUSTETTER, Ass’t Secretary 
F. MINOT BLAKE, Ass’t Secretary 


Surplus to Policyholders . . . . . . $10,506,412 
Total Losses Paid .... - » «+ 91,623,036 


Cash Capital - Three Million Dollars 


Reinsurance Reserves ..... . . . $7,601,014 
Reserve for Outstanding Losses and all 


V. CHAPLIN, Ass’t Secretary 


PHCENIX 


other Liabilities . . .... =... 41,598,770 
~ Net Surplus ..... +++ +--+ = 17,506,412 
Total Assets . . . . . $19,706,197. 








Inspections f= 


in Chicago, Cook County and the Greater Metropolitan District. 
orate very properly gauges the expectancy of fire risks 
and intelligently anticipates events before they occur. ¥The under- 





20 yeara in this 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 


signed sells this talent to companies, agents, brokers and the busi- 


ness public, herewith tendering counsel to all State Insurance Officials, Legislative and Municipal 
Committees and all those who formulate insurance laws designed for the 


le —Dixit et Fecit— 
Office with Knight, Smith & Co. 


CW. PIERCE 


Independent Inspector and Fire Prevention Counselor 








© WM.L. DICKELMAN 


HENRY J, WOESSNER HAROLD J. BARBOUR , 


DICKELMAN, WOESSNER AND BARBOUR 


Successor to Wm. L. Dickelman & Co. 
U. S. and Canada Lines 
Insurance Eachange General Agents (8, 5. ) Excess Telephone Wabash 
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J. G. HUBBELL, Mgr. 


NOMIZE 


IN HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


108 So. La Salle St., CHICAGO 








HAWKEYE. SECURITIES FIRE 








INSURANCE CoO. 
Inc. 1918 


FIRE, TORNADO, HAIL AND AUTOMOBILE 


Applicants for agencies address Home Office, Masonic Temple, Des Moines, Ia. 











and occupied by a cigar store and the 





Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 

F, R. THOMPSON 

Insurance Exchange, 


SURPLUS 
LINES aAnp 
FLOATERS 


Chi TL. 
icago, x 
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LI h n ‘ 6 | & Co ntrol ed their respective states. The makeup of London & Lancashire 
Seiad oO ‘ f Pe} 23S sect Sr agitint maaeerg | the committee will be as follows: Alfred 
SS Gp REI ago Lae ne Se ey pee eR eee S257 Davenport, chairman, Boston, Mass.; F [ R E 
= me ee , Irvine O. Chester, Westerly, R. I.; A. R. 
Foose, Wheeling, W. Va.; Chester E. 
Ford, Des Moines, Ia.; A. W. Hicks, Sum- Insurance Company 
Most perfect lightning protection ever developed. Will ab- 6 §) mit, N. J.; Howard W. Jackson, Balti- Limited 
350,000 users recommend. it—3,000 ‘eucoesful insurance eon : a en 
250,000 users re ad it—3, essful insurance com- o Minn. i 
da - das 25-y g 
Ci a a ey ean a 
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ding ‘done by responsible, A~ Ey Ae es fad | Starch Plant Conditions Serious 
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igate the Dodc on write for full information NEW YORK, Nov. 26—Inspection of 
DODD & STRUTHERS — yeni begs pen peerage a CHARLES E. DOX, Manager 
118 Eighth Street DES MOINES, IOWA disclosed a serious condition from a fire Western Department 
: J insurance standpoint in these properties s 4 —_— 
ba and underwriters are exercised in con- 39 S. La Salle St., Chicago, Illinois 
‘s a : sequence. It developed that the manu- 
facturers were so intent upon production 
W Re I T E Ho Al L I N fom U R A N C E that all other questions were made sec- A. G. McILWAINE, JR., Manager 
ondary to the attainment of that purpose. Hartford, Conn. 
Establish your connections now for 1920 with Cc. F. Morris, of Glenns Ferry, Ida., has 
livened up his advertising blotter with SAM B. STOY, Manager 
A. J. Shaw General Agency pre ee ten inn eciagge gale Hs oe 
confined to Glenns Ferry: The reason 
HAIL INSURANCE BUILDING, McPHERSON, KANS. why men who mind their own business 





























° ° 2 x succeed is because they have so little 
Five high class stock companies covering the states competition.” 
of Kansas, Oklahoma, Nebraska, Colorado, Eastern Notes WHEELING FIRE 
New Mexico and Wyoming. The following Philadelphia agency ap- INSURANCE COMPANY 
pointments are announced: Louis C. OF WHEELING, W. VA. 
- — : Madiera & Sons for the Connecticut Un- Organized in 1867 
Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 Gerwriters; Clarence Wrigley for the 0 ag 
fe Yorkshire. Cash Capital $200,000 
=e ¢ J. Alb Assets $624,780 Net Surplus $151,269 
ieeeeest | pilates, Robinson, tommery gn ot: WM. P. STIFEL, Pres 
gineer i ris epart- stead p ° 
THE INTER-STATE FIRE INSURANCE CO. ||22csiit ser beeatemnranraans || TRRGEE | OerauocH 
‘ and iyatoue’ in the aap Of the Wed. WM. V.F TACHED., Supt. of Agencies 
CAPITAL, $259,150 ASSETS, $616,934.38 nae a lager are enn 714 Hi e Bldg. Gaeveland, Ohio 
SURPLUS TO POLICYHOLDERS, $317,696.71 Ingchametony fas been, appointed super || Special Reet for Oho, Indiana and Fea. 
the General Fire Extinguisher Company Hee > Saeeee, seamagers 








ing _a new one organized and managed 
by Henry A. Fiske. 
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JOHN F. ANKENBAUER RESIGNS 


Secretary-Treasurer of Cincinnati Un- 
derwriters’ Association to Enter 
Local Agency 


CINCINNATI, O., Nov. + 26.—John 
F. Ankenbauer has resigned as secre- 
tary-treasurer of the Cincinnati: Fire 
Underwriters’ Association, effective 
Dec. 31. Beginning Jan. 1, Mr. Anken- 
bauer will become a member of the 
well known local agency firm of Albert 
W. Schell & Co., with offices in the 
First National Bank Building. The 
resignation, which was wholly unex- 
pected, was tendered at the regular 
meeting of the association last week 
and was accepted, in view of the ar- 
rangement already completed for the 
secretary's entry into local agency 
work in Cincinnati. Mr. Ankenbauer 


has been secretary of the association . 
' 


since Feb. 1, 1911. 


Without previous underwriting obs | 


perience at the time he entered office, 
Mr. Ankenbauer has developed power 
and influence, which have reacted so 
favorably on the business locally that 
there is no city in the country where 
sound underwriting methods have 
been so uniformly the rule and none 
where the ethics of the business have 
been so closely adhered to. Not the 
least of his services to the cause of 
sound underwriting and the upbuilding 
of the community has been his partici- 
pation in the fire prevention work of 
the city. : 

Mr. Ankenbauer formerly was en- 























JOHN F. ANKENBAUER 
Entering the Local Business at Cincinnati 


gaged in the wholesale fruit and pro- 
duce business.: During the latter part of 
his connection with commercial inter- 
ests he was called in frequently by the 
insurance companies to assist in the 
ad ustment of losses involving fraud 
or intricate insurance and credit prob- 
lems. As secretary of the Under- 
writers’ Association he came to be re- 
garded as an authority on many ques- 





tions, including insurance law, forms 
and adjustments. His opinions and 
writings were in constant demand by 
the insurance press of the country, and 
his book on interinsurance is in strong 
demand, running in its twenty-second 
edition. 

No consideration has been given to 
the selection of his successor. 





CONTEST TOMLINSON’S RULING 





Prohibition of Underwriters’ Annexes 
by Ohio Department May Be 
Taken Into Courts 





COLUMBUS, O., Nov. 25.—The 
circular letter recently sent out by 
Superintendent Tomlinson, notifying 
all companies admitted to the state 
which are writing joint and several 
policies through an underwriters’ annex 
or organization that they must cease 
such practice by or before Jan. 1, has 
stirred up a great deal of discussion. 

From the insurance department it is 
learned that so far no hearing has been 
asked for. From the outside, however, 
comes the information that the matter 
will undoubtedly come before the 
courts for action, the authority of the 
superintendent to issue such a demand 
being questioned. 

Said one big insuranug man: “There 
is no merit in Superintendent Tomlin- 
son’s position, and there is a strong 
disposition to take issue with him, 
since our position is that underwriters’ 
annexes are not in conflict with the 
Ohio law. If two companies, for in- 
stance, both admitted to do business in 
Ohio under the Ohio laws, agree to 
back a policy with the combined re- 
sources of both (to the advantage of 


that such action would be illegal, or 
would violate the insurance laws. Le- 
gal service on one would be binding on 
both, anda court’ judgment on one 
would be equally binding on the other.” 
The order seems to have been the 
outcome of the action by a fleet of 
marine companies at Cleveland which or- 
‘ganized an underwriters’ agency to write 
automobile insurance, and under their 
plan of operation wrote all the cars of 
the Cleveland Auto Club. The superin- 
tendent objected to the form used and 
the methods followed, and representa- 
tives of the organization called his at- 
‘tention to the fact that more than 40 
similar organizations are operating in 
the state. “Very well,” the superintend- 
ent is reported to have said, “we'll put 
them all out of business.” 


MANAGERS CONSIDER SITUATION 


The western managers held a meeting 
in Chicago last Friday to consider the 
order of the Ohio department debarring 
underwriters agencies from the state 
after the first of the year. It is a far- 
reaching order and no warning had been 
given that the superintendent intended 
to promulgate the ukase. A committee 
consisting of W. B. Flickinger of the 
Philadelphia Underwriters, George H. 
Bell of the National of Hartford and 
Neal Bassett of the Firemens was ap- 
pointed to take charge of the matter. 
They will confer with the laws commit- 
tee of the National Board and will act in 
concert with the companies from the 
east. The companies claim that the su- 
perintendent has gone beyond his au- 
thority and his action cannot be upheld 
by law. 


To Discuss Cleveland Conditions 


A meeting is being arranged at Cleve- 
land for Nov. 29, where a number of 
business organizations will be repre- 
sented. It is the outcome of an address 








the assured) it does not seem to me 


delivered some weeks ago by T. Alfred 





EASTERN OHIO. 


Cleveland, Ohio. 
WESTERN OHIO. 


Cincinnati, Ohio. 
INDIANA, 


Indianapolis, Ind. 


3922 Ivy Street, 


Chicago, Il. 


Chicago, Ill. 





Geo. W. Brinsmaid, Special Agent, 
1015 Rockefeller Bldg., 


W. T. Porter, State Agent, 
$09 Fourth National Bank Bldg., 


D. P. Barrett, State Agent, 
1015 Fletcher Savings & Trust Bldg., 


Indiana Harbor, Indiana. 


ILLINOIS (Excluding Cook County). 
Cc. R. McCabe, Jr., State Agent, 
1564 Insurance Exchange, 


Wm. M. Aris, Special Agent, 
1564 Insurance Exchange, 


NIAGARA 


Fire Insurance Company 


ESTABL,SHED 1850 


123 William Street, NEW YORK 


WESTERN FIELD STAFF 





COOK COUNTY, ILLINOIS. 
E, B. Vickery, Manager, 
1564 Insurance Exchange, 
Chicago, Il. 


MICHIGAN, 


WISCONSIN. 


(P. O. Box 74). 


L. B. Fowler, Special Agent, 


IOWA, 


W. F. Collins, Special Agent, 
511 8S. & L. Bidg., 
Des Moines, Iowa. 


MINNESOTA, 


Cc, R. Fidlar, State Agent, 
1607 S. University Ave., 
Ann Arbor, Michigan. 


Hillis C. Rhyan, State Agent, 
Free Press Building, 
Milwaukee. Wis. 


W. F. Sweazea, State Agent, 
947 Plymouth Bldg., 
Minneapolis, Minn. 


MISSOURI. 
J. B. Bush, 


801 Sharp Bidg., 
Kansas City, Mo. 


KANSAS, 


OKLAHOMA. 


ARKANSAS. 


NORTH AND SOUTH DAKOTA, 
Clyde ©. Putnam, Special Agent, 
800-5 Ave., East, 
Mitchell, South Dakota. 


COLORADO, NEW MEXICO, WYOMING. 
Geo. S. Whitford, State Agent, 
622 Colorado Bidg., 
Denver, Colo. 


A. 8S. DaSilva, State Agent, 
801 Sharp Bldg., 
Kansas City, Mo. 


W. H. McClain, State Agent, 
State National Bank Bldg., 
Oklahoma City, Okla. 


T. Ray Phillips, Special Agent, 
P. O. Box 463, 
Hot Springs, Arkansas, 


State Agent, 
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The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS = ~ ~ . 


- - = $1,765,472.60 
SURPLUS TO POLICYHOLDERS - ~ - 


1,096,744.07 
LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


‘as Reliable, Progressive Agency Company Representatives solicited 





lorganizations get behind the movement 


Fleming, who has recently gone with the 
National Board, but who was then Ohio 
state fire marshal, urging that business 


to improve the Cleveland fire department, 
which is now undermanned. 





Bound Over on Arson Charge 


COLUMBUS, O., Nov. 25.—The Ohio fire 
marshal’s department has secured the 
binding over at Bloomdale of Mark 
Leathers, 22, charged with arson. The 
fire occurred on July 22, 1918. Leathers, 
it is said, had trouble with a school su- 
perintendent and thinking he was burn- 





ing a barn belonging to the pedagogue, 


set fire to the wrong one. There hav: 
been eight suspicious barn fires in thai 
locality within a year. 





West Virginia Notes 


The Elam-Lorraine Company, locai 
agency at Huntington, W. Va., will, on 
Jan. 1, change its name to the E. ¥ 
Lorraine Insurance Agency. 


R. C. Royer, who has been connected 
with the Huske Insurance Agency ai 
Roanoke, Va., will, on Dec. 1, go with 
the Glen Jean Insurance Agency at Mt. 
Hope, W. Va. Mr. Royer has had con- 
siderable experience, having been in the 
insurance business for the past 18 years 











9H. M. BARFIELD H. S. BASSETT CHARLES H. HARRADEN 
President Seer 


etary Managing Underwriter 


Buckeye National Fire 


\ Insurance Co. 
Surplus to Policyholders . . . . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTED! 






































A USEFUL AND DESIRABLE AGENCY COMPANY 


For Agents in Iowa, yuri 


Kansas, Colorado, ANC 
Wyoming and 


Nebraska FIRE, 


TORNADO, AUTOMOBILE, 
FARM AND CITY PROPERTY 


1406 Farnam St., Omaha, Neb. 

















ANTHONY MATRE HENRY REIS, M. D. JOSEPH BERNING NAPOLEON PICARD 
President Vice-President Vice-President Secy-Treas. 
DIRECTORS 







THOMAS E. GALLAGHER 
JAMES F, HOULEHAN 
DR. FELIX GAUDIN 


HENRY REIS, M. D. 
JOSEPH BERNING 
HUGH O'NEILL 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 


ASSETS OVER ONE MILLION CHICAGO ¢ 











H. C. WHALEN, Pres. A. S. BUZZE, Secy. 


THE CENTRAL STATES FIRE 
INSURANCE COMPANY 
Wichita, Kansas 
Writing 
FIRE :: TORNADO :: HAIL :: AUTOMOBILE : 


Entered 
OKLAHOMA 





: MARINE 


KANSAS TEXAS 





en ae 
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THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCHE ANNEX INDIANAPOLIS, IND. 








Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to { 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Bidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where -not represented 
Prompt Service Telephone, Cherry 5154 











CENTRAL WESTERN STATES | 











NEW LLOYDS UNDERWRITERS 





L. S. MacEnaney Heads Association 
Now Under Process of Organi- 
zation in Indiana 





L. S. MacEnaney, well known in 
Chicago and throughout the Middle 
West, announces the incorporation at 
Indianapolis of the Universal Under- 
writers, which is to serve as attorney- 
in-fact and manager of the Universal 
Lloyds Underwriters, an association 
now in process of organization under 
the laws of Indiana. Associated with 
him in the Universal Underwriters, 
Inc., are Henry Abrams, an Indian- 
apolis attorney, who is vice-president, 
and Miss I..F. MacEnaney, Mr. Mac- 
Enaney’s daughter, who is secretary. 
Mr. MacEnaney is president. Mr. Mac- 
Enaney has been a resident of Indian- 
apolis for the past five years, having 
gone to that city to become under- 
writing manager of the Columbian In- 
surance Company of Indiana. He re- 
signed that position to give his entire 
attention to the International Lloyds, 
which he had organized and which is 
making good headway with a rapidly 
growing business, being chiefly rein- 
surance of fire and marine lines. 

Organized as Writing Mate 


Believing that there is a good field 
for another Lloyds to operate as a 
writing mate for the International 
Lloyds, Mr. MacEnaney recently 
broached the subject to certain friends 
who have been associated with him and 
found the response so encouraging that 


| he decided to organize another simi- 


lar institution under the name of the 
Universal Lloyds Underwriters. Un- 
der the Indiana statutes it is necessary 
to have $250,000 subscribed by under- 
writers before such Lloyds can begin 
business. He already has a large per- 
centage of these subscriptions pledged 
and expects to begin writing business 
soon after the first of the year. He 
has connections in several states which 
assure a good volume of premiums. 
The Universal Lloyds Underwriters 
will write fire, lightning, tornado, use 
and occupancy, rents, automobile 
theft, fire, etc. It will operate through 
agents only in the larger cities and will 
seek high grade excess and reinsur- 
ance lines through the home office. 
The premiums in sight, Mr. MacEnaney 
states should total from $250,000 to 
$500,000 a year. The success of the 
International Lloyds is reflected in a 
recent report made by Consulting 
Actuary F. J. Haight to the Indiana 
insurance department, following an 
examination, in which he says: 


Report Compliments Company 


“Its underwriting methods are con- 
servative and sound and its attorneys- 
in-fact men of acumen and integrity. 
The subscribing underwriters appear to 
be substantial financially and represen- 
tative business and professional men.” 

Mr: McEnaney has had local, field, 
general agency and home office expe- 
rience with such companies as the 
Traders of Chicago, the Agricultural, 
Philadelphia Underwriters and Colum- 











bian Insurance Company. 

















L. S. MAC ENANEY 
Chief Factor in Universal Lloyds Under- 
wri 


ters 





Report on Indianapolis 


The gross fire loss in Indianapolis for 
the past four years as givengby the rec- 
ords of the Underwriters Salvage Corps, 
amounts to $3,982,117. The annual losses 
varied from $479,898 in 1915 to $2,049,938 
in 1918. The annual number of actual 
fires varied from 1,006 in 1916 to 1,251 in 
1917. The average loss per fire was $881, 
the average yearly number of fires per 
1,000 population was 4.1, and the annual 
loss per capita was $3.61, all high 
figures, 

As to fire fighting facilities, the Na- 
tional Board engineers say: 

“Supply adequate and pumping ca- 
pacity ample; sufficient quantities not 
available in many parts of the city at 
pressures suitable for direct hydrant 
streams. Fire department undermanned: 
service seriously affected by lack of 
training. Fire alarm system only fairly 
reliable; inadequate, due to poor box dis- 
tribution in many districts.” 

As to the conflagration hazard the en- 
gineers say: 

“In the congested value district, the 
danger of spreading fires is pronounced 
on account of the large amount of 
joisted brick construction, the numerous 
floor openings, the excessive areas, and 
the unprotected mutual exposures; miti- 
gating features are the fair width of 
streets and good water supply; the 
effectiveness of the fire department is 
influenced by undermanning of com- 
panies and lack of training, so that 
severe group fires are probable. Minor 
mercantile districts extend along single 
streets and should not be subjected to 
spreading fires. Manufacturing plants 
and groups are scattered and the con- 
flagration hazard is low to moderate. 
Residential portions of the city are 
largely frame with shingle roofs; the 
hazard of flying brand fires is severe.” 





Report Made in Benton, III. 


A joint committee of the Illinois State 
Board and the Illinois Field Club has 
made a report on Benton, Ill, in the 
mining district, recommending that the 
use of the three-fourths value clause be 
made mandatory on dwellings and 
frame mercantile risks. At the present 
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WANTED — Position as Special Agent. 
Good reliable fire insurance man, who is a pro- 
ducer, 30 years of age, at present employed by 
large local agency, 12 years’ experience in rating 
bureau, local agency, home office, and field work, 
wants position as Special or Assistant Special 
Agent. A-1 recommendations. Prefer Ohio and(or) 
Ind. Address 67-F, The National Underwriter. 











EXAMINER WANTED 

A prominent and progressive company re- 
quires the services of a capable examiner in 
” Chicago office. An excellent opportunity 

forded a man thoroly familiar with west- 
an territory. Replies will be held strictly 
confidential. eres stating age » experience 
and salary expected, 66E, care The National 

Underwriter. 














ASSISTANT EXAMINER 


Also Cancellation and Endorsement Clerk 
wanted in Chicago general agency insur- 
ance office; splendid opportunity for two 
bright and energetic young men. Address 
65-D, THE NATIONAL UNDERWRITER 














LEADING HOTELS 


The Following Will Be Found the Headquarters 
for Insurance Men and Tue Nationar 
Unperweiter Will Be on File in the 
ding Roce at Each Hotel 
This List. 





MINNESOTA 
Ho ORMONDE 





Insurance Men’s Hotel 


VIRGINIA, MINN. 





NORTH DAKOTA 
HE GARDNER 


EUROPEAN PLAN 


25 combination sample rooms, bath, $2.00, $2.50 
70 seome @ith amen water, $1. tae -50 

80 rooms with bath, $1.50 to $3.00 

Finest cafe in the Northwest. Cuisine unequaled. Rest- 
ful, quiet-—only hotel in the city not on a car line. 


FARGO, N. D. A. H. Leimbacher, Mgr. 








LIGHTNING 
RODS 





* TRADE MAna 


ST. LOUIS LIGHTNING ROD 
COMPANY 


DeKalb and Trudeau Streets 
ST. LOUIS, MO. 


time some of the agents are not doing 
this. While the moral hazard in Benton 
at the present time is satisfactory owing 
to higher values, with a return to nor- 
mal conditions the unsatisfactory rec- 
ord of the past is liable to recur. The 
three-fourths value clause is required 
in Carterville, Christopher, El Dorado, 
Herrin, Harrisburg, Johnston City, Ma- 
aioe. Sesser, Vienna and West Frank- 
ort. 





Indiana Coal Situation Serious 


INDIANAPOLIS, IND., Nov. 25.—Stren- 
uous efforts are being made throughout 
Indiana to keep public utilities supplied 
with coal. Many cities and towns, In- 
dianapolis among them, are faced with 
a serious curtailment of light and power 
and in Indianapolis a rule has. been 
adopted that for the first three days of 
this week all business establishments, 
factories, offices and others are to be 
closed at 4 o’clock each day and to be 
closed all day Thursday, Friday and 
Saturday. 

The Indianapolis Water Company has 
on hand only a limited supply of coal, 
but a special arrangement has been 


marshal, who is again urging the need 





for utmost carefulness with heating 
plants. 

Seven convictions were obtained last 
month, five arrests made and three in- 
dictments returned, as a result of inves- 
tigation of suspicious fires. 


Wolverton Goes to Eau Claire 


R. O. Wolverton has been appointed’ 
branch manager of the Wisconsin In- 
spection Bureau at Eau Claire, succeed- 
ing Mr. Reilly, recently called into the 
head office. Mr. Wolverton was for many 
years stamping clerk at Oshkosh, and 
became manager of the Central Audit 
Office, later accepting a position as rater 
for the Wisconsin Inspection Bureau. 


Indiana Notes 


A fire of mysterious origin burned the 
brick school building at Marion, Ind., 
causing $60,000 loss, partly covered by 
insurance. 
In the belief that some of the recent 
fires at Gary, Ind., have been incendiary, 
Fire Chief Wilfred Grant has issued a 
warning to citizens to lock entrances to 
apartment basements and to remove all 





made to keep it supplied at least for 
several weeks to come. The fire depart- 
ment has been notified that full fire pres- 
sure will not be given on first alarms, 
but that it may be had on second or 
general alarms. Many apartment houses 
are nearly out of coal and it is realized 
that there is certain to be much suffer- 
ing if the present mild weather should 
suddenly turn to lower and freezing 
temperatures. 

’' Under conditions like the present 
there is always increased danger of fire, 
because so many people turn to wood 
and to coal oil as fuel, with frequently 
disastrous results. The shingle roof fires 
which were so numerous in Indianapolis 
last winter have already begun to be the 
big factor in the day’s business of the 
fire department. On the first day of a 
recent cold snap, when many furnaces 
were being “warmed up” and wood, pa- 
per and other highly inflammable ma- 
terials were being used for kindling, 
there were twenty cane ies roof fires be- 
fore noon. 


Illinois October Fire Loss 


SPRINGFIELD, ILL., Nov. 25.—The 
Illinois fire loss for October was $659,- 
782, according to the report of State Fire 
Marshal John G. Gamber. This is the 
lowest monthly loss of the year, with 
the exception of May and June, and is 
lower than the loss in any month of 
1918. There were 661 fires. Defective 
flues and overheated furnaces and stoves 
are reaping their annual toll with the 


rubbish from premises. 


John Ropp was acquitted of arson at 
Scottsburg, Ind. He was arrested in 
connection with the burning of the Red 
Men’s building at Blocher, the first floor 
of which was occupied by him as a gro- 
cer. He was arrested at Provo, Ark. 

In order to conserve coal at the water 
pumping station, the domestic pressure 
at Indianapolis is increased only twenty 
pounds at the first fire alarm, instead 
of running it up as usual fifty to sixty 
pounds. The second alarm will bring on 
full pressure. Citizens are urged to 
use more than ordinary precaution 
against fires and are asked not to burn 
out the flues or put paper in furnaces. 


Wisconsin Notes 


Wittenberg, Wis., was recently re-rated 
by the Wisconsin Inspection Bureau and 
a new rate book was published under 
date of Nov. 18. 


M. F. Hegler, Wisconsin state agent 
of the Royal, with headquarters at Mil- 
waukee, became the father of a daugh- 
ter, Mary Elizabeth, Nov. 6. This is the 
second daughter. 


The dilapidated warehouse of the Wis- 


consin Lakes Ice & Cartage Co., 496-502 
3ist St., Milwaukee, which was con- 
demned by the building inspector, 


through the efforts of the Wisconsin 
State Fire Prevention Association, last 
May, has been entirely razed. 


There appears to be a report bruited 
abroad that Edward Lehmann of the 
Gerdes & Co. agency of Peoria, Ill., has 
withdrawn from that firm. This is un- 
true as Mr. Lehmann is still interested 





advent of colder weather, says the fire 


in it and expects to continue his connec- 
tion. 














IN THE MISSOURI VALLEY 














NEBRASKA HAIL LOSS HEAVY 


Insurance Bureau Shows Average for 
the Entire State was 88.7 Per- 
cent of Premiums : 


OMAHA, NEB., Nov. 25.—The state 
insurance bureau under the ‘depart- 
ment of trade and commerce has sub- 
mitted the following interesting fig- 
ures on state hail insurance for Ne- 
braska: 

In zone No. 1, comprising forty-one 
counties in the eastern part of the 
state, a rate of 25 cents per acre for 
$10 insurance and a rate of 40 cents 
per acre for $5 insurance on growing 
crops produced $202,584.44 in prem- 
iums as against $67,785.64 in losses, 
leaving a balance of $34,798.80. Thir- 
teen of the counties in this zone paid 
a total of $3,829.98 in premiums, with 
no claims for losses. 

In zone No. 2, consisting of twenty- 
five counties in the central part of the 
state, $311,021.59 was paid in premiums 
as against $218,072.45 in losses, leav- 
ing a balance of $92,949.14. Six coun- 
ties in this zone filed no claims for 
losses and paid $23,023.16 in premiums. 
The rates in this zone were 40 and 60 
cents per acre. 








pe ye GATHER THE I! 
THAT APPEARS IN 
OY The NAT NATIONAL, UNDERWRITER. 


|20 





In zone No. 3, consisting of twenty- 
seven counties in the western part of 
the state, claims were filed for $307,- 
313.42 as against premiums of $267,- 











627.64, leaving a deficit of $32,685.78. 








The rates in this zone were 60 and 90 
cents per acre. 

The average loss for the entire state 
was 88.7 percent of the premiums. 


PECULIAR FIRE AT HAYS, KAN. 





Explosion Due to a Truck Backfiring 
Caused Much Property and 
Life Loss 


A recent fire at Hays, Kan., in a 
garage shows the danger of gasoline 
vapor in such structures. The fire was 
caused by the ignition ot gas in the 
Standard Oil Company’s garage from 
the backfire of a motor truck in the 
building. The truck driver started to 
crank the motor car in the morning 
when it backfired and the interior of 
the building burst into flames. It soon 
spread to an oil tank, which exploded, 
three others following in succession. 
There was a steel tank 10x24 feet 
driven by the force of the explosion 
two blocks north on a line about two 
feet above the ground. A large crowd 
had gathered to witness the fire and 
the tank pioughed its way through the 
spectators causing the death of eight. 
A score of others were badly burned 
and injured. The tank was driven 
through two frame houses and im- 
bedded in a third before it stopped. 
All three places were wrecked. 

The property loss was more than $250,- 
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000. Included in the losses were. the 


SAMPSON & DILLON 


ATTORNEYS & COUNSELORS AT LAW 
Suite 601 Register & Tribune Bldg. 


DES MOINES - «<- = - - 


ca 


HENRY E. SAMPSON 


Por ~ aoe Assistant AltorneyGeneral of lowa 
nd Special Counsel of the Commissioner 
Insurance 


SIDNEY J. DILLON 


IOWA 
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ORGANIZED 1853 


| The Girard F. & M: Company of Philadelphia 


JANUARY 1, 1919 
Cash Capital $500,000 Net Surplus $373,035 
Surplus to Policyholders, $873,035 


Eastern Department Home Office Western Department 
D. H. Dunnam, V.-Pres. H. M. Gratz, Pres. Neat Bassstt, V.-Pres and Mgr. 
Joun Kay, Treasurer E. J. THomason, Sec’ 
A. H. Hassincer, Sec’ PHILADELPHIA W. T. Bassett, Ass’t Mer. 
NEWARK, NEW JERSEY PENNA. CHICAGO, ILL. 















FIREMEN’S 'NSURANCE OF NEWARK 


JANUARY 1, 1919 
Cash Capital $1,250,000 Net Surplus $2,246,144 
Surplus to Policyholders, $3,496,144 


Western Department 
Neat Bassett, V.-Pres. and Mgr. 


W. T. Bassett, Ass’t Manager 
CHICAGO, ILLINOIS 


Eastern Department 
D. H. DunnaM, President 
Joun Kay, Vice-Pres. 
A. H. HassincGer, porcetery 
NEWARK, NEW JERSEY 

























PIONEER 


Fire Insurance Company 


of America 


29 South LaSalle Street 
CHICAGO 





—. 


ch ane (ee 


AN ILLINOIS 
COMPANY 




























AGENTS OFTEN LOSE A GOOD FIRE RISK 


to competitors by not submitting to the assured an estimate for equipping their 
premises with AUTOMATIC SPRINKLERS. We will co-operate with age t and 
assured and submit figures showing sprinkler cost as well as insurance saviag, 
and extend payments over several years if desired. 


FIRE PREVENTION COMPANY, First Nat . Soo Line Bldg., Minneapolis 





















Nothing but hail insurance—naturally the best service on 
this, highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 
FORT WORTH TEXAS 


The only exclusive hail insurance general agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 



















The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


It is the Age of the Specialist. Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 





















LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO, 
805-6 Pioneer Bldg., St. Paul, Minn. 


WRITE 
TODAY 
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Standard Oil plant, two tanks of gasoline 
land two of kerosene, three dwellings, and 
the Farmers’ Elevator with 13,000 bushels 
‘of wheat and 100,000 pounds of flour. 


®~-May Agree on Farm Schedule 

TOPEKA, KAN., Nov. 25—A satisfac- 
tory adjustment of the farm rate sched- 
ule for Kansas between the _ state 
| insurance department and the fire in- 
| durance companies is forecast. Superin- 
|tendent. Travis and W. J. Bryden, 
jactuary for the department, have just 
returned from a conference in Chicago 
with the western managers. No agree- 
ment was reached, however, on the farm 
tenant rate. Under the present schedule 
| the farm tenant pays about 25 percent 
| higher rate than the farm owner. The 
' state department is willing to allow a 
| penalty of 10 percent. 
| One proposition submitted by the com- 
! panies probably will be approved by the 
' state department. This provides a change 
in the method of writing live stock insur- 
ance in connection with other farm bus- 
iness. The companies have offered a 
double policy form by which live stock 
and personal property, when’ of equal 
value, can be written together. But 
when the live stock is more than 50 per- 
‘cent of the total value of the personal 
property to be insured, a separate policy 
for the live stock would be written at 
|; the same rate. 








Campbell in Oil Business 


James W. Campbell, for many years 
connected with the Wheeler, Kelly & 
Hagny local agency at Wichita, Kan., 
has resigned and becomes associated with 
the National Oil Company, taking charge 
of all branches of insurance on the com- 
pany’s properties in Missouri, Kansas, 
Louisiana, Oklahoma and Texas. Mr. 
Campbell will have his headquarters at 
Arkansas City, Kan., at the offices of the 
Lesh Refining Division of the National 
Oil Company, which is under the man- 
agement of E. W. DeCrof, formerly Mis- 
souri state agent of the Fire Association. 





Seven New Iowa Companies 


DES MOINES, IA., Nov. 25.—Insurance 
Commissioner Arthur Savage reports 
seven new insurance companies organ- 
ized in Iowa and granted licenses since 
Jan. 1, with several others in process of 
formation. 





Omaha Blue Goose Gives Presents 


OMAHA, NEB., Nov. 25.—The Blue 
Goose of Omaha, in accordance with its 
reputation for generosity, recently has 
sent presents to members who have en- 
tered the matrimonial state and to sev- 
eral who have left Omaha for other 
fields. Sam Henderson, special agent for 
the Philadelphia Underwriters, who re- 
cently became a benedcit, and Mrs. Hen- 
' derson, were presented with a handsome 
silver electric coffee urn. Bert S. Smith, 
general agent in Omaha for the Security 
Fire of New Haven, and his bride, re- 
ceived a beautiful silver carving set. 
' Frank Welpton, formerly an independent 

insurance adjuster in Omaha, and now 

manager of the Underwriters’ Adjust- 
ment Company of Kansas City, Mo., was 
presented with a silver cigaret case, as 
was also S. C. Willauts, former special 
agent for the Firemens of Newark and 
allied companies, who now holds a simi- 
ilar position at Kansas City. Harold M. 
Rose, who resigned as state agent for 
Nebraska for the Sun of England to en- 
ter the local business at Tulsa, Okla., 
was presented with a handsome scarf 
pin. 








| Seek New Code in Des Moines 


DES MOINES, IA., Nov. 25.—Ira Wool- 
son of New York, consulting engineer for 
the National Board of Underwriters, has 
started Des Moines on the trail of a 
building code. 

Woolson spoke to the Chamber of Com- 
merce and other organizations, with the 
result that a committee has been formed 
of members of the Chamber, realty men, 
insurance men, retail merchants and the 
, Greater Des Moines committee to put the 
| proposed code over. The committee will 
formulate a code along approved lines 
and demand that the council put it 
across and see that it is enforced. 





Iowa Fire Chiefs Meet 


DES MOINES, IA., Nov, 25.—Enthusi- 
astic support of State Fire Marshal 
Tracy, in his work of stamping out in- 
cendiarism in Iowa, was pledged by the 
fire chiefs of Iowa at a state meeting 
here last week. Resolutions were passed 
after the state fire marshal had ex- 


on 








Plained how his office is working through 
school literature, boy scout reading and 
moving pictures.to make it unpopular 
for the fire bug Mth’ state>—He told tthe 
chiefs how they may assist-in, collecting 
evidencé ‘which will prove of “value in 
prosecuting suspects. He urged them ito 
report all suspicious blazes and keep 
their eyes ever open for causes of firas 
of mysterious origin. 

F. R. Morgaridge of the National Board 
of Underwriters spoke at length, urging 
greater caution because of the unresr of 
ihe time. <Americanization was urged 
by the chiefs in ringing resolutions 
pledging the efforts of the chiefs against 
I. W. W. and red propaganda and disloy- 
alty. 

Ralph Richman, editor of “Fire Pro- 
tection” of Cincinnati, gave a valuable 
talk on fire prevention methods and the 
handling of conflagrations. 





Liberty Fire’s Statement 


The financial statement of the Lib- 
erty Fire at Omaha as of Nov. 1 shows 
premiums for seven months of $124,882, 
losses $33,540, total disbursements $101,- 
174, assets $260,521, reinsurance reserve 
$19,712, capital $125,150, net surplus 
$107,434. 


Nebraska Notes 


The insurance department of the Peters 
Trust Company at Omaha has been re- 
moved to temporary quarters at 1707 
Farnam street, pending the remodeling 
of the Omaha Bee building, which has 
been purchased by the company. When 
the remodeling is completed the build- 
ing will be known as the Peters Trust 
building. 


E. H. Jorgensen, special agent in 
Omaha for the St. Paul Fire & Marine, is 
having a heap of trouble. Last week 
while on a trip through the northwest- 
ern part of Nebraska he was caught in 
a blizzard and spent the night in a small 
town frame hotel, with no heat and the 
mercury hovering around 10 below zero, 
When he reached home, he found that 
his 6-year-old daughter had the scarlet 
fever and his home was quarantined. He 
is anxiously biding the time until he can 
return home again. 





Iowa Notes 


The Iowa Mutual Tornado 
Association has elected J. B. 
president and Harry Gross 
both re-elections, 


Cards are out announcing the testi- 
monial dinner to be given by the Iowa 
Blue Goose in honor of Frank Hathorn, 
Dec. 12, at the New Savery Hotel. W. 
M. Palmer of the New York Underwriters 
is chairman of the committee in charge. 

Des Moines is now the official owner 
of its water works plant. The council 
has ordered $937,975 paid the company 
and $2,500,000 general bonds deposited 
in a Des Moines bank in exchange for 
the deeds and bill of sale. Voters at 
Oskaloosa, Ia., turned down the proposi- 
tion to buy the water plant there, 


Insurance 
Herriman 
secretary, 
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AWARDS IN ESSAY CONTESTS 





St. Paul Exchange Receives Nearly 
400 Entries in Fire Prevention 
Competition 





ST. PAUL, MINN., Nov. 25.—The St. 
Paul Insurance Exchange recently 
published the fact that it would award 
three sets of prizes, of $10, $5 and $2 
respectively, in three classes of com- 
petitors for the best essay on the sub- 
ject, “What Can I Do to Prevent a 
Fire.” The classes were: Children up 
to 14 years of age, those 14 to 20 years 
of age, and adults over 20. A flood 
of responses followed, nearly 400 es- 
says in all being received. The judges 
were John Townsend, president of the 
St. Paul Exchange and also of the 
Minnesota State Association of Insur- 
ance agents; Henry McColl, commis- 
sioner of public safety, St. Paul, and 
a H. Nettleton, state fire mar- 
shal. 

The awards have been made as fol- 
lows: Children’s contest, First, Phyl- 
lis Lawrence; second, Ruth Dugan; 
third Rebecca Berman; 14 to 20, first, 
Wesley Scheuneman; second, Henry 
Mickelson; third, J. F. Driscoll; adults, 
first, Laura L. Bunker; second, Mrs. G. 

(CONTINUED ON PAGE 18) 
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METHODS OF THE: MODER 


Do They Value It? 


Nov 











wre STATES FOOD ADMINISTRATION LICENSE NO.G-09631 


PACKAGE GOODS 
QUAKER OATS, MOTHER'S OATS 


BULK GOODS 





ROLLED OATS, OATMEAL 
ROYAL SEAL OATS CORN, MEAL AND FARINA D 
QUAKER BRAND PUFFED RICE PEAR-ED AND GRANULATED Hominy 
QUAKER BRAND PUFFED WHEAT " PEARLED BARLEY 
QUAKER BRAND CORN PUFFS ETc, ETC 
es ee a MANUFACTURERS OF FLOUR E 
QUAKER WHOLE WHEAT FLOUR QUAKER FLOUR in 
baie ord nga eo tcc sche aaaieer sown 
QUAKER CRACKED WHEA 
QUAKER TOASTED CORN FLAKES GRAHAM, WHOLE WHEAT, BARLEY, 
QUAKER BEST CORN MEAL RYE AND CORN FLOURS 
QUAKER PEARL HOMINY BALANCED RATIONS 
QUAKER HOMINY GRjTS FOR yc 
SCOTCH PEARLEO BARLEY 
ETC. ETC. HORSES, CATTLE,HOGS 


Cedar Rapids, Iowa, Oct. 24, 1919. AND POULTRY 


Mr. Ralph E. Richman, 
Editor, Fire Protection, 4 
Cincinnati, Ohio. p 
Dear Sir: ‘ 
I am ‘in receipt of your letter of the 22nd in which ; 
you advise that Mr. Stubbs has asked you to send me your publi- : 
cation "Fire Protection" with his compliments. 
I surely appreciate this and will so advise Mr. Stubbs y 
the first time I happen to meet him. 2 : 


Yo en ed 


GL:GLS 





at ce | a 


OSCAR AVERY, PRESIDENT : A. E. LOEB, VICE PRESIDENT Cc. W. HAMMOND, SECY. TREAS. 


THE AVERY & LOEB ELECTRIC Go. : 
ELECTRICAL APPARATUS 


114-116 NORTH THIRD ST. 
OHIO STATE 11167 BELL MAIN 1385 


Columbus, Ohio Oct. 30, 1919. 
Mr. Ralph E. Richman, 


104 Duttenhoffer Bldg., 
Cincinnati, Ohio. 
Dear Sir:- 

We are pleased indeed to receive yours of the 29th 
conveying to us a notice that our name has been placed on your list 
of subscribers for "Fire Protection" for the coming year by the 
McElroy Co. of this city. 

We are very glad indeed that this Company has been so 
thoughtful of us and we shall be more than pleased to endeavor to 
secure the information which this paper undoubtedly carries to assist 
us in not only protecting ourselves against a possible fire as to 
insure protection but principally from the fire prevention standpoint. 

Yours very truly, 
H*M C. W. HAMMOND 
Sec’ y-Treas. 
















































November 27, 1919 THE NATIONAL UNDERWRITER 17 


FIRE INSURANCE AGENCY 


A Service Reminder Twelve Times a Year 











os 
ATMEAL 
FARINA 
ATED Hominy 
LEY 


Dear Mr. Insurance Agent:- 
In this letter we want to put-up to you a special plan for putting more dollars 


ue in your pocket. 

Ar. BARLEY The commodity which you sell has one price which all salesmen use. Therefore 
—— your competition comes solely on service to your client and not on price. 

E,HOGS . . e ° ° 
RY You are constantly trying to do two things. One of them is to increase the size 


of the accounts already on your books and the other is to get new accounts. 
Our plan will help you do both. 


On your books now are the names of many industrial corporations or firms whose 
executives would value any aid you might give which would help them to safeguard 
their property against fire loss. Neither you nor your representatives can call at the 
plant each auaih to bring these executives or their employees suggestions on fire safety 
which you would like to make. But there is a way which you can get to your clients 
each month by proxy. Send us your client’s name and tell us to put him on the mail- 
ing list of FIRE PROTECTION. If the executive has not already done so, suggest 
that he make some one in his plant responsible for its fire safety and then put into his 
hands the knowledge and information that will help him discharge his duties. That 
knowledge and information will be found in FIRE PROTECTION. 


When you send us that client’s name, we write him a letter telling him that you are subscribing 
to FIRE PROTECTION because you recognize that in every fire there is some inevitable loss and 
distress and you want to help him avoid it. May be you will want the letter to go to one man in the 
plant and the paper to another. Very well. That can be arranged. ’ 


When the papers are out make them work for you. Write to your client calling his attention 
to special articles. 


Suppose you would like to impress upon some manufacturer the kind of service which your 
agency gives. Can you think of any better way to “break in” than by sending him FIRE PROTEC- 
TION, containing many articles which will be of service in protecting his factory against fire loss? 
Don’t you think after you have done that for him and called his attention to some special articles that 
he would at least give you a first class opportunity to be heard? 


Among the well known agencies of the country already making FIRE PROTECTION work 
for them are those of Fred Bruns, in Syracuse, New York; Craig Belk, in Houston, Texas; Perkins 
and Geoghan in Cincinnati, Ohio; L. S. Stubbs in Cedar Rapids, Iowa and the McElroy Company 
in Columbus, Ohio. 


REAS. 


Now you can get 25 or more annual subscriptions—including your own of course—for $1.00 
each a year and any number of subscriptions less than this down to 5 at $1.25 a year each. The 
regular subscription price is $1.50 a year. . 


Just stop now and get a FIRE PROTECTION list ready. You will find that it will pay big 
dividends. Just tell us to whom you want the letter and paper to go and we will take care of your order. 


FIRE PROTECTION 


229 E. Sixth Street CINCINNATI 





FIRE PROTECTION is now being used by industrial corporations over the entire United States in —_ the safeguarding of property. 
Among the users are Proctor & Gamble, the Big Four Railroad, Wright Airplane Corporation, the Standard Parts Company, the Atlantic 
Coast Line, Morris & Company, Armour & Company, etc. 


Articles in a typical number deal with Oil Room Hazards and Their Removal, Electrical Hazards and a Defence System, Night Watchmen 
and Sprinklers, Private Plant Protection, A Watchman Failure, A Few Fire Loss Stories and Their Meaning. « 
Pie aug 
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New Jersey 


40 Clinton Street, 
Newark, N. J. 


C. P. Stewart, President. 


WESTERN DEPARTMENT: 
Insurance Exchange Bldg., Chicago, Ill. 


Head Office: 


Arthur Hoyt, Vice-President. 
F. L. Brokaw, Treasur 


Insurance Company 


CAPITAL ONE. MILLION DOLLARS 


‘ 
. 


J. B. Guthrie, Secretary 





H. H Ingalls, Manager. 


PACIFIC COAST DEPARTMENT: 
140 Sansome St., San Francisco, Cal. 


Seeley & Co., Manag.rs. 








— ee 








PITTSBURG UNDERWRITERS 


Geo. R. Davies, Manager 
L. M. Steph Asst. M 





Commonwealth Bldg., Pittsburgh, Pa. 


Underwritten by 


Allemannia Fire Ins. Co. 
National-Ben Franklin Fire Ins. Co. 


All of Pittsburgh, Pa. 


Combined Capital $1,900,000 


G. 
Eliel & 





Surplus to Policyholders $3,899,135 


R. Goodsell, Columbus, Ohio, State Agent for Ohio 
General. Agents for Illinois and Indiana 
m, Mgr., Indianapolis, Ind. 

is., General Agents for Wisconsin 


NEW AGENTS SOLICITED 


Loeb Company, 
CC. Upha 
Fish & Schulkamp, Mad 


ison, 


Republic Fire Ins. Co. 
Superior Fire Ins. Co. 


Assets, $10,011,358 














ational Hiberty 
Insurance Gampany 
of Amevira. 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 


Assets “ . 
Liabilities, including Capital - 
~*~ HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 


STATEMENT JANUARY 1, 1919 
Capital : : $1,000,000.00 
- $9,609,646.00 NetSurplus - - $2,395,417.89 
7,214,228.11 Surplus to Policy Holders -  3,395,417.89 











UNITED STATES BRANCH 


INCORPORATED 1720 


RovAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


92 WILLIAM STREET, NEw YorRK 


RICHARD D. HARVEY 
UNITED STATES MANAGER 








* SECURITY 


Fire Insurance Company, of Davenport, Ia. 


CASH CAPITAL $200,000 


This Company has had 36 years of successful business experience, and is now doing business in 


Towa, Illinois, Wisconsin, Ohio and Indiana. 


It is a good company for the agent, because in addition to 


writing a general business, it accepts practically all classes of’ farm risks. 
We want agents in the above states, and would appreciate 


JAMES W. BOLLINGER, Pres. 


hearing from agents desiring to represent us. 


E. E. SOENKE, Secy. 














wu 


CASHMAN & 


of Waterton Be 


STUART MORGAN, State Agent, Michigan, East Lansing 
EVANS, General 


FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER, 


Agents, 


LEAKAGE, RIOT AND 


EXPLOSION INSURANCE 


Colorado, Denver 


N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
O. T. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 


E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


Kemple; third, Mary E. Cosgrove. The 
first place essays are to be published 
and generally distributed throughout 
the state. 





No Recommendation Made 
BISMARCK, N. D., Nov. 26.—Governor 


at the opening of the special session of 
the state legislature today made no rec- 
ommendations affecting insurance legis- 
lation. S, A. Olsness, commissioner of 
insurance, has been advocating the elim- 
ination of the withdrawal provision of 
the hail insurance law, but the governor 
omitted reference to it. 





Putnam Has Full Charge 
The Niagara has put Clyde C. Putnam 
of Mitchell, S. D., in independent charge 
of the two Dakotas. State Agent W. F. 
Sweazea of Minneapolis will confine his 
attention to Minnesota. ‘ 





Revise North Dakota Tax Laws 


FARGO, N. D., Nov. 25.—The North Da- 
kota legislature which convened in spe- 
cial session on Tuesday of: this week 
will undertake to revise some of the tax- 
ation legislation it adopted nine months 
ago at the demand of the National Non- 
partisan league legislature bureau. 
Among the laws marked for repeal is 
the ‘moneys and credits” act, by which 
a 3-mill tax on securities of all char- 
acter was levied. The income tax law 
will be amended in such manner as to 
do away with the provision requiring 
collection at the source, a feature of the 
law that tax officials have had a great 
deal of difficulty in interpreting and put- 
ting into operation, and one which af- 
fected insurance companies in _ their 
dealings with certain classes of policy- 
holder.s 





Twin Cities Agents Clash 


ST. PAUL, MINN, Nov. 25—St. Paul 
agents of the Insurance Exchange are in- 


‘eensed over the writing of a fire policy 
‘on a residence in this city by Minneapo- 


‘lis agents. The Exchange charges that 
Barney & Barney of Minneajolis insured 


a dwelling at 726 Linwood place, St. Paul, 
/on March 25, 1919, for three years, the 


matter coming to light through the pre- 


‘sentation of the policy in a St. Paul 
‘agency in connection with a loan. 
‘policy is that of the Commercial Union 


The 


jof New York. Demand is made that the 
policy be cancelled and the business writ- 
ten through a St. Paul connection. It is 
understood the request of the Exchange 
has not been granted, and that the legal 
right to enforce it is questioned. In the 
meantime the Exchange has arranged, 
through Joyce & Co., agents of the Com- 
mercial Union in St. Paul, that no more 
business is to be placed with the com- 
pany until the matter has been adjusted. 





Minnesota’s October Losses 


ST. PAUL, MINN., Nov. 25—Minnesota 
fire losses in October were $232,552, ac- 
cording to George H. Nettleton, state fire 
marshal, In October, 1918, the losses in 
the state were $1,391,459, including the 
losses sustained in the Northern Minne- 
sota forest fires. 

There were 160 fires during the month, 
involving property valued at $2,121,969, 
and insured for $1,536,310, while the fires 
in October, 1918, involved property valued 
at $3,623,372, and on which $1,013,422 was 
carried. 


Pay Hail Losses by Warrant 


BISMARCK, N. D., Nov. 25—Interest 
bearing warrants amounting to approxi- 
mately $2,000,000 will be paid by the state 
in hail losses sustained by farmers of 
this state this year, on Dec. 1. This 
amount represents a 25-cent per acre 
assessment on all cropped lands which 
were protected through the state hail 
insurance department. Because of lack 
of funds, the state will pay losses by 
warrant guaranteed at face value by the 
Bank of North Dakota and will be paid 
as assessments are collected. 





Can State Agent Be Local Agent? 


ST. PAUL, MINN., Nov. 25—May a state 
agent for a fire insurance company also 
act as a local agent? The St. Paul In- 
surance Exchange says no, and the mat- 
ter is now pending. It seems John A. 
Hanson, as state agent of the Milwaukee 
Mechanics, wrote a $20,000 three-year 
policy on property at 8th and Robert 
streets, St. Paul, for F. E. Ford, owner 
of the building, who secured the com- 
mission. Mr. Ford is authorized, through 














Frazier of North Dakota in his message | 








"THE COMPANY WITH THE PYRAMIN)| 
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TOTAL LIABILITIES $4,374,107.74 
POLICY HOLDERS SURPLUS $3,637, 302.08 

















Pd ge hind SPECIAL AGENTS—M. 8. Moore, Execo- 

a Snegi Terre Haute, Ind; Wm. Biel, 
; GL Bertram J 

Mich.; A. W. J 

Bloomington, 


i.; 3. HL Gosnell, 1136 
Minneapolis, Minn.; A. D. Yi 


St, Milwaukee, Wis; BR. W. Webster City, 
fowa; Ww. a. hive, o Kansas Gy, Me.; 
LG. Stir State Agent, aul Electzic Bldg., Den- 








Prevents 
Lightning 
Losses 


Shinn-Flat is the only 
Lightning Conductor 
made in the form of a 
woven flat cable. which 
electrical authorities say 
is more efficient. 


Shinn-Flat has 36 per- 
cent more conducting 
surface than any) round 
rod or cable containing 
the same amount of 
material, and it is con- 
sequently more _ effec- 
tive in controlling an 
electrical discharge. 


Shinn-Felt is woven 
in a continuous ‘ribbon- 
like form without joints, 
and the machines used in 
its construction are pat- 
ented. 


Ask for agency infor- 
mation. 


W. C. SHINN MFG. C0. 
W. C. SHINN, President 
General Offices: 1648 Monadnock Block, CHICAGO 











Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M.Ins,Co. Security Ins. Co. 
Organized 1864 Organized 1881 


COMBINED STATEMENT 


Capital $250,000.00 
Assets - - - - 959,818.90 
Surplus to Policy Holders - 631,728.12 





F. A. ROTHIER, Prest. 
ADAM BENUS, Secy. 
F. C. BARTON, Asst. Secy. 
R. B. HEATON, State Agt. 








ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE INSURANCE 





the Exchange as a solicitor for the St. 
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Paul Insurance Agency, but the Milwau- 
kee Mechanics is not in that agency. The 
St. Paul agent of the Milwaukee Me- 
chanics, backed ‘by’ the exchange, has 
taken the matter up with the-home office 
of tht ‘company. The superinténdent of 
agents of the Milwaukee Mechanics re- 
plied that Mr. Hanson had written the 
business in his capacity as a local:agent 
in addition to that of a state:agent. The 
exchange has made demand on the com- 
pany for cancellation of the business, 
but as yet has received no reply. 





Complain of Overhead Writing 


ST. PAUL, MINN., Nov. 25—Complaint 
has: been made to the secretary of the 
Minnesota Association of Insurance 
Agents, W. S. Gilliam. of Sti Paul, of 
overhead writing on thé line of the John 
Peterson Art Furniture Company, which 
owns several large furniture factories at 
Faribault, Minn., and Waterville, near by. 
It is charged the line was written 
through the Sexton Company of Minne- 
apolis over the heads of Faribault agents, 
Mr. Gilliam is writing to each of the 
companies in the Sexton agency asking 
if they are carrying any of the insur- 








ance, with a view to finding where the 
business is placed and then making pro- 
test at the company home offices. 





Gets South Dakota 


The Underwriters Association of Aber- 
deen, S. D., will have the general agency 
of the Western National Fire of Fargo, 
N. D., for South Dakota. All the under- 
writing will be done at the home office 
in Fargo by C. R. Daggett, the under- 
writing manager. 





Minnesota Notes 


Two additional fire insurance agencies 
have been elected to membership in the 
St. Paul Insurance Exchange. They are 
the Mounds Park State Bank, at 3rd 
street and Maria ave., and the East Side 
State Bank, Case and "Arcade sts, 

H. M. Peterson has entered the local 
business at Hopkins, Minn. 

Howard Clark has joined his father, 
Orra H. Clark in the local agency busi- 
ness at Winona, Minn., and the firm will 
hereafter be known as Clark & Clark, 
succeeding Gregory Clark, the old name 
having been continued until-now, since 
the death of George W. Gregory. 











STATES OF THE SOUTHWEST 

















SEEK COINSURANCE ON GRAIN 





Hearing on Petition of Texas Grain 
Dealers. Set by Insurance Com- 
mission for Dec. 3 





AUSTIN, TEX., Nov. 25.—The State 
Fire Insurance Commission has issued 
notice for a hearing on Wednesday, 
Dec. 3, in the application of H. B. Dor- 
sey of Fort Worth, secretary of the 
Texas Grain Dealers Association, for 
an order by the commission to apply 
the 100 percent reduced rate and co- 
insurance clause on grain, mixed feed, 
chops, bran and by-products of grain, 
beans, peas, hay and similar commodi- 
ties in elevators and warehouses. 

Under the law coinsurance clauses 
may be attached to policies on grain, 
wool, mohair and cotton, but is pro- 
hibited as to other risks. The present 
effort is to get it to apply on grain by- 
products Mr. Dorsey making the con- 
tention that it can legally be done. 
That legal phase will be discussed at 
the hearing. 

An exception to the foregoing is that 
coinsurance may be obtained in cities 
having a key rate of less than 41 cents, 
while: the three-fourths clause applies 
in towns having a key rate of 41 cents 
or over, save on the commodities noted 
above. They are entitled to it any- 
where. 

Grain dealers are anxious to get the 
privilege of attaching the coinsurance 
clause, once prohibited by the legisla- 
ture, so that banks will lend money on 
stock of grain by-products up to a 
large amount. The clause would re- 
quire the insured to carry insurance 
to the full amount of his stock and 
thus, if there was a fire, the bank 
would be amply protected on its loan 
cn such destroyed stock. 





American Central’s Record 


The American Central, which is in the 
general agency of Cravens, Dargan & 
Roberts at Housgon, has had a 6 percent 
lower loss ratio during the last 39 years 
in Texas than the average of all com- 
panies operating in that state. In a re- 
cent issue it was stated that the company 
had had a better average by 6 percent 
than any other company operating in 
Texas, The estate of Rufus Cage con- 
tinues its interest in the agency, the 
other interests being James Cravens, K. S. 
Dargan and J. C. Roberts. Mr. Cage died 
in May, 1918, being one of the founders 
of the Cravens & Cage agency. 





Credit for Fire Records 


AUSTIN, TEX., Nov. 25.—The Fire In- | Oklahoma 


Surance Commission has granted the 
maximum credit of 15 per cent to the 
following towns on account of good fire 
records for the past three years: Carbon, 
Bartlett, Campbell, Copperas Cove, Mul- 


+| notwithstanding the fact that the busi- 


Flatonia, Kerens, Roby, Granada, Mine- | 
ola and Karnes City. 

T. M. Scott, secretary of the commis- 
sion, is encouraging the smaller towns 
of the State to take advantage of the 
good fire record credit. He believes that 
seventy-five per cent of the smaller cities 
and towns of the State could enjoy the 
benefit of the good fire credit and there- 
by obtain a substantial reduction in their 
insurance rates. Most, if not all, of the 
smaller towns have little or no fire pro- 
tection and by reason of which Commis- 
sioner Scott says they are paying close to 
the maximum key rate of $1. 





Ruling on Underwriters’ Agencies 


AUSTIN, TEX., Nov. 25.—Charles V. 
Johnson, deputy commissioner of insur- 
ance, in a recent letter covers claims 
where the business was handled by un- 
authorized agents in licensed companies, 
as follows: 
“I beg to advise that this department 
,has no supervision over any such con- 
‘cern as the Eastern Underwriters’ 
Agency of Camden, N. J., nor the Minne- 
sota Underwriters’ Agency. They are not 
licensed by this department to do busi- 
ness in Texas and are not recognized in 
any way by this department except that 
the companies for whom they transact 
business may be licensed by this depart- 
ment, and the business which these com- 
panies transact in Texas, and which, of 
course, n.ust be written through local 
agents in Texas, would be recognized by 
this department as proper and lawful, 


ness was handled by these agents. 

“In any claim on an insurance p dlicy 
issued in this’ State, therefore, against 
either of the companies mentioned by 
you, the suit should be brought against 
the fire insurance company, that is to 
say, against the Camden Fire Insurance 
Company of Camden, N. J., and against 
the St. Paul Fire and Marine Ins. Co., of 
St. Paul, Minn. If these companies, or 
either of them, deny liability because of 
any contention made by the said agency, 
this department would be glad to have 
information to that effect, as we do not 
believe that fire insurance companies 
licensed by this department should be 
permitted to shield themselves from re- 
sponsibility by certain unlicensed agents 
or agencies through whom they oper- 
ate.” 





Fones Joins United Mutual 


R. E. Fones has been appointed special 
agent of the United Mutual Fire of 
Houston, Tex., for southeastern Texas, 
with headquarters at Houston. He has 


“. 


Capital 
Assets 


Net Surplus 


The North River Insurance Company 


$ 600, 000 
5,322,165 
1,407,482 











Western Department Home Office Pacific Coast Det. 
FREEPORT, ILL. 95 William Street, SAN FRANCISCO, CAL. 
NW YORK 
[FIRE] 
Great Lakes 
Insurance Company 


Home Office, Insurance Exchange 
CHICAGO, ILL. 


N. L. Piotrowski, President 
A.C. Mack, Managing Underwriter 


CASH CAPITAL - - = - $200,000.00 
SURPLUS TO POLICY HOLDERS $323,174.71 








GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN,, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres, 


TOTAL ASSETS 
$4,737,$32.. 


CE. AGENTS W: 





JOHN J, P, RODGERS, Sec’y and Treas, 
SAM’L P. RODGERS, Asst. Sec’y 


CASH CAPITAL $1,000,000 


SURPLUS TO Lege A HOLDERS 
$1,310,921 


FIRE, TORNADO, AUTOMOBILE, Bann BL USE AND OCCUPANCY 














estimating increases as 


contractor, local agent, 


BROWN’S ESTIMATES 


AND 
AGENT’S COMPANION. 
By James N. Brown 
Just the information the Local Agent and Field Man 
should have at his Finger tips. : 
Clearly and simply stated. 


New Edition—thoroughly revised. All figures based 
on 1917 costs of Labor and Material with an addenda 


of September 1918. 


A complete Underwriting Manual of convenient ; pocket 
size, compiled by a man whose fifty years’ experience as 


field man and adjuster give him 


an ideal equipment for the work. $2.00 per copy. 


The National Underwriter Co. 
1362 Insurance Exchange Bldg. CHICAGO, ILL. 








recently been discharged from the naval 
reserve. Before entering the service he 
was with Cravens & Cage. 





New Oil Tank Schedule 


OKLAHOMA CITY, OKLA., Nov. 25— 
New schedules have been issued by the 
inspection bureau for oil 
tanks and stills and on oil refineries. 





Goes Into Local Business 


E. J. Heavner, who recently resigned as 





lin, Valley Mills, New Boston, Wortham, 
Mansfield, Strawn, Devine, Grand Prairie, 





Oklahoma special agent of the Home, has 














DETROIT -_ - 


PHILIP BREITMEYER, Pres. 





now entered the local business at Tulsa, 


DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 
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FRED. S. JAMES. 


FRED. S. JAMES & CO. 


GEO. W. BLOSSOM WM. A. BLODGETT 


Chicago New York 


United States Managers 
General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 
Agency Superintendents 


123 William Street 
New York 


San Francisco 


CARROLL L. De WITT P. A. COSGROVE 








x 


F.C. VAN DUSEN, President 3 JOHN D. McMILLAN, Vice-President 


WAL*ER C. LEACH, Secy. 
FIRE AND 


Minneapolis wseixe Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 


There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you 
Ce 











F. H. Hawley, President W. E. Haines, Secretary 
718? ANNUAL STATEMENT OF THE 


Ohio Farmers Insurance Co. 
LE ROY, OHIO 


PROD 5 0:5 sonic o00e de wvdcbbgy bionic tivais sv o's sepeeeae 
ERGOOMOD 5 bss. oe ccs be tdeicdaccvcceseccs — SODMS 
Reserve for Reinsurance................-.. 2,845,381 
Ro eee ere 
Net Surplus ...........ccccccccccccccccccse 1,499,764 
ere Pe ret ee eee 26,280 














NORTH BRANCH FIRE comes’ SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY 988 OF PENNA.. PITTSBURGH 


Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE: company.” PITTSBURGH, PA; 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 


























CASH CAPITAL $839,580.00 


LEVELAND NATIONAL 


FIRE INSURANCE COMPANY 
CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 


E. KIMBALL 
PRESIDENT 


ARCHIBALD KEMP 

SECRETARY-TREASURER 
AGING UNDER- 
WRITER 


SURPLUS TO 
POLICY HOLDERS 
$1,208,812.34 





$1,662,212.57 


ee 

















(Established in 1782) Head Office: 
100 Williams St., New York 
ASSURANCE COMPANY Ltd. “22-2 
; ’ @ Insurance Exchange, Chicago 
Marine and Autemebile Dept: 
OF LONDON 27 William St., New York 
Automobile—Use and Occ —Tornado—Sprinkl P. Department: 
PERL. idee taleee od Mens Gta Sis Sestene Se. Sia Besidens 


becoming a partner in .the agency of 
O’Neill, Moltz & Heavner. 


Get the Scotch Underwriters 


Beers, Kenison & Co. of Galveston, 
Tex., have been appointed general 
agents of the Scotch Underwriters for 
the state. They already represent the 
Caledonian. General Manager R. Hill 
Stewart of the Caledonian Insurance 
Company of Scotland, and United States 
Manager Charles H. Post were in Gal- 
veston last week visiting Beers, Kenison 
& Co. 


Oklahoma Notes 


Frank T. Moore succeeds C, W. Trippy 
as agent for the Home at Geary. 

Walter Waller is the new agent for 
the Mercantile at Carter. 

Mrs. Maud L. Kimball has succeeded 
E. L. Garnett as agent for the Delaware 
at Altus. 


The Oklahoma Inspection Bureau has 
issued new rate manuals for Sayre and 
Hockerville. 


Henry Hanson has been appointed 
agent for the Firemen’s Fund at Quay, 
to succeed R. E., Neil. 

The National Liberty has appointed 
F. B. Jones & Co..as its agents at Qua- 
paw. 

The Landers Insurance Company has 
succeeded Landers & Head as agents for 
the Citizens at Lawton. 


Shubert & Price are succeeding C. A, 
Overstreet & Co. as agents for the Hart- 
ford at Koeta. 


A. E, Henry has beén appointed agent 
for the Hartford at Catoosa, to succeed 
Henry & Lowry. 

Perry T. Phillips has succeeded John 
P. Lackey as agent for the Hartford at 
Watts. 

The Palatine has appointed Walter 
Hodges as its agent at New Wilson. E. 
L. Walker has been appointed agent at 
Hominy for the Palatine. 


Texas Notes 


of the National Board, was a recent 
Texas visitor. 


The United Mutual Fire of Houston, 
Tex., has moved its offices from the Gulf 
Building to much larger quarters at 1106 
Rusk Ave., at the corner of Fannin 
street. 

The records in the Texas department 
show there are 59,396 licensed insurance 
agents in Texas. Of this number 29,631 
are fire insurance agents and 21,161 for 
miscellaneous companies. 


Mr. and Mrs. Charles L, Dexter of 
Dallas are being congratulated on the 
birth of a son, Charles L. Dexter, Jr. 
Mrs. Dexter was formerly Miss Leland 
Lauve, daughter of T. L. Lauve of Treze- 
vant & Cochran, Dallas, 


The city council of San Antonio has 
authorized the purchase of an American- 
LaFrance combination pump and hose 
car at a cost of $11,500. The car to be 
purchased is similar to the one now in 
service at one of the fire stations in 
San Antonio. 

W. W. McAllister of San Antonio has 
been licensed by the Texas department 
to write excess lines on risks in Texas, 
that is, where affidavit is filed by prop- 
erty owners averring they cannot obtain 
_full coverage in authorized Texas com- 
Y panies. 

At Greenville, Tex., there are some 42 
fire companies writing business and of 
these the J Massay Agency repre- 
sents 23. At Greenville there are only 
four fire insurance agents. Mr. Massay 
is therefore running a close second to F. 
W. Offenhauser of Texarkana, Tex., who 
is the insurance agent of his town, with 
the exception of one other who repre- 
sents four or five companies. Mr. Of- 
fenhauser has over 40 companies in his 
onice. 


Special Agent T. Ray Phillips of the 
Niagara in Arkansas has moved his 
headquarters from Little Rock to Hot 
Springs. 


——.— 


Miscellaneous Notes 


H. F. Waterman, assistant secretary of 
— Agricultural, has been on a western 
rip. 

The Providence Washington has estab- 
lished a marine agency in Constanti-, 
neple, Turkey. 


The Alliance Assurance of London will 
absorb the Colonial and Foreign Bank 
Guarantee, which is a mutual concern 
issuing fidelity bonds. 

J. A. Winzen, manager of the Feckter 
Agency, St. Louis, general agent of the 
Marquette National, has appointed the 
G. S. Kann Company agents for that 
company in St. Louis. 

The Many-Bland Agency of St. Louis, 
having obtained the sole agency of the 
automobile department of the Glens Falls 
for St. Louis, could no longer give the 
Tokio a reasonable volume of business, 
so O. P. Rutledge, general agent of the 
automobile department of the Tokio, has 














withdrawn from the agency. 





C. J. Doyle, associate general counsel " 
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SEEKS RULING ON RIOT CLAUSE 





Virginia Supreme Court to Pass on 
Question for First Time in Ap- 
peal Taken by Queen 





RICHMOND, VA., Nov. 25.—The 
Virginia supreme court of appeals has 
agreed to review the fire insurance 
case appealed by the Queen, in which 
Laura E. Perkinson was awarded 


$1,000 for damage alleged to have been | 


caused by fire to a house owned by 
her during a riot in Danville, Oct. 12, 
1917. The point of interest is that 
the company is seeking to have de- 
termined in Virginia for the first time, 
the meaning of exceptions contained 
in all standard policies of insurance to 
the effect that companies “shall not be 
liable for loss caused directly or in- 
directly by riot or by any order of 
civil authority.” 

It is contended by the Queen, first, 
that damage was caused by explosion 
not preceeded or followed by fire; 
second, that damage was caused by fire 
set. out by order of civil authority; 
third, that damage was caused by fire 
set out during a riot. 

A negro sought by the police took 
refuge in the house in question. He 
then fatally shot one policeman and 
wounded several others as well as a 
citizen attempting to capture him. A 
crowd of 1,000 or more people as- 
sembled. When several sticks of dy- 
namite thrown into the building failed 
to out the negro, the house was fired, 
it is asserted, by order of Mayor 
Wooding. Finally smoked out, the 
negro was shot down. His body was 
then dragged through the streets and 
mutilated, despite efforts of the po- 
lice, it is declared, to get possession of 
it and turn it over to an undertaker. 

“If this was not a mob,” asserts the 
company, “then a lynching bee is but 
an effort to aid officers in enforcing 
the law.” It is further contended that 
its acts constituted a riot. 





TENNESSEE AGENTS’ MEETING 





President Loventhal Attacks Manufac- 
turers’ Association for Soliciting 
Insurance 





NASHVILLE, TENN., Nov. 26.— 
Attacking the Tennessee Manufac- 
turers’ Association for soliciting lia- 
bility insurance from its members for 
the benefit of one company and to the 
exclusion of other companies and 
agents, President Charles B. H. Loven- 
thal, in his annual address to the Ten- 
nessee Underwriters’ Association, in 
convention here Monday and Tuesday, 
paid the respects of that body to the 
manufacturers who, he charged, have 
shown an attitude “bordering on so- 
Cialistic tendencies.” 


Non-Agency Competition Serious 


“The question of nonagency mutual 
competition is one that needs urgent 
attention of local agents, especially at 
this time when the Tennessee Manu- 
facturers’ Association endorses, rec- 
ommends, and actively solicits com- 
Pensation, liability and automobile in- 
surance, which, to every right-thinking 
man, clearly oversteps the province of 


Penin sular Fire In surance Company 
HOME OFFICE 7 
SAGINAW, MICHIGAN GRAND RAPIDS, MICHIGAN 
Will begin writing a general classification of busiuess January 2nd,1920. . .... 
Salesmen who can present a high grade proposition convincingly will be interested. 
A Michigan Company—organized, owned and managed by Michigan men. 


COLON C. LILLIE, President 
J. FLOYD IRISH, Managing Underwriter 


of America 


COMFORT A. TYLER, Vice President 














STATEMENT JANUARY 1, 1919 
ASSETS yp.srkst ¥2"tis LIABILITIES 
U.S. Liberty Loan Bonds ......... $2,025,000.00 
Bends of States and of Foreign Unearned Premium 
Countries .........0ceeceee 1,125,735.84 Reserve......... $6,162,361.72 
Bonds and Stocks of Municipalities 2.232.277.16 
INS. C0. OF AMERICA — pny car oR >. a * icagate ae say 6h we 989,574.98 
NEW YORK Preferred Stocks of Railroads ...... 275,635.00 7 aa : 
iscellaneous Securities ........... 750.00 | Commissions and 
. : Loans on Bond; and Liabilities....... 644,763.63 
**One of the Giants’’ rtgages .... $ 62,000.00 $17:088,080.17 
Cash in Banks on 508 5 Capital Stock ee eeeceee 2,000,000.00 
Facets. 43 796,700.25 
Western Department Premiums in Course ~— 
CHICAGO Accrued Interestand Net beyond Capi 
Assets .. _ 266,519.29 ¢ 2.430,841.85 Tle atta and oh cos. 
P.D.McGREGOR, - .- —_ TOTAL ASSETS.....:-.+-2:.+ 91451892202 | Vg Peliey Heldns ‘ 
A.R.MONROE, -_ ~- Assistant Manager Let FAL ADMITTED ASSETS $14.457715029 Been re cae sci: 
W. E. McCULLOUGH, - Agency Supt. *Security valuations on basis fixed by National Convention of Insurance Commissioners. 











American National Fire Insurance 
Company “"outo ” 
Capital $500,000 


JOHN W. ZUBER, President 





JGHN A. DODD, Secretary 


Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. 











THREE SCORE YEARS AND TEN—A LONG 
AND HONOURABLE RECORD 


184 1919 
THE WESTERN INSURANCE COMPANY 


OF PITTSBURGH 


THE OLDEST FIRE INSURANCE COMPANY WEST OF THE ALLEGHANY MOUNTAINS 


JOHN D. MILLER, Secretary and Treasurer 
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FEDERATED FIRE RE-INSURANCE COMPANY 


NOW ORGANIZING 
When Completed Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 


Home Office 
314-320 M. B. A. Building Mason City, lowa 











their usefulness,” said Mr. Loventhal. 

Steps were taken a few days ago at 
their meeting*in this room (Hotel 

ermitage assembly hall) to launch a 
fire mutual,” he continued, “and a com- 
mittee from the Underwriters’ Asso- 
Clation appeared before the manufac- 
turers to protest in the name of fair- 
hess, wisdom and propriety that the 
question of obtaining insurance for its 
Members be left to the individual 
Choice in the same manner as any 


| 














REINSURANCE ONLY 





GLOBE NATIONAL FIRE INSURANCE CoO. 


SIOUX CITY, IOWA 


Paid Up Capital, $1,000,000.00 . 
EDD G. DOERFLER, Secretary and General Manager 
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CAPITAL $200,000.00 


sylvania. 


M. S. CREMER, President 





INCORPORATED 1876 


INSURANCE COMPANY OF PEORIA 


4 
it. 





Total losses paid since organization. $6,618,180.00 


Reliable Agents Wanted in Illinois, Indiana, Wisconsin and Penn- 
For Particulars Address Home Office 


HENRY F. TUERK, Secretary 


= 


IRE| 

















GEORGE €. FEENEY, President 
- EDWARD T. LYONS, Secretary-Treasurer 


ROS oo 0 ke 


Surplus to Policyholders ‘ 


A. M. WAGNER, Supt. of Agencies 


The Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholde:s and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesotz. 


—— 








American Merchants 
Fire Insurance Company 











Kansas City - 





= Capital and Surplus 


$250,000.00 


Reinsurance 


¥. 











AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 


Live Agents Wanted where not represented 
Most protection offered by ‘any Company in Michigan 
V.V. MOULTON, Sec., F. P. WRIGHT andF. A. WALL, Field Secretaries 

















INDEPENDENT ADJUSTERS 











{LLINOIS MISSOURI 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 


Well’s Bidg., Quincy. GEORGE C. GILL, Mgr. 


ILL., WIS., IND. 


Cc H. TAYLOR 
1885 Insurance Exchange, Chicago 


Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 
w#eLINOIS AND EASTERN IOWA 


Western Illinois Adjustment Bureau 
62 S. pheery, 5 Galesburg, IIl. 


IOWA 











a. F. Arnold azlett W. A. Bartlett 
Fire and Automobile Losses 
ILLINOIS INDIANA 


ELDRIDGE H. SPERRY 
506 & 7 Robeson Bldg., ( hampaign, II. 





Western Union or Long Dist Phone (Office 147 
Res 488) fen" erwsne 
#LLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
« we loss adiuster for the conipanies. Building Losses 





ILLINOIS—Northera and Centra 
Ben. ca Cooper, Insurance Adjustm nts 
entrai Life Building OTTAWA, ILL. Phones 913R and 791 
Adjuster of FIRE AND WINDSTORM LOSSES for Companies 
35 years in insurance work 


NORTHERN ILLINOIS EASTERN IOWA 
Adjustment and Inspection Bureau 
STACEY M. CAHN, Mgr. Chadwick, Illinois 
Adjuster of fire losses and inspector of risks 
for the companies. years’ experience in 

insurance work. 


IND. ILL. KY. 


H. N. ODELL ’ 
210 Unper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado. Automobile and Iniaad 











WISCONSIN and NO. MICHIGAN 
Fire Loss Adjustments 
Over 30 Years’ Exrerience 
EPHEN IN 


J. ST 
624-26 M. & M. Bank Bldg., Milwaukee, Wis. 


SOUTHERN INDIANA 


KENTUCKY 


H. L. MAURY 
ADJUSTER OF LOSSES 


612 Columbia Bldg. 


Louisville, Ky 





Kansas 


WARREN ADJ 
R.B.WA 


Ukiahoma 


Eastern Calerade 
USTMENT BUREAU 
RREN, Manager. 


Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building 


Wichita, Kansas 





Adjusters 


NORTHERN MICHIGAN ADJUSTMENT COMPANY 


of Fire Losses 


206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich. 





General Adjusters. 
506 Palace Bldg., Minneapolis, Minn. 


MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 


14 years experience. 





MISSOURI 
F. Ww. 


LITTLE, JR., Adjuster 


FIRE and AUTOMOBILE LOSSES 


1025 New York Life Bldg. 


KANSAS CITY, MO. 


Over 30 Years Experience 





S 
HUTCHINSON 


KANSAS 
JOHN M. KINKEL 
KINKEL ADJUSTMENT A 
FIRE, TORNADO and AUTOMOBILE 
OSSES ADJUSTED 


W. P. KINKEL 
GENCY 


KANSAS 





NEBRASKA 
CONFIDENTIAL ADVICE & ADJUSTMENT BUREA 
W. 8. Hatteroth, 





WESTERN IOWA 








j Attorney and Manager. 
Tospection reports. Investigation and ad of 
all classes of claims. Cases handled tn court {if neo- 
essary 1418 First National Bank Building. OMAHA 
OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 
Claims & Adjustments 
Ohio Bidg., Akron, O. Main 50, O. C. 2667 
WISCONSIN AND MICHIGAN 
Fire Loss Adjustments | Wisconsin and Northern Michigan 
Over 25 years’ experience. 


DAVID LAWSON 


Room 1, Cook Block 
Loca 


land Long 


Oshkosh, Wisconsin 
Distance Telephone 


other article or commodity used by 
each member of the association.” 


-Good Gain in Membership 


_' Mr. Loventhal reported’4 good gain 
in membership, stating that the list of 
members had practically doubled dur- 
ing the year. He recommended that 
the dues be placed on a self-graded 
scale. 

The association members were wel- 


comed by President Irvine G. Chase of 


the Nashville board of fire underwriters, 
and the response was by Stanley H. 
Lachman, president of the Chattanooga 
Underwriters’ Association. 

Miss Julia Hindman made her report 
as secretary-treasurer of the organiza- 
tion, showing a healthy condition as 


| regards membership and finances. 


There were two addresses at the Mon- 
day morning session, one by Capt. J. J. 
Conway, superintendent of the Cincinnati 
Salvage Corps, on the need of educating 
the public in fire prevention, and the 
other by Walter B. Bell, fire prevention 
commissioner of Tennessee. His sub- 


‘ject was “The Local Agent’s Duty With 





| Summers, 


Reference to Fire Prevention.” 


Insurance Commissioner Speaks 


L, K. Arrington, state insurance com- 
misioner, spoke on “Our New Laws,” giv- 
ing a resume of recent state legislation. 

The annual association dinner was held 
Monday night with J. C. Bradford as 
toastmaster and 150 members in attend- 
ance. 

Leventhal Re-elected President 

Charles B. H. Leventhal of Nashville 
was re-elected president at the closing 
session of the convention. Other officers 
elected were: H. M. Caldwell, Clarksville. 
first vice-president; Charles R. Reed, 
Coal Creek, second vice-president; M. O. 
Dyersburg, third vice-presi- 
dent; H. F. Wenning, Chattanooga, fourth 


| vice-president; M. B. Farris, Columbia, 
| fifth vice-president; E. M. Bunnison, Lex- 


ington, sixth vice-president; M. F. Flen- 
niken, Knoxville, seventh vice-president; 
A. V. Patton, Jackson, eighth vice-presi- 
dent; George T. Wafford, Johnson City, 
ninth vice-president; R. M. Metcalf, 
Memphis, tenth vice-president; Miss Ju- 
lian’ Hindman, Nashville, secretary and 
treasurer. 

During the day the association heard 
addresses by E. E. Gould, manager Ten- 
ressee Compensation Rating & Inspec- 
tion Bureau; Chauncey S. S. Miller, secre- 
tary of the National Association of 
Insurance Agents, Norman Berry and 
Avory Handley. 





Kentucky Field Men Meet 


LOUISVILLE, KY., Nov. 25—The Ken- 
‘tucky Fire Underwriters Association met 
kere today. Due to the Tennessee meet- 
ing some of the special agents covering 
both states were missing, but the at- 
tendance as a whole was good. Officers 
elected were: John L. Smith, London & 
Lancashire, president; R. E. Hartshorn, 
North British, vice-president; and Mil- 
ton C. Miller, Royal, re-elected secretary- 
‘treasurer. .- - 

Following that meeting the Kentucky 
Fire Prevention & Conservation Associa- 
tion held a session. James F. Joseph, of 
‘the Chicago advisory committee, talked 
on conservation work and what is being 
accomplished in various sections of the 
country. W. T. Sweeney, president of the 
Kentucky division, made an interesting 
talk, in which he outlined some of the 
educational work which he is handling 
in the state. 

The Blue Goose met Tuesday evening, 
a banquet at 6:30 o’clock being followed 
by the business meeting and a dance. 





New Orleans General Agencies 


There is considerable dissatisfaction 
expressed over the agency situation in 
New Orleans as_ respects automobile 
business. The general agency proposi- 
tion is a bugbear in New Orleans. Some 
of the conference companies seemingly 
are allowed to continue their old ar- 
rangements and there are many non- 
conference companies entering the city. 
Some of the companies say their hands 
are tied. It is claimed that there are 
a number of dummy general agents in 
New Orleans who are being paid excess 
commissions in order to get the New Cr- 
leans automobile business. 


Virginia Notes 


Mrs. Carrie Straus, widow of Julius 
Straus, founder of the general fire 
agency of Julius Straus & Sons, Rich- 
mond, Va., died at her home in that city 





Nov. 18, aged 72. Milton J. Straus and 


‘Irvin J. Straus, two of the surviving 
sons, are members of the agency firm. 


No insurance, it is stated, was carried 
by the Lester Lumber Company, whoge 
-plant _near artinsville,--Va:,- was de- 
stroye y fire Nov. 18, entailing an esti- 
mated loss of $125,000. “The concern 
manufactured plow handles and tobacco 
hogsheads. 


Lewis. T. Powers of Ellis & Powers, a 
general agency of New Orleans, has been 
in New York and Chicago. The firm is 
general agent for the New Zealand and 
the Urbaine in the southern states. Mr. 
Powers was formerly special agent of 
the Springfield and Mr. Ellis was the 
secretary. 














PACIFIC COAST FIELD 











Opening a Coast Office 


The Northern Underwriting Agency is 
opening its own office in San Francisco 
to transact general marine business rep- 
resenting the Hudson, Jefferson, Liberty 
Marine, Atlantic of New York and Nor- 
wegian Atlas. H. C. Cassidy will be the 
manager on the Pacific Coast. He was 
formerly in charge of the San Francisco 
underwriting department of M. C. Harri- 
son & Co. The companies will seek ad- 
mission to California and also in Wash- 
ington. They intend also to operate in 
British Columbia. 


Guardian Fire Gets Building 


SALT LAKE CITY, UTAH, Nov. 26~ 
‘The Guardian Fire of Salt Lake City has 
purchased its own office building at 30 
West Third South street, Salt Lake City. 
This building is now occupied by the State 
Loan & Trust Company, it being a two 
story brick structure arranged for bank- 
ing purposes. By a little remodeling it 
will be very adaptable as a home office 
of an insurance company. The Guardian 
expects to be in its new quarters before 
‘the end of December. The company has 
recently been licensed in Illinois and Mas- 
sachusetts. It has its papers before the 
a York department waiting a license 
ere. 





Made Agency Superintendents 

SAN FRANCISCO, CAL.,- Nov. 26.— 
charles V. McCarthy, special agent for the 
North British and allied companies with 
headquarters at San Francisco, and E. J. 
Young, special agent for the same com- 
panies in the Pacific northwest with 
headquarters at Seattle, have been ad- 
vanced to agency superintendents for the 
Pacific coast department. Mr. Young 
will continue his headquarters at Seattle 
and look after the northern field, while 
Mr. McCarthy will remain at San Fran- 
cisco and care for the balance of the 
territory under the jurisdiction of the 
Pacific department. 





Ehrhorn Gets Absence Leave 


A. E. Ehrhorn, special agent for the 
Atlas Assurance in Oregon and western 
Washington, has been given an indefi- 
nite leave of absence, effective Jan. 1, 
to enable him to visit his father, who is 
seriously ill in Bolivia. In Mr. Ehrhorn’s 
absence his field will be covered by 
Craig Owens, who has been covering 
northern California for the Atlas. 





Get Automobile Department 
The Aronson Insurance Agency of San 
Francisco has been appointed general 
agent in California for the automobile 
department of the Importers & Export- 
ers of New York. 





Get Washington Underwriters 

SAN FRANCISCO, CAL., Nov. 26.—H. 
M. Newhall & Co., well known San Fran- 
cisco agency, have been appointed gen- 
eral agents in California for the Wash- 
ington Underwriters of the National 
Liberty Fire. The appointment was made 
by C. H. Coates, western manager for the 
company, who is visiting San Francisco 
en route to Hawaii. 





Get Two Companies 
Standart & Main of Denver have been 
appointed general agents for the North- 
western Fire & Marine and Minneanolis 
Fire & Marine for Colorado and Wy0- 
ming. 


J. L. Blanch, Colorado state agent for 
the State Farmers’ Mutual Hail, returned 
to Denver this week from a business 
trip to Las Animas, Colo. . While_there 
he closed up a contract with Herron 
Brothers, pioneer agents of the Arkansas 
Valley, on Bent county, for 1920 busi- 
ness. This gives the Herron brothers 





exclusive control in Bent county. 
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NEWS FROM THE EAST 














NEW HAMPSHIRE CONVENTION 


Local Agents Hold Their Annual 
Meeting at Manchester—Cox and 
Case Are Speakers 


MANCHESTER, N. H., Nov. 21.— 
The annual meeting and dinner of the 
New Hampshire Association of Local 
Fire Insurance Agents was held here to- 
day. Fred J. Cox of Perth Amboy, 
N. J., president of the National Asso- 
ciation; James L. Case, chairman of 
the executive committee, and Charles 
F. Wilson, chairman of the finance 
committee, attended and were active 
in both the business and social ses- 
sions. 

The association passed resolutions 
adopting the graded system of dues. 
The New Hampshire maximum will be 
$25,000 with a $25 tax. The system 
was made retroactive, to take effect 
beginning Sept. 1, 1919. A resolution 
was adopted condemning the encroach- 
ment of brokers, as destructive to the 
agency system, and combinations such 
as the Contractors’ Service Corpora- 
tion. The matter of charging a fee 
for endorsement of policies was left 
in the hands of a committee of three 
for report at the next annual meeting. 

Officers were eleetcd as follows: Pres- 
ident, Franklin M. Sise, Portsmouth; vice 
presidents, A. P. Morrill, Concord; John 
M. McCrillis, Newport, and Arthur L. 
Keyes, Milford, N. H.; secretary-treas- 
urer, George A, Vermille, Manchaster, N. 
H.; executive committee, William G. 
Berry, Manchester; Edgar B. Prescott, 
Laconia; George N. Andrews, Nashua; 
Charles L. Hurley, Lancaster, and A. B. 
Palmer, Keene, 

Retiring President Louis C. Merrill 
presided at the dinner, and the speakers 
were National President Cox, James L. 
Case, Secretary W. B. Burpee of the New 
Hampshire Fire, Commissioner Donahue 
of New Hampshire, President Lyne D. 
Taylor of the Vermont Assoctation, and 
President I, E. Lang of the Maine Asso- 
ciation. President Cox reviewed the 
work of the national body, paying spe- 
cial attention to the subject of the own- 
ership of casualty expirations, the work 











Strictly Fireproof 
NEW HOTEL 


BREVOORT 


Chicago, Illinois 


On Madison St., near La Salle 
One minute from the 
Insurance District 

The Patronage of In- 
surance Men is 
Solicited 
Laurence R. Adams, Sec’y and Mar 
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with the conference committee of the 
National Board and fire prevention. Mr. 
Case urged in particular greater care in 
the selection of officers of state bodies. 
Secretary Burpee confined himself-to fire 
prevention and the possibilities of ac- 
complishment in that direction by the 
state association. 


Elizabeth, N. J., Is Progressive 


Elizabeth, N. J., is considering the en- 
actment of an ordinance holding indi- 
viduals liable for loss by fire caused 
through carelessness or other avoidable 








cause. At the same time it was agreed 


by the board of fire commissioners that 
the city’s fire prevention code was anti- 
quated and that it should be modernized 


completely. This will be done. Another 
forward step was the decision of the 
board to join the National Fire Preven- 
tion Association. 





Builders’ Risk Clause Criticized 


BOSTON, MASS., Nov. 25—The New 
England Exchange has issued a new 
builders’ risk clause which is causing 
some criticism among underwriters as 
not furnishing continuous cover. The 
clause states that “this policy covers the 





upon completion. 






property described only while the build- 
ing is in process of erection and comple- 
tion—and that when occupied in whole 
er in»part this company isto be notified 
and rate adjusted.” The use of the word 
“only” is construed-to terminate the in- 
surance upon completion of the building. 
The building then remains without in- 
surance until the company is notified that 
it is occupied and a rate adjustment 
made. It is possible that the intent is 
that the new rate which should be 
promulgated subsequent to the comple- 
tion of the building might be made 
earlier. and. thus apply automatically 
The possibility of de- 








P. J. CLANCY, President 


Open for business January |, 
being negotiated with standard companies. 
ited. Conservative underwriting. Experienced management. 


RE-INSURANCE FIRE COMPANY 


DES MOINES 


1920. Re-insurance contracts now 
Correspondence solic- 


F. E. HATHORN, Secretary 








Organized by Fire Insurance Men Many Years in the Business 














Automobile 





Agents, 





Attention ! 





THE GENERAL AGENCY OF 


NEARE, GIBBS & LENT 


CINCINNATI 
“The Office with the Quick Service™ 
Handles eight companies for automobile, fire, theft and transportation 
insurance and has an agency organization, with first class special 
agents and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjastments and settlements. Only 


high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 
floater, transportation floater and traveling salesmen floater insurance. 





















HOME OFFICE, PIERCE, BUILDING 


Sr.Louis 


CHAS. W. DISBROW, PRESIDENT 





“All Kinds of Insurance on Automobiles” 














FIRE 


ILLIAM G. WILLCOX, P 








COLLISION 


UNUSUAL OPPORTUNITY FOR LIVE AGENTS TO SECURE ATTRACTIVE TERRITORY 


_AUTOMOBILE INSURANCE 


PROPERTY DAMAGE 


1 South William Street, New York City 


CAPITAL, $1,000,000.00 
EUGENE V. R. THAYER, President of Board 
Ww resident 


AMES BARBER, Vice President 
OLD STANLEY, Vice President 


NET SURPLUS, $1,000,000.00 


J. SCOFIELD ROWE, Vice President 
CLINTON V. MESEROLE, Vice President 


SECURITY AND SERVICE UNEXCELLED 


BANKERS and SHIPPERS INSURANCE CoO,, oF xew vorx 


ROBERT VAN IDERSTEIN, Secretary 
RAYMOND T. MARSHALL, Treasurer 























Asset, over $1,000,000.00 


The Indemnity Co. of America 


St. Louis, Mo. 


AUTOMOBILE INSURANCE In All Its Branches 






LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE 
THEFT 


FULL COVERAGE 











ROLLINS BURDICK HUNTER CO., General Agents, Chicago 












ONE POLICY 
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lay, however, would leave the structure 
without cover. 





New England Bureau Meets 


“BOSTON, MASS., Nov. 25—The most 
frequent cause of the 545 fires which 
came under the notice and attention of 
the Underwriters Bureau of New Eng- 
land during the past year, -was.smoking, 
according to the report of Manager Gor- 





ham Dana at the annual meeting of the 
bureau today. . To this cause was at- 
tributed 80 percent of the fires. The total 
number of fires reported was 545, involv- 
ing a loss of about $3,600,000, of which 
$1,271,085 was in plants equipped with 
sprinklers. The average loss per fire in 
sprinklered plants was $2,876 and in 
unsprinklered plants $23,674. 

The British America was elected to ac- 
tive -membership. George Neily was 








The Fireman’s Fund Insur- 
ance Company was estab- 


lished and 


started in 


the fire business in 1863, 
organized a marine depart- 
ment in 1867 and originated 
the agency system for auto- 
mobile business in 1904. 
Today the company stands 
in the front rank in all three 
lines throughout the country. 








Hog Insurance for the 





OVER 25,000 RISKS NOW IN FORCE 


The Company that delivers the goods. If you want to make money write 


STATE MUTUAL HOG INSURANCE CO. 


SPRINGFIELD, ILLINOIS 


-tion and the New York State Association 








THE KASKASKIA LIVE 
Home Office: - = 


The Best Field in the Insurance Business 


Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 


INCORPORATED 


STOCK INSURANCE CO. 
° Shelbyville, Illinois 











AMERICANIZE YOUR HOGS 


American Live Stock InsuranceCo. 


THE PIONEER NEBRASKA COMPANY 
Agents Wanted 


Omaha, 
Nebr. 


elected treasurer and Gorham Dana, sec- 
retary. 





To Erect Insurance Building 


NEW YORK CITY, Nov. 25—The 75 
Maiden Lane Corporation will erect a 
new office building at 73-7914 Maiden 
Lane and 9 Gold street to be ready for 
cecupancy Oct. 1, 1920. It will adjoin the 
toyal building and be directly across the 
street from the Great American build- 
ing. It will be occupied chiefly by insur- 
ance tenants. 





Officers Were in Conference 


SYRACUSE, N. Y., Nov. 20—There was 
a joint conference here today between 
officers of the New York Insurance Federa- 


of Insurance Agents. The legislative com- 
mittee of the two organizations and that 
of the New York Brokers Association was 
also held looking toward cooperation in 
legislative work at Albany. President 
F. V. Bruns of the New York Association 
of Insurance Agents, A. Clarence Hegman, 
president of the New York Brokers Asso- 
ciation and C. S. S. Miller, secretary of the 
National Association of Insurance Agents, 
together with others, were present at the 
conference. 





Eastern Union Election 


At the annual meeting of the Eastern 
Union last week H. A. Smith, president 
of the National Fire of Hartford was 
elected head of the Union. H. R. Loudon, 
manager of the Liverpool & London & 
Globe, was elected vice-president. B. M. 
Culver, vice-president of the Niagara 
Fire, treasurer. The Patriotic and the 
London & Scottish were admitted to 
membership. 








LIVE STOCK INSURANCE 




















NOW IS THE TIME TO SOLICIT 


Approach of Winter Offers a Splendid 
Opportunity for an Agent to 
Approach Prospects 








This is the best time of the year to 
solicit live stock insurance. The roads 
are in good condition and _ hence 
ground can be covered quickly. Then, 
too, this is an off season with the 
farmers. They are not so very busy 
and can take time to go over their in- 
surance problems. Then at the begin- 
ning of winter the insurance man has 
a good talking point because there are 
many winter hazards so far as live 
stock are concerned. There are diseases 
that attack livé stock during the winter 
season and furthermore with snow and 
ice on the ground there is always dan- 
ger of animals falling and injuring 
themselves. Live stock insurance‘is a 
splendid opener for other lines in so- 
liciting farmers. 

An agent might hesitate to go toa 
farmer and solicit him for his fire, 
tornado or automobile insurance be- 
cause another agent in town has the 
line. However, it is not likely that the 
other agents have the live stock insur- 
ance. This, therefore, gives the op- 
portunity for the live stock insurance 
man to make his approach. Satisfac- 














tory live stock insurance service on the 


part of the agent will elicit the good 
will and may lead to other business. 
The live stock agent haga splendid op- 
portunity to_keep in touch with the 
farmer through his live-stock insurance 
and to demonstrate that he can look 
after his interests satisfactorily. 


Gordon & Brown’s Deal 


Gordon & Brown of. Richmond, Va., 
have been appointed general agents of 
the Eagle, Star & British Dominions for 
Virginia, West Virginia and North Caro- 
lina. The company has just enered Vir- 
ginia. Gordon & Brown are genera] 
agents of the London Assurance for the 
same territory. 


Marsh & McLennan’s New Company 


NEW YORK CITY, Nov. 26—The 
World Auxiliary of London is to 
enter the United States for fire reinsur- 
ance with Marsh & McLennan as United 
iStates managers. It is closely allied with 
the World Marine & General. The World 
‘Marine stockholders subscribed for the 
greater share of the stock of the World 
Auxiliary. 


Uniform Accounting Plan 

The executive committee of the Na- 
tional Board held a meeting last week 
to consider the report of the committee 
on uniform accounting. Owing to the 
requirements for special information 
about side lines from the insurance de- 
| partments, the accounting systems will 
need to be revised to comply with them. 
Various criticisms and suggestions have 
come from companies following submis- 
‘sion to them of a proposed system, and 
it is likely that these will be system- 
satized under general heads for presenta- 
tion to the insurance commissioners at 
their December meeting. 


Sprinkler Conference Meets 

At the meeting of the Western Sprink- 
ler Conference in Chicago held last week 
the Security of Connecticut was ad- 
mitted. The new legal liability rate rule 
covering the liability of owners of 
buildings for damage to the property of 
others was adopted. 


Western Departments to Move 


The Royal will move its western office 
at Chicago soon after the first of the 
year to the McKinlock building, 209 West 
Jackson boulevard, Chicago, occupying 
the sixth and part of the seventh floors. 
The Queen will take all the sixth floor 
for its western department. 





New Members of the Union 


A. J. Miller, general agent of Den- 
ver for a number of companies, has 
applied for membership in the Western 
Union. This is the first of the general 
agencies of Denver to apply following 
the meeting of the supervisory commit- 
tee there. A. A. McClure, secretary of 
the Farmers of Dickinson, N. D., has 
been elected a member of the Western 
Union, as has C, R. Daggett, manager of 
the Western National Fire of Fargo, N. D. 


O. F. Caywood, a farmer living near 
Atlantic, Ia.,. has confessed that he re- 
cently bought and sold four automobiles 
which he knew were stolen cars. A fifth 
stolen car was found in his possession. 
He implicated two other men, who con- 
fessed to stealing the machines and have 
been sentenced to serve five years in the 





Iowa reformatory. 





Flynn Building 
Des Moines, Iowa 








NATIONAL LIVE STOCK INSURANCE CO, we Are the ORIGI- 


Cash Capital $100,000.00 


AGENTS WANTED IN IOWA 


NATORS of HOG 
Insurance 
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PEORIA, ILL. 


Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 


Maine, Massachusetts, Connecticut, Rhode Island, Pennaytvia, North Carolina, Sow'h Caroliva, Ohio, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 


BERT BUCKLEY, Secretary 














Michigan Livestock Insurance Co. 
308 Davidson Building, Bay City, Michigan 


COLON C. LILLIE, President and Superintendent of gaming 
HARMON J. .WELLS, Secretary and General M 





Organized, owned and 


the substantial interests of Michigan. 


managed by Michigan men. Backed by 


Insuring Michigan farmers 


and owners of livestock against death from any cause. 


AGENTS WANTED 
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TELLS HOW BURGLARY 
LINE HAS DEVELOPED 


S. B. Brewster Reviews Growth of 


Business Before Toronto In- 
surance Institute 


REASONS FOR INCREASE 


Various Forms of Coverage Written 
and Advantages of Each Are 
Outlined in Address 


TORONTO, CAN., Nov. 20.—An in- 
teresting review of the development of 
burglary insurance in the United 
States was given by S. B. Brewster, 
assistant secretary of the American 
Surety, in an address before the Insur- 
ance Institute here. He also pointed 
out how the line could be developed 
further in Canada than it is now. He 
said in part: 

Never before in the history of burglary 
insurance have the opportunities for sell- 
ing this class of insurance been so fav- 
orable as at present. Ten years ago, or 
in 1909, there were in the United States 
13 companies writing burglary insur- 
ance. In that year the combined writ- 
ings of the 13 companies approximated 
$2,141,715. In 1918 there were 30 com- 
panies writing this class of business and 
the combined writings approximated 
$7,202,428. In 1919 it is estimated that 
33 companies, members of the Burglary 
Insurance Underwriters Association, will 
write upwards of $10,000,000. These fig- 
ures show that the premiums in 1919 will 
be five times greater than they were ten 
years previous. 

The greatest percentage of increase is 
shown in the last four yearg and ad- 
vance reports from the various com- 
panies in the United States indicate that 
the percentage of increase in 1919 over 
1918 will be larger than in any other 
year in the history of the business. 


Reason for Increase 


Many theories have been advanced as 
to the reason for this enormous increase, 
but, personally, I have a very fixed idea 
that economic conditions, due to the war, 
are largely responsible for the enormous 
increase. When I say “economic condi- 
tions” I should perhaps explain a little 
more fully that the tremendous increase 
In values has made it necessary to in- 
crease the amount of insurance over that 
ordinarily carried. The crime condi- 
tions of the country are such as to make 
a greater demand for this class of pro- 
tection. The enormous issues of Liberty 
Loan and Victory Loan securities have 
Tade it necessary for the holders of such 
Securities to buy insurance in sums here- 
tofore unheard of. As a matter of fact, 
we are now issuing policies in denom- 
Inations of $500,000 and upwards without 
becoming the least bit excited, whereas 
afew years ago a policy of this de- 
homination would have been of such 
moment as to be a matter of comment in 
the newspapers. 

Many of the occasions which would re- 
Sult in a claim under a burglary insur- 
ance policy are exploited in the news- 
Papers, which is free advertising for 
this class of business, and, I might say, 
therefore, burglary insurance is its own 
press agent. 

Cooperation Between Companies 


The large increase in burglary insur- 
ance premiums has been brought about 
Under the most favorable conditions, By 


HAVE SERVICE. BUREAU 


AGENTS WILL AID EMPLOYERS 





Foster & Messick, Indiana Managers 
of U. S. Fidelity & Guaranty, 
Take Important Step 





INDIANAPOLIS, IND., Nov. 25.— 
Foster & Messick of Indianapolis, 
managers of the United States Fidelity 
& Guaranty for Indiana, announce the 
opening of an “Employers’ Service 
Bureau,” with Howe S. Landers, for- 
merly secretary of the Indiana Indus- 
trial Board and a member of the in- 
surance law firm of Landers, McKay, 
Turner & Merrell at Indianapolis, in 
charge. This is a radical move on the 
part of this aggressive office, which 
has built up a large casualty business 
in Indiana, a large part of it compen- 
sation insurance. Mr. Landers is prob- 
ably the best posted attorney on com- 
pensation insurance in — Indiana, 
through his connection with the Indi- 
ana Industrial Board during the period 
of its organization and establishment. 


He has a wide acquaintance throughout 
the state, not only among employers of 
labor but among employes as well, and 


FLYNN NOW PRESIDENT 


MEETING HELD IN NEW YORK 


Travelers’ Assistant Secretary Elected 
as Head of the Casualty Actuarial 
& Statistical Society 





NEW YORK CITY, Nov. 25.— 
Benedict D. Flynn, assistant secretary 
of the Travelers, was unanimously 
elected president of the Casualty 
Acturial & Statistical Society at its 
annual meeting. Other officers elected 
were as follows: 

Vice-president—George D. Moore, sta- 
tistician, Royal Indemnity. 

Vice-president—William Leslie, actu- 
ary, New York department. | 

Secretary-treasurer—Richard Fondil- | 
ler, superintendent group insurance de- | 
partment, Equitable Life. 

Editor—G. L. Michelbacher, actuary, 
National Workmen’s Compensation Serv- 
ice Bureau. 

Librarian—Louis I. Dublin, statisti- 
cian, Metropolitan Life. 

Members of the Council—W. W. 
Greene, chairman, Compensation Inspec- 
tion & Rating Board of New Jersey; 
K. H. Blanchard, professor of insurance, 
Columbia University; S. H. Wolfe, con- 
sulting actuary; Leon S. Senior, man- 
ager, Compensation Inspection & Rating 








is in a peculiarly strong position to 
render service along compensation in- 
surance lines. He has severed his 
connection with the legal firm of which 
he was a member and will devote his 
entire time to the interests and de- 
velopment of the new department 
created by Foster & Messick. 


Announced by President Bland 


An announcement of this new de- 
partment is also made over the signa- 
ture of President John R. Bland of the 
United States Fidelity & Guaranty in 
which he says: “Mr. Landers needs no 
introduction to the majority of em- 
ployers and employes of Indiana. He 
was for years secretary of the Indiana 
Industrial Board. He is a lawyer of 
recognized ability and one of the 
leading authorities in the United 
States upon the subject of compensa- 
tion insurance and general industrial 
relations. His services are available 
to any patron of the company without 
cost. He will render valuable aid with 
reference to compensation insurance, 
the employment of women and chil- 
dren, hours of employment, safety and 
sanitation, harmony between employer 
and employe and many other important 
questions.” : 

R. A. Foster, of Foster & Messick, 
in commenting upon the opening of 
this new department, said: 


Recognize Spirit of Times — 


In taking this step, I believe we are 
recognizing, in a practical way, the 
spirit of the times. The relationship be- 
tween capital and labor is undergoing 
rapid changes. There is certain to be 
more consideration between the two, one 
for the other, and it is our purpose, 
through this form of service, to give in- 
formation and advice to our patrons 
which will tend to prevent violations of 
the state and federal laws and to estab- 
lish a condition of better understanding 
as much as possible between employer 
and employe. The idea has taken hold 
even beyond our expectations and Mr. 
Landers is already in great demand. He 
has been called upon to address a num- 
ber of organizations, principally manu- 
facturers’ associations. Employers have 
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also requested him to address their em- 


Board of New York. 


Exeellent Program 


The program consisted of addresses 
by President Joseph H. Woodward of the 
association, who talked on “The Effect 
of Inflation on the Business of Insur- 
ance”; “Aircraft Insurance,’ by Vice- 
President Walter G. Cowles, Travelers; 
“Combining Compensation Experience 
in Several States,” by W. W. Greene, 
chairman Compensation Inspection & 
Rating Board of New Jersey; “Gradua- 
tion of Frequency Distribution,” by Prof. 
H. C. Carver of the University of Michi- 
gan, and “Legal Notes on Casualty In- 
surance Decisions,” by Secretary Rich- 
ard Fondiller. 








ployes with reference to present eco- 
nomic conditions. His advice has been 
sought upon questions wherein we had 
no thought of his serving. Many large 
manufacturers have congratulated us on 
the step we have taken and has con- 
vinced us that the bureau is going to be 
more useful and popular than we had 
thought. 
Need Advice on Laws 


There are many points of state and 
federal law upon which employers are 
ignorant and regarding which they can- 
not get dependable advice without heavy 
expense. For example, how many em- 
ployers of labor are familiar with the 
federal labor laws and know that if 
they violate them, through ignorance or 
otherwise, they are subject to a fine of 
ten per cent of their annual profits? So 
many new acts have been placed on na- 
tional and state statute books within the 
past few years that bear vitally upon all 
lines of business that those most con- 
cerned have not been able to keep up 
with them. Through the services of Mr. 
Landers, who, fortunately, has been spe- 
cially trained in these very lines, we are 
going to be able to give our clients most 
valuable assistance. I believe that the 
same idea will be adopted, before long, 
by other companies. 


Agents May Buy Stock 

The New York Plate Glass, which has 
increased its capital from $206,000 to 
$300,000, will allow agents to purchase 
small blocks of stock, if the present 
stockholders do not take all of it. A com- 
mittee from the directors will be ap- 
pointed to select persons to whom any 


IMPORTANT MEETING 
CALLED NEXT WEEK 


Conference Between Insurance 
Federation and National Agency 


Association Officials 
WILL ELIMINATE WASTE 


Believed That the Two Organizations 
Can Get Together for General 
Good of All 





NEW YORK, Nov. 26.—There will 
be an important conference here next 
week between the members of the Na- 
tional Council of Insurance Federa- 
tions and some of the officers of the 


National Association of Insurance 
Agents. These two organizations 
overlap to some extent. The Insur- 


ance Federation has for its prime ob- 
ject the defending of the insurance 
business against state insurance. Hence 
it has in its membership, companies, 
general agents, managers, life insurance 
men, mutuals, reciprocals, fraternals, 
assessment companies and the like. 
The National Association of Insurance 
Agents is composed only of local 
agents. 
Two Interests Compete 


In the competition for members and 
funds these two interests have clashed 
to a certain extent. Local agents who 
belong to both organizations feel that 
there is a vital need for each asso¢ia- 
tion. They hope, therefore, that some 
working agreement can be established 
whereby waste of effort and money 
may be eliminated. In some of the 
states the Insurance Federation and 
the state organization of agents hold 
their annual meeting at the same time 
inasmuch as _ practically the same 
people are interested in both bodies. 
The local agents association naturally 
has a mission that is distinct from that 
of the state federation and, in fact, 
some of its principles are in direct an- 
tagonism to those fostered by some of 
the members of the state federation, 
especially nonagency mutuals and re- 
ciprocals, etc. 


Has Strong Company Support 


The Insurance Federation has the 
strong financial support of the com- 
panies and particularly the casualty 
companies. Its main work so far has 
been to fight state workmen’s compen- 
sation measures in which the casualty 
companies are primarily interested. 
However, if state workmen’s compen- 
sation becomes a general practice it is 
only a question of.time when the state 
will assume other insurance activities. 
Hence the fire and life people should 
be equally interested in combating 
heresies of this nature. 

One of the prominent leaders in. the 
Federation suggests that the Federa- 
tion be -the organizing or membership 
getting body, turning over to the state 
associations of local agents the mem- 
bers it secures from the local agency 
ranks together with the annual dues. 
This, it is argued, would reijieve the 








stock not taken will be sold. 


National association of considerable 
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“expense in securing memberships and 
omg also prevent overlapping of ef- 
ort. 

The National Association of. Casualty 
& Surety Agents is closely aligned 
with the Federation movement. The 
first named organization consists 
chiefly of general agents and man- 
agers. At all events the purpose of 
the meeting here next week will be to 
prevent unjust attacks on either side 
and the hope is that some working 
agreement may be adopted. 


TELLS HOW BURGLARY 
LINE HAS DEVELOPED 


(CONTINUED FROM PAGE 25) 


that I mean complete cooperation be- 

tween the companies, through the Bur- 

+ Insurance Underwriters Associa- 
on. 

Of the many benefits derived from this 
association its statistical bureau, I be- 
lieve, is of the greatest value. Beginning 
Jan. 1, 1915, all of the companies, mem- 
bers of the Burglary Insurance Under- 
writers Association, pooled their experi- 
ence by submitting to the bureau 
maintained by the association a complete 
record of their writings. 

At frequent intervals there is a tabula- 
tion made which shows the actual loss of 
each class of policy on each class of risk 
in any location. An analysis of this tabu- 
lation indicates to the companies the 
pure premium or loss, cost and is a guide 
to the premium for which the business 
can be written. Unlike in the olden 
times, we feel we are handling our busi- 
ness in a rather scientific manner, and we 
are in a position to justify our premiums 
and practices, not only to the state in- 
Surance departments, but also to the in- 
suring public. 

Another valuable service performed by 
the bureau is that of exchange of in- 
formation in reference to claims. It is 
now impossible for an assured to collect 
indemnity from one company and then 
repeat the operation with another com- 
pany. 





Business in Five Classes 


In the United States the business of 
burglary insurance is segregated into 
five general families—residence, bank, 
mercantile open stock, mercantile safe 
and robbery insurance. Residence in- 
Surance probably furnishes to the com- 
panies the largest volume of premium in- 
come, 

The moral hazard in connection with 
residence insurance constitutes, in my 
judgment, about 75 percent, but unfor- 
tunately the facilities for obtaining in- 
formation with which to determine the 
moral hazard of a risk are more or less 
limited. I have often thought that it is 
the vast volume of premiums and the 
broad distribution of the business which 
enable the companies to make a profit on 
residence burglary insurance, rather than 
the ability of any individual underwriter 
to select the business. However, the 
residence business as a whole has shown 
a profit, 


Mercantile Open Stock Business 


Up to within a very recent date the 
mercantile open stock business was the 
next in volume, but it is a question as 
to whether the robbery business has not 
now assumed the greater importance. 

The mercantile open stock business, not- 
withstanding the contrary opinion held 
by many capable underwriters, to my 
mind, offers as great, if not greater, op- 
portunity for development of a profit- 
able volume than does the _ residence 
business. But upon the proper under- 
writing and selection of this business 
depends the difference between profit and 
loss. Every mercantile stock risk which 
is offered should be subject to inspection 
as to the physical hazard and, unless the 
premises are in such condition as will 
come up to the company’s standard as 
to the physical exposure, the business 
should be declined until such time as the 
premises are made safe according to the 
company’s standard. The system of ac- 
counts kept by the applicant should be 
such that the measure of any loss can 
be determined from the assured’s records. 

The general condition of the assured’s 
premises and stock; whether or not the 
assured is doing a profitable business; 
his credit; his general reputation, the 
length of time he has been in business 
and at his present address; the character 
of the stock to be insured; the relation 
the insurance applied for bears to the 
total value of the stock to be insured, 
are all questions which the underwriter 


i claim, and my own experience proves 
to me, that when all of the above under- 
writing principles are followed, the busi- 
ness will prove profitable. 

Mercantile Safe Least Important 

Perhaps the least important member 
of the family of burglary insurance, in- 
sofar as relates to premium income, is 
what we term mercantile safe insurance. 
On a well protected risk, when all the 
discounts have been allowed, the pre- 
mium rate is very low for the protection 
afforded, and it is surprising that so 
small a volume of this business has been 
developed. I can account for it only on 
the theory that the average premium is 
so small that it has not appeared worth 
while to the solicitor, But from the com- 
pany’s Standpoint the business is quite 
desirable. 
The moral hazard practically is non- 
existent. The physical hazard is more 
or less standardized. The loss ratio is 
low, and with a reasonable volume the 
business will show an attractive profit. 
The possible volume of this business to 
be developed is limited only by the num- 
ber of safes in service. 

Robbery Insurance Grows Rapidly 
The youngest, but by no means the 
least, important member of the family is 
called robbery. Ten years ago robbery 





insurance was written in a comparatively 
small volume, but today I will venture 


the assertion that it furnished the third, 
if not the second, largest volume of 
premiums, and the demand is increasing 
by leaps and bounds. The reasons for 
the great demand for robbery insurance 
may be summed up as follows: 

The great increase in wages and de- 
mand for labor of all kinds have called 
for tremendous disbursements for wages. 

The money must be drawn from the 
bank and disbursed, which has caused 
a great demand for payroll robbery in- 
surance. 

The great volume of securities that are 
dealt in necessitating transfer of securi- 
ties, has made a great demand for mes- 
senger robbery insurance. 

The tremendous values of merchandise 
and the volume of currency used in the 
moving of the merchandise is another 
factor. 

The change in style (if it may be so 
termed) on the part of the crook in 
committing robberies in preference to 
burglary. i 

The advent of the automobile, which 
is essential to a safe “get away.” 

The work of the insurance companies 
in the education of the public as to the 
great need for the protection afforded 
by robbery insurance and the publicity 
given to tie crime of robbery by the 
newspapers. 
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HELD ON WAREHOUSE CLAIMS 





Company Must Pay Regardless of 
Surrender of Receipts, North 
Dakota Court Holds 


BISMARCK, N. D., Nov. 25.—The 
North Dakota supreme court has 
handed down a decision involving the 
question of a bonding company’s liabil- 
ity for the payment of claims growing 
out of the failure of a warehouse that 
is of considerable importance. It is 
made in the case of the State of North 


Dakota vs. the Royal Indemnity, in- 
volving a $10,000 bond issued by the 
company on the Hogy Elevator com- 
pany of Burlington, N. D. 
The company failed when farmers 
had claims against it for about $20,000 
worth of stored grain. Many of the 
farmers accepted notes in settlement 
of their claims and surrendered their 
warehouse receipts. The notes were 
not paid, and the farmers then sued 
the Royal Indemnity. Passing on the 
question of the bonding company's 
liability, the supreme court says: 
“Where a warehouseman’s bond is 
conditioned for the payment by the 
warehouseman for all grain purchased 
and all sums for which the principal 
shall become liable as holders of ware- 
house receipts, allegations of fraud, 
false representations and mistake in 
the surrender of storage tickets for 
promissory notes are non-essential and 
need not be proved.” 


ST. PAUL TREASURER SHORT 


Amount Will Be at Least $30,000— 
Six Companies Are on Bond for 
Total of $250,000 





ST, PAUL, MINN., Nov. 25.—The 
shortages which have been disclosed by 
the state public examiner in the de- 
partment of the Ramsey county (St. 
Paul) treasurer, Martin J. O’Malley, 
are of considerable concern to a num- 
ber of casualty companies which are on 
his bond. It may be some time still be- 
fore the exact amount missing is de- 
termined. It is at present estimated 
at from $30,000 to $40,000, and there 
are those who suggest it may run into 
twice this amount. The’ alleged 
crookedness seems to have been on 
the part of certain clerks who appar- 
ently cooperated in the forging of the 
county treasurer’s name and the cash- 
ing of the tax payment checks. : 

The county treasurer’s bond now in 
effect was written as of Jan. 1, 1918, 
totals $250,000, and is evenly shared by 
six companies. The six companies in- 
terested are the National Surety, 
American Surety, Chicago Bonding, 
Fidelity & Deposit, Globe Indemnity 
and Lion Bonding. There are indica- 
tions that a considerable portion of 
the total shortage may date as effec- 
tive on the bond previous to Jan. 1, 
1918. The bond then in effect was also 
for $250,000, but divided between nine 





companies, the National Surety, Em- 
ployers’ Liability, Aetna Casualty, 
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can consider in underwriting the risk. 





Fire and Life Assurance Corporation, Ltd. 


FREDERICK RICHARDSON 


United States Manager 


PHILADELPHIA, PA. 


Accident—Health—Burglary—Liability—Automobile 
Teams—Elevator—Workmen’s Compensation 


ACCIDENT 


4TH & WALNUT STS. 


—— 


| Globe Indemnity, Fidelity & Casualty, 


Lion Bonding, Hartford Accident, New 
Amsterdam Casualty, and the U. S,; 
Fidelity & Guaranty. 

The Lion Bonding, surety on a bond 
of $1,000 for Edward S. Corcoran, for- 
mer clerk in the county treasurer’s of- 
fice, has been advised of a shortage in 
the county treasurer’s office, and Cor- 
coran is. being sought by the authori- 
ties, his whereabouts apparently un- 
known. 





RUN DOWN MESSENGER THEFTS 


Surety Companies Are Seeking to 
Find the Men Higher up Who 
Are Responsible 





NEW YORK, Nov. 26.—The: surety 
companies in New York City have 
been very vigilant in trying to run 
down those responsible for stealing 
securities in the hands of messengers 
on the street. In New York City 
there have been numerous thefts dur- 
ing the last year or so where messen- 
gers were taking securities from one 
office to another. It has been the 
theory of the companies that these 
thefts were planned by men higher up 
in the business. Some of the thieving 
messengers have been arrested and 
convicted. Some of the securities have 
been recovered but others remain un- 
traced. It is hoped by the surety com- 
panies that they will be able to land 
some of the bigger men who have been 
educating the messengers how to 
steal. The activity of the surety 
companies has served to reduce the 
number of security thefts within recent 
weeks. 





To Cure Omaha Rate Trouble 
OMAHA, NEB., Nov. 25—Definite steps 
were taken at a meeting of Omaha surety 
men last week to cure once and for all 
‘the rate situation in Nebraska, according 
to H. O. Beatty, agency supervisor of the 
Lion Bonding & Surety, who is also 
ipresident of the Mutual Benefit Associa- 
tion, organized recently especially to deal 
with the rate situation. Other officers 
of the association are Harry S. Byrne of 
the Fidelity & Deposit, vice-president. 
‘S. H. Griffin of the American Surety, 
secretary, and Bert Wheeler of the Na- 
tional Surety, treasurer. 


Kansas Surety Underwriters Meet 

KANSAS CITY, MO., Nov. 25.—The 
largest meeting so far of the Surety Un- 
derwriters’ Association of Kansas was 
held in Kansas City, Mo., last Friday. 
Twenty-five general agents and branch 
managers were present. The size of the 
meeting was largely due to the fact that 
most of the surety offices in Kansas City 
handle Kansas business, and have joined 
the Kansas association. Frank L. Travis, 
insurance commissioner of Kansas, de- 
livered an address on the code of ethics 
of the association. Deputy Superinten- 
dent Barbee of Missouri was a guest. 
He declared his approval of the code of 
ethics, and of the manner in which the 
surety business in Kansas is being put 
upon a high plane, and kept there. I. J. 
Talbot, secretary of the association, pre- 
sided as toastmaster. 


Minneapolis Bank Loss $5,309.49 

MINNEAPOLIS, MINN., Nov. 25——The 
Peoples State Bank of Minneapolis, lo- 
cated at Seven Corners, which was re- 
cently held up by two day-time robbers, 
now places its loss at $5,309.49. The 
insurance is held in the Iowa Bonding 
of Des Moines. This is the third time 
this bank has been successfully held up 
in two years. The bank is now moving 
from its old location to new quarters in 
the Kasota building, Fourth and Henne- 
pin avenues. 





Lion Bonding Sets Record 

OMAHA, NEB, Now 25—The Lion 
‘Bonding & Surety of Omaha wrote the 
largest volume of business during the 
month of October of any month in the 
history of the company, the amount being 
‘a little over $101,000. During the first 
‘ten months of this year the company has 
handled more than three times the 
ramount of business transacted during 
the entire year of 1918, which was itself 
a banner year. 











The company is now planning to add 








}auto fire and theft policies to its lines 
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The Man We Want 


Is Not Looking for a Job 


He is a man full of ambition to succeed, a live 
wire in his community, a man not satisfed with a 
small income. He is a man who believes in him- 
self and his ability to succeed. 


Such Men Do Not Look for Jobs 


and it is to such men that we are willing to offer 
a business opportunity of real and lasting worth. 
If you are the man we want you will grasp at 
once the advantages offered in our Special Policy 
Features: 


Non-classification of risks 

Weekly payment of claims 

$100.00 Special Death from Sickness Benefit 
Prompt Payment of claims 

Home Office co-operation 

Liberal Commissions 


The very satisfactory increase in business during 
the last year together with our broad plans for 
business extension this next year, point the way 
to large earnings. We want to hear from the 
right men in Indiana, Illinois, Michigan, Missouri 
and Iowa. 


Federal Savings and Insurance 
Company 


Established 1889 : Indianapolis, Ind. 
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hicago Bonding& Insurance Co. 


LINES OF INSURANCE WRITTEN 





Bonds 








Fidelity 
Official 


Judicial 


Contract 


Depository 
Miscel- 


Insurance 














Accident 
Health 


Liability 


Automobile 
Plate Glass 


Burglary 





laneous 
Assets Capital 
$1,780,412.00 $500,000.00 


Surplus to 
Policyholders 


$1,402,255.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:-—CHICAGO, Iil. 























* Emory H. English, President 


CAPITAL ONE MILLION DOLLARS 


Joel Tuttle, Secretary 


HOME OFFICE: 715 Locust St., DES MOINES 


FIDELITY AND 
SURETY BONDS 
BURGLARY 





Semi-Annual Statement, June 30, 1919 


$ COMPENSATION 
AUTOMOBILE 
PUBLIC LIABILITY 


PORE ROI os 005 ds. ve Sab seas oS Wew scko sc wheseen eee $1,573,772.55 
LARDIUMEN GEG COM VES 6. 5 .\oinc cis bos 05 oeice weaebs saeeasecagh’ 172,180.93 
Be, OS Riper eee Ne a mrcape ei | 1,000,000.00 
RUE face hasa hous chase sibesteccakabaseatedorud ees dineeaee 401,591.62 


$1,016,800.00 in Approved Securities on Deposit with Insurance Department of Iowa 





























Cc. A. CRAIG W. R. WILLS Cc. R. CLEMENTS 
President Vice-Pres. Sec’y and Treas. 


LIFE & ACCIDENT INSURANCE CO. 


Record For 
Growth Unsurpassed 







MERICAN LIABILITY 
COMPANY 


Disability Insurance 
W. R. Sanders, General Mgr. 
Citizens Nat'l Bank Bldg., CINCINNATI, OHIO 

$100,000.00 Insurance Department Depesit 


All Classes ; 
All 





THE NATIONAL 


OF NASHVILLE, TENNESSEE 


Capital, $300,000.00 








Money-Making Contracts 
For Good Agents 









EFFECT OF INFLATION 


IS SERIOUS FOR INSURANCE 


Joseph H. Woodward Discusses Situ- 
ation in Address Before Casu- 
alty Actuaries 





NEW YORK, Nov. 21.—The effect 
of inflation on the business of insur- 
ance was discussed in the address of 
Joseph H. Woodward, president of the 
Casualty Actuarial & Statistical Soci- 
ety of America, at its meeting here. 
He said in part: 


The most‘interesting fact with regard 
to the present situation in all branches 
of insurance is the recent rapid growth 
in premium income, a growth greatly in 
excess of the corresponding increase in 
our population and material resources. 
In life, fire, workmen’s compensation, 
surety, and casualty lines generally, the 
situation is the same. ~The volume of 
business is greater than ever before. Life 
insurance companies are doing double 
‘the new business that they were a short 
time ago. “ 

There is no evidence, however, that any 
larger percentage of the nation’s savings 
is being diverted into insurance chan- 
nels. The same percentage of incomes 
as was devoted to life insurance in 1913 
when applied to the increased incomes 
of 1919 will account for nearly all of the 
increase in business. We are dealing, 
therefore, with a consequence of a high 
degree of inflation. 


Growth in All Lines 


In workmen’s compensation insurance, 
the continued activity in general lines 
of industry, the substantial increase in 
the wage rate and the relatively small 
amount of unemployment have contrib- 
.uted to produce a volume of business 
by far surpassing all previous records. 
In automobile and miscellaneous lines 
of insurance there has been a tremen- 
dous growth, and it is safe to say that 
practically no branch of insurance has 
failed to respond to the economic con- 
ditions. 

The situation in plate glass insurance 
is of special interest. A plate glass 
policy provides—not that a specified sum 
shall be paid for the breakage of the 
insured plate, but that the company must 
replace the broken plate with a plate of 
similar quality and value or pay the 
actual cash value at the time of break- 
age. Such a policy, therefore, in effect 
does guarantee the purchasing power of 
money. What has been the result? Fred 
S. Garrison says: 

“Owing to the conditions brought about 
by the war the price of glass increased 
so rapidly that it was practically im- 
possible to keep the rates abreast of 
current prices. . . The price of 
glass during the last three years in- 
creased 200 percent in some cities and 
the increase in the premium rates was 
intended to at least partially meet this 
increased cost.” 


Effect on Beneficiaries 


We have seen that, on the whole, the 
effect of inflation upon the premium 
accounts of the companies is of an ap- 
parently cheerful nature. Let us now 
turn to the other side of the account 
and consider its effect upon the bene- 
ficiaries of the policy contracts. Many 











**Everything for the 
Insurance man’ 


THE NATIONAL UNDERWRITER CO, 
1362 INSURANCE EXCHANGE 


CHICAGO 
CINCINNATI NEWYORK INDIANAPOLIS 








beneficiaries are today receiving insur- 
{ance money which has lost over 40 per- 
| cent of its purchasing power as compared 
to the money received by the company 
‘as premiums. There can be no better 
‘example of the evil social effects of in- 
_flation than this. 

No scheme of deliberate taxation could 
conceivably be as drastic at this. The 
jinjustice of it all is none the less cruel 
for being unintentional and the fault of 
no one in particular. Again, consider the 
situation of annuitants and of the bene- 
ficiaries under long term awards under 
workmen’s compensation acts. An in- 
come probably all too meager for its 
purpose at the time it was entered upon 
has now become woefully inadequate. 
These are facts which should not be 
overlooked. 





Aetna Companies in Arizona 


The Aetna Life, Aetna Casualty & 
Surety and Automobile of Hartford are 
entering Arizona for casualty, surety 
and fire business. The state will be un- 
der the supervision of Manager J. R. 
Molony of the company’s western branch 
at San Francisco. 


MUTUALS IN ‘MEETING 


ANNUAL GATHERING IS HELD 


Cooperative Publicity Will Be Used to 
Prominently Exploit This Form 
of Indemnity 


The annual meeting of the National 
Association of Mutual Casualty Com- 
panies was held in Chicago, last week. 
A large part of the meeting was de- 
voted to a thorough discussion of mu- 
tual casualty insurance publicity. In- 
dications are that the association will 
adopt some form of cooperative pub- 
licity to place mutual casualty insur- 
ance more prominently in the public 
light. It was felt that the fight between 
the insurance companies and the mo- 
nopolistic state plan had the effect of 
obscuring the work which the mutuals 
are trying to do. In many respects mu- 
tual insurance and state insurance have 
an identical object. The mutuals are 
convinced that they are able to conduct 
the compensation business quite as 
economically as the state funds, and 
give better service in every depart- 
ment. 


Aroused Over Louisville Action 


by the action of the agents at the 


) Louisville convention of the National 


Association of Insurance Agents, 
where a resolution was adopted cail- 
ing upon’ stock companies to protect 
their agencies from the inroads made 
by so-called socialistic mutual forms 
of insurance. A resolution was adopted 
by the mutual casualty companies 
paraphrasing the stock insurance 
agents’ resolution as follows: 


Resolutions Adopted 


“Unnecessary loss of life and prop- 
erty by fire, accident and other cas- 
‘ualty, is a menace to the public welfare 
‘and constitutes an enormous economic 
joss that can by united action be pre- 
vented and mitigated in greater part: 

“Resolved, that the National Associa- 
tion of Mutual Casualty Companies in- 
stitute a campaign of education and 
prevention to the end that all preventable 
loss may be combated effectively in a 
spirit of determination, and 

“Resolved, that we invite all other 
interests both public and private to co- 
operate with us to the end that the con- 
tinued loss of life and property may be 
reduced to a minimum, and that all 
carelessness, waste and extravagance 
may be eliminated as factors in the cost 
of insurance protection, and that to ac- 
complish this purpose we pledge our 
hearty cooperation.” 


Arrange for Prevention Service 


The governing board will shortly ar- 
range a series of conferences to take up 
the question of still further improving 
‘the service of mutual casualty compa- 
nies with regard to the prevention and 
curative phases of the problem of indus- 
trial accidents. There will also be con- 
ferences on claim. service as well as con- 
ferences of the home office managers, 
statisticians and actuaries, and under- 
writers. ‘ 

The subject of legislation was consid- 
ered, and it was voted to attempt the en- 
actment of legislation looking to the reg- 
ulation of mutual casualty companies in 
the states where laws do not provide for 
sufficient or proper supervision. 


Old Officers Continue 


George L: Mallery was reelected presi- 
‘dent and C. E. Morrison, P. W. A. Fitz- 
simmons, and Oscar Rice, vice-presidents. 
Herman L. Ekern, of Chicago, was 4ap- 
pointed general counsel. ; 

John M. Bessey, who has been acting 
as general manager since Sept. 1, 1918, 
has resigned. It is understood that he 
will re-enter the company field as gen- 
eral manager of an eastern mutual cas- 
ualty company. His resignation will 
become effective on Jan. 1. His succes- 
sor has not been appointed and it may 
be several weeks before any definite 
action is taken. 


O. J. McQuestion has been given @ — 
ond agency at Detroit for the Globe Ss 
demnit representing its surety an 





fidelity lines, 


Considerable comment was aroused . 
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Need for Fidelity Bonds 


WE had a recent example of a bank 
in Philadelphia on the outskirts of the 
city going to smash because the 
cashier and teller went wrong. Hun- 
dreds of thousands of dollars were in- 
volved. The other day a bank exam- 
iner dropped into Crete, Ill., the center 
of a farming. community, and took 
charge of the ILiinors State BANK. 
The cashier, Gustav H. Kracxke, who 
was manager of the bank and had the 
confidence of the community, the offi- 
cers and the directors, bolted out of 
the door, appropriated an automobile 
and took French leave. It took only 
a short time to find that about $400,000 
of the bank’s funds had been taken and 
this covered peculations over some- 
thing like four years. A set of dupli- 
cate books was kept in the bank 
accessible only: to Kracke and these 
revealed the shortage. 

As one of the examiners remarked 
after going over the books, about the 
only thing that Kracke left was “The 
vault doors and the janitor.” The 
$400,000 is said to have been lost 
through speculations on the Cuicaco 
Boarp oF TrapE. The president of the 
bank was prostrated on hearing the 
news and had a heart attack owing 
to the shock. 

Crete is a city of about 4,000 people. 
It is composed of good, solid, substan- 
tial persons of German descent. They 
deposited money in the bank, regarded 
it as the stable institution of the com- 





munity, looked to the cashier and 
manager for financial advice and 
trusted him to the limit. 

Usually banks of this size look with 
considerable disfavor upon carrying 
fidelity bonds of any magnitude. They 
depend upon probity and reputation of 
the officers and the cashier. Yet here 
is a smash of $400,000 and no one sus- 
pected that there was the slightset 
ground for suspicion. No one thought 
of the people in the Penn State BANK 
of Philadelphia being wrong. All 
these incidents and experiences are 
just other proofs that it is better to be 
safe than sorry. Fidelity bonds offer 
ample protection. They cost some- 
thing, of course. The depositors and 
creditors of a bank need have no fear 
of any emergency. The Ittinois State 
Bank of Crete seemingly has been 
rifled of about everything it had. 
Other banks should now take heed. 
This is a good time for local agents 
to solicit banks for fidelity bonds. 

Another. bank embezzlement case 
that is attracting wide attention is 
James M. Mites, vice-president and 
director of the STANDARD Trust & Sav- 
Incs Bank of Chicago, who is charged 
with being guilty of shortage of from 
$100,000 to $200,000. Mr. Muses also 
was an exemplary character, a home 
loving man who had the utmost con- 
fidence of his friends and associates. 
He, too, was carried away with specu- 
lation fever and lost heavily. 


Need for Public Liability 


Tue need for carrying public liability 
insurance was very graphically por- 
trayed to the members of the Sr. Louis 
Aupir BurEAu which is supported by 
the fire insurance companies last week 
when suits were filed for heavy dam- 
ages on account of the death of a man 
which had been caused by being hit 





by an inkwell which fell from the 
office of the bureau. The bureau and 
the constituent members which are fire 
companies have both been sued. Very 
frequently objects fall from windows 
which are liable to cause severe injury 
or death as was the case in this in- 
stance. 




















Manager J. C. Callender of the Ocean 
Accident in Illinois, northern Indiana 
and southern Wisconsin, gave his an- 
nual dinner to agents in the field who 
had qualified in the contest, at the 
Automobile Club in Chicago last week. 
William Bruce Mann, superintendent 
of the accident department, was pres- 
ent from the head otmce to represent 
the company. He spoke at the ban- 
quet. A business session was held 
during the day. Prizes were awarded 
to J. C. Fisher of Crown Point, Ind., 
Charles L. Ritter of Murphysboro, IIl., 
Col. John A. Link of Chicago, R. F. 
Dusenberry of Marengo, Ill, S. E. Hen- 
drick, Fred B. Capen of Bloomington, 
Ill, E. E, Mendenthal, R. B. Taylor of 
Peoria. A vaudeville program was 
Provided. 


Having disposed of his property at 

artford, J. Scofield Rowe, president 
of the Maritime Underwriting Agency, 
of New York City, has purchased 
from James A. Steart, manager of the 
New York Telephone Company, the 
later’s fine place at Glen Ridge, N. J., 
where he will make his home. Mr. 
Owe is a decided acquisition to the 





PERSONAL GLIMPSES OF CASUALTY MEN | 


metropolitan underwriting fraternity, 
and his residence at Glen Ridge will 
add to the already substantial number 
of insurance men living in that attrac- 
tive suburban town. 

The National Workmen’s Compen- 
sation Service Bureau has granted a 
leave of absence to G. F. Michael- 
bacher, the actuary, to take charge of 
the actuarial work required by the Na- 
tional Council on Workmen’s Compen- 
sation -Insurance for rate revision. 


Can’t Mandamus Texas Commissioner 


AUSTIN, TEX., Nov. 25.—The supreme. 


court of Texas has refused a writ of 
mandamus in the case brought by W. A. 
Matthaei and others against the commis- 
sioner of insurance, growing out of pro- 
ceedings instituted by. the attorney 
general of Texas in 1915 against the 
Texas Bonding & Fidelity for foreiture 
of charter, for receivership and for an 
injunction to restrain the company from 
transacting business until it had reduced 
the number of its directors to the mini- 
mum provided by statute. The opinion 


held that the court was powerless to in- 
terfere with the ruling of the commis- 
sioner and “that the court cannot proceed 
to direct or control the action of the 
commissioner.” 








Workmen's Compensation 
All Liability Lines 
Automobile Insurance 


Accident and Health 





Where We Are Doing Business: 


Cal., Conn., D. C., Ills., Ind., Ia., 
Md., Mass., Mich., Minn., Mo., 
N. J.. N. Y., Pa. R. I. and Wise. 


United States Head Office : 
431 Insurance Exchange, Chicago 


























CASUALTY REINSURANCE 
BY TREATY 


Enables the REINSURED to accept larger lines 
and deliver better SERVICE 


Employers INDEMNITY CORPORATION 


KANSAS CITY 
NEW YORK 


CHICAGO 
35 Nassau St. 


Insurance Exchange 














“OUR BONDS GUARANTEE INTEGRITY” 
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INSURANCE 





NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 
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The Lion Bonding and Sufety Company: of- Omabi 
Capital and Surplus = - - =  — $750,000.00 


I have just written to a friend,— 


“In the management of The Lion, I have two ideals, — 
one, to keep the assets of the Company sound, and the 
i R other, to give the public a fair deal”. This program 
: ought to appeal to the Agent who is wise. The Lion 
has a premium income of a Million a year, and is in 
the arena for keeps. With these things to recommend 
us, you should write for an agency. We write practic- 
ally all lines. 






















































E.R.Gurney President 





WE DON'T WANT MUCH 
JUST THE LION'S SHARE 

















The American Credit-Indemnity Co. 


of NEW YORK 


CREDIT INSURANCE ONLY 
E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnor- 
mal loss on all outstanding covered accounts, but serves to prevent losses. t 








If you are a manufacturer or jobber, write for the full particulars of this service. 
415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 
_ R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 








GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 


Compiled Under Laws of New York, Pennsyivania and Georgia 


MACON GEORGIA 








Agents: If you desire connection with a Company rendering REAL 
SERVICE write to one of the following agencies in your territory: 
P. A. COOLING CO., General Agents, 404 Amer. Central Life Bldg. 


Indianapolis, Ind. 
OSCAR R. WITTE & CO., Gener: | Agents, 403-6 Wainwright Bldg. 


it. juis, Vio. 
FRANK V. SMITH & BROS., | corey Agents, 428 Reserve Bank Bldg. 


nsas City, Mo. 
E. J. MILLER, General Agent, 311 Gas and Electric Bldg. 
Denver, Colo. 
JOPLIN & WHITESIDE General Agents, 305 Hoyt Bldg. 
ichita, Kansas 
(For Other States Write Home Office) 


We Specialize in Accident and Health, Plate Glass and Automobile Insurance. We Write All Casualty Lines 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital, $300,000 Assets, Over $1,500,000 











HoTeEL FONTENELLE 
OMAHA, NEB. 
H. EDGAR GREGORY, Manager 


Westie fem iie Cie ne 


330 Rooms—330 Baths 


RATES 


One person - - - $250 
Two persons - - $3.50—$7.00 


















C. 0. PAULEY AT HEAD 
OF CLAIM ASSOCIATION 


Chicago Men Handling Health and 
Accident Cases Complete 
Their Organization 


MEETS LONG FELT NEED 


Adjuster, Attorney or Physician Who 
Assists Claimants Against Com- 
panies Barred 


At the first formal meeting of the 
Chicago Claim Association, with 
twenty-six members in attendance, the 
following officers to serve: for the en- 
suing year were elected: President, C. 
O. Pauley, Central Business Men’s; 
vice-president, L. E. Brown, Continen- 
tal Casualty; secretary, E. J. Schaffer, 
General Accident; treasurer, J. W. Car- 
rol, Aetna Life; executive committee, 
E. F. Williamson, Travelers; C. N. 
Cronk, Fidelity & Casualty, and Dr. 
David H. Keller. 

The association will meet on the sec- 
ond Wednesday of each month at place 
to be designated. 

Any claim adjuster, physician, or 
lawyer engaged in adjusting personal 
accident and health claims is eligible 
to membership, provided that while a 
member of the association he does not 
‘voluntarily act for or advise the plain- 
tiff in any action under personal acci- 
dent and health contracts. 

The necessity for such an associa- 
tion in Chicago has long been recog- 
nized. The benefits to its members 
in the matter of getting acquainted 
with one another and to the companies 
which they represent through exchange 
of information in reference to current 
claims is incalculable. While the pro- 
grams of the meetings of the associa- 
tion will, from time to time. provide 
for formal addresses by selected spe- 
cialists, the greater part of the pro- 
grams will be devoted to more or less 
informal discussions of pending claims 
and interpretation of contractual obli- 
gations. 


Result of Adjuster’s Experience 


The idea of attempting to enlist the 
interest of claim adjusters in the or- 
ganization of this association was the 
result of a recent personal experience 
of one of the organizers, who is local 
adjuster of one of the companies. 
This adjuster was called upon to in- 
vestigate a death claim. Death re- 
sulted from inguinal hernia. The 
policy in question provided that no 
indemnity should be paid on account 
of hernia. The claim was therefore, 
respected. 

Immediately a prominent firm of 
attorneys threatened suit. When the 
adjuster asked these attorneys if they 
were not the legal represntatives of 





tract identical with the contract in 
question, he received reply in the af- 


“put what: difference does that make. 
Our company isn’t concerned in the 
matter, and, besides, we are in the 
business for money, not for sentiment.” 

“What if- your company was inter- 
ested in this case?” asked the adjuster. 
“Would you defend them while bring- 
ing action against my company?” 

“Well, the answer to that is that our 
own company isn’t interested.” 

Thus matters stood until the claim 
adjuster demanded an autopsy. Then 
the attorneys representing the plain- 
tiff notified the adjuster that they had 
withdrawn from the case and that they 
believed that the plaintiff had em- 
ployed a man named “Brown”’—they 
did not know his initials nor the loca- 
tion of his office. The claim adjuster 
did know “Brown.” He is the senior 
member of one of the most prominent 
firms of attorneys in Chicago, and is a 
personal friend of the attorney who 
stated that he did not know his ini- 
tials. Immediately following this con- 
versation the company which was 
“not interested” wired the company 
which was interested, saying that it 
was carrying $5,000 on the deceased, 
and desired to cooperate in the au- 
topsy. 

Liability Clearly Set Forth 


The organizers of the Chicago 
Claim Association feel that medical 
men, lawyers and. others who repre- 
sent one company or a group of com- 
panies and who make a business of so- 
liciting or prosecuting claims against 
other companies should be eliminated. 
Under personal accident and health 
contracts the question of liability is 
clearly set forth. The provisions of 
these contracts are such, and are so 
expressed that any number of intelli- 
gent lawyers ought to interpret them 
alike, and any number of intelligent 
medicine men ought to interpret alike 
the medical words and phrases in them. 
Unquestionably, it is the practice of 
all reputable companies to give the 
claimant the benefit of the doubt in 
adjusting claims under these contracts. 
Claim adjusters have long ago learned, 
however, that the attorney for the 
plaintiff under a personal accident and 
health contract never gives the com- 
pany the benefit of any doubt, They 
do not censure the plaintiff's attorney 
for this; they merely make note of the 
facts, and, noting it, they are of the 
opinion that an attorney who cannot 
see the moral rights of an insurer, 
when representing the insured could 
not see the moral rights of the in- 
sured when representing the insurer. 
In other words, the attorney, or med- 
ical man who cannot bring himself to 
believe that the reputable insurance 
companies which he does not represent 
are as fair and honest as those which 
he does represent and who will not, 
therefore, decline to prosecute claims 
against other companies when success- 
ful prosecution of such claims must 
depend solely upon legal legerdermain 
and “it-might-have-happened-thus 
medical opinions should be looked upon 
by the companies as a menace to the 





another company which issued a con- 


business and unworthy its patronage. 








ACCIDENT AND HEALTH 

















STRESS INCOME PROTECTION 





That Is Advice Given by H. A. Luther 
on Selling Health and Accident 
Insurance 





Emphasizing income protection is 
the most effective talking point that 
can be used at the present time in 
selling health and accident insurance, 
in the opinion of H. A. Luther, second 
vice-president of the North American 
Accident. 











“Health is more important than any 


other one asset that the average man 
has,” he said, “but the most neglected. 
When his assets are crystallized into 
visible form, such as real estate or an 
automobile, he hastens to insure that 
property, but he regards as negligible 
his time, which has created the other 
things and has therefore created the 
demand for fire and liability insurance. 
It is his most valuable asset an 
should have first consideration in the 
way of protection. : 
“The health of body and brain are 
of the greatest money value to a man 
because they are his earning powe!, 
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and a man’s money value in life de- 
pends upon the time he can use his 
earning power, -:-h. ..) 

~ “The. price of time—earning.,power 
—has doubled in most occupations and 
the expense of being sick or hurt has 
also doubled. Therefore, even if a 
man is carrying health and accident in- 
surance already, that fact furnishes a 
good argument for urging him to 
double the size of his present policy.” 





May Test Kansas Law 


TOPEKA, KAN., Nov. 25.—-Two health 
and accident companies operating in 
Kansas have refused absolutely to abide 
by decisions of Superintendent Travis re- 
garding the settlement of certain claims 
and Travis has announced that they will 
not be allowed to do busines unless they 
settle as ordered, 

A statute in force for 40 years gives 
the department authority to bar compa- 
nies arbitrarily. It has been suggested 


‘two 





that the companies bring suit to test the 


constitutionality of this staute, and such 
action prcbably will be taken. 


.*) Eonters: Twe Sites: > 


The National Travelers’ Benefit Asso- 
ciation of Des Moines has been licensed 
recently in Indiana and Illinois. It for- 
merly was admitted in Iowa, South Da- 
kota, Kansas and Nebraska, giving it a 
total of six states in a compact terri- 
tory. The company has made fine prog- 
ress this year. 








Texas Grade Crossing Record 


AUSTIN, TEX., Nov. 25—The grade 
crossing -accident record for October in 
Texas shows that eight persons were 
killed and twenty-nine were injured, 
some of them to such an extent that they 
will be helpless cripples for the remain- 
der of their lives. Five persons riding 
in automobiles were killed and twenty- 
injured; two motorcyclists were 
hurt; one person in a wagon was killed 
and :three hurt. One pedestrian was 
killed and one rider in a buggy was hurt; 
one employe was killed and one injured. 








WORKMEN'S COMPENSATION 














HELD LAW UNCONSTITUTIONAL 





Reasons Given Why the Workmen’s 
Compensation Act of Tennessee 
It not Valid 





NASHVILLE, TENN., Nov. 26.— 
That the workmen’s compensation law 
enacted by the last legislature is 
clearly unconstitutional is the opinion of 
Judge A. G. Weatherford of the First 
circuit court of Davidson county, 
handed down this morning in the case 
of Robert Harrison vs. Phillips. & 
Butteroff Manufacturing Company. 
Judge Weatherford held that the law 
was arbitrary and vicious class legis- 
lation, that it failed to give the em- 
ployees adequate remedies for per- 
sonal injuries, makes the employer 
liable in damages when he is not at 
fault and that it deprives the parties 
of the right of trial by a jury. The 
case was appealed to the supreme 
court and will be heard at the Decem- 
ber term. 





TO DISCUSS BUREAU’S FUTURE 





Much Speculation as to What Will 
Be Done as to the National 
Office 





_ NEW YORK, Nov. 26.—At the meet- 
ing of the National Workmen’s Com- 
pensation Service Bureau to be held 
the first week in December its future 
will no doubt be decided. At the pres- 
ent time the relationship of a number 
of companies to it are somewhat in 
doubt. A committee was appointed 
to endeavor to harmonize the differ- 
ences and to map out a course for its 
future. Some companies have objected 
to the expense of the Bureau and to the 
continuance of its present machinery, 
feeling that inasmuch as the National 
Bureau on Workmen’s Compensation 
Insurance has been organized to for- 
mulate rating plans and to compile the 
experience and inasmuch as a number 
of states have their own rating boards, 
considerable of the work of the Na- 
tional Workmen’s Compensation Ser- 
vice Bureau has 


National Bureau in compiling statistics 
On automobile business, public liabil- 
ity and so on. Some companies re- 
Signed but are still hanging on by a 
slender thread. 


Majority Favors Continuance 


been taken over. | 
Others feel that while this is true there | 
is still plenty of work. ahead for the | 


mined at the annual meeting of the or- 
ganization Dec. 2. 

The bureau was formed in 1910, fol- 
lowing the enactment of the first work- 
men's compensation law in New York, 
and was designed to collate data and 
formulate rates for writing the business. 
Its operations were extended to other 
states as these in turn adopted compen- 
sation statutes, and today the bureau 
has 14 branch offices scattered through- 
out the country, each preparing tariffs 
for a given state or territory, either di- 
rectly or in conjunction with independ- 
ent or semi-independent rating bodies. 
Pennsylvania and Massachusetts each 
prepared manuals of their own, but else- 
where the figures of the bureau were 
generally followed. 


Gathers Valuable Data 


In addition to tabulating statistics 
concerning workmen’s compensation in- 
surance the bureau collates valuable 
data regarding liability insurance, auto- 
mobile experience and kindred matters, 
all having a vital relation to carrying 
costs. A. W. Whitney, who has been 
general manager of the bureau for the 
past ten years became interested in 
workmen’s compensation while a pro- 
fessor in the University of California 
and helped frame the compensation law 
of his home state. Subsequently he was 
called as consultant by the New York 
insurance department and in 1914 was 
chosen to his present position. Member- 
ship in the bureau is restricted to stock 
companies, 23 of which are now upon 
its roll. So valuable is the work of the 
organization considered that several of- 
fices continued to contribute to its main- 






‘Republic’ Casualty Co. 


PITTSBURGH, PA. 





Writes All Lines of Casualty Insurance 
and Surety Bonds 











Company 
s seggiace 


This Company was examined by the New York’ Insurance Department as of June 
30, 1919. The examiners stated in part: 

“The Company is in a sound financial condition. Its funds 

are well invested, its reserves are ample and its affairs are 

efficiently managed. Claims are promptly settled and policy 

holders and claimants receive fair and equitable treatment.” 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED 


American [Indemnity 
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Re-Insurance DEE A. STOKER 


Excess Re-Insurance RE-INSURANCE UNDERWRITER 
Catastrophe Hazard 11 So. LaSalle St. CHICAGO 


Accident Re-Insurance Underwriter. Employers Indemnity Corporation 











Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 

Central Business Men’s Association, 


Westminster Bldg. 
CHICAGO, ILL. 





H. G. ROYER, Pres. 
C. O. PAULEY, Secy. & Treas. 
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annual subscription. 


























A Progressive Surety and Casualty Company 











While sentiment has not yet crystal- 
lized upon the subject, majority opinion 
among casualty company officials favors 
continuing the National Workmen’s Com- 
Pensation Service Bureau along modi- 
fied lines, The matter will be considered 


at length and doubtless définitely deter- ‘ 
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General Casualty & Surety Company 


114 WOODWARD AVENUE, DETROIT 


A Michigan Company for Michigan People 


Live Agents Can Secure 
Liberal Contracts Up-to-Date Policies 
WRITE US 
President 
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tenance expense after they had resigned 
from full membership. 


‘Tables Are Prepared 


A short time ago the bureau prepared 
a table for the fire insurance companies, 
giving their experience with automobile 
hazards, and it has also prepared tables 
of various kinds for the National Safety 
Council. It.is appreciated that while the 
lateiy formed National Council on Work- 
men’s Compensation Insurance’ will 
eventually take over all the rating work 
relating to compensation insurance not 
now performed by the bureau, it will 
be some time before the former organi- 
gation will be functioning fully. Hence 
the latter body will likely carry on the 
work, meanwhile, amplifying it to meet 
the enlarged scope of the council. The 
council includes in its membership mu- 
tual companies, reciprocals and state 





' CLAIM SUPERVISION 


R NASE 
Adjuster for Casualty Comryanies 


1109-10 Mutual Bldg., Richmond, Va. 


i Sao —— t and Health Claims. 
to dN No. Carolina 











[nter-Ccean 
Casualty Company 


CINCINNATI, OHIO 
Cash Capital $200,000.00 
(Invested in U.S. Bonds) 
J. W. SCHERR, Prest. | W.G. ALPAUGH, Sec’y 


Under direct supervision of TWENTY-THREE 
State Insurance Departments 


Commer: i 
Nurses’, Monthly Payment and In- 
dustrial Health and Accident 
Policies Written 


Address Home Office for local and 
district agency contracts 




















THE 
JIFFY 
PEN 


The word “Jiffy” de- 
notes speed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 


Yer sac. 





Senw for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 











CASUALTY & SURETY 
ILLINOIS 


—-, SURETY COMPANY 
The Reckery 
Gusety Bonds ef every description 
FOVGE & COMPANY, Iac., General Agente 
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funds, as well as stock offices. Hence it 
will secure a far broader experience than 
was possible for the bureau to obtain. 


Expense Is Problem 


The expense of maintaining two or- 
ganizations is the outstanding problem. 
Yet it is felt that a scheme can be 
worked out whereby each may be con- 
tinued without too great cost to the 
membership offices, or without any over- 
lapping of effort. 


Oppose Federation Action 


PHILADELPHIA, PA., Nov. 25.—Ac- 
cording to the views expressed by Phila- 
delphia managers of companies writing 
compensation insurance, the _ action 
taken at a meeting of the board of di- 
rectors of the Insurance Federation of 
Pennsylvania in resolving to “recom- 
mend and urge that all insurance car- 
riers in the state of Pennsylvania shall 
demand of the commissioner of insur- 
ance of Pennsylvania approval of rates 
to such carriers not higher than the 
lowest rates approved by the commis- 
sioner of insurance to any insurance 
carrier” was premature. The managers 
surmise that if a general reduction of 
10 pér cent would be made in compensa- 
tion tariffs the companies would decline 
to write in Pennsylvania. They say that 
the federation officers and directors 
should have consulted the companies be- 
fore adopting such a resolution and 
rushing into print with it. 


Pennsylvania State Fund Dividends 


HARRISBURG, PA., Nov. 25—Commis- 
sioner Donaldson has announced that the 
State Fund has declared a dividend for 
1919 of 10 percent on coal risks and 15 
percent on commercial risks. The per- 
centages are the same as those for 1918, 
the amount involved being in excess of 
$200,000. 


Carry Insurance or Show Solvency 


ST. PAUL, MINN., Nov. 25—The state 
labor bureau will request the next legis- 
lature to enact a law demanding that a 
man who elects to carry his own com- 
pensation insurance to cover his em- 
ployes must first show his financial re- 
sponsibility or give an adequate bond; 
otherwise, carry insurance. 

The matter is brought up through the 
death of one Gus Johnson, injured in 
a portable saw mill, while in the employ 
of G. W. Heitmiller of St. Paul. His 
widow should receive under the state 
compensation law $1,950, but Heitmiller 
Says he is unable to pay anything and 
apparently has no property in his own 
name, 


No Change in Miners’ Scale 


OKLAHOMA CITY, OKLA., Nov. 25— 
The state insurance board has disap- 
proved a plan submitted for the allow- 
ance of different scales of workmen’s 
compensation rates for lead and zinc 
miners working above the ground from 
that fixed for men working beneath the 
ground. 


Arrange for Alabama Rates 


General Manager H. E. Ryan of the 
National Council on Workmen’s Com- 
pensation Insurance, has been in Mont- 
gomery, Ala., and assisted in the organ- 
ization of the Compensation Rating & 
Inspection Bureau of Alabama at a meet- 
ing of compensation carriers called by 
the insurance commissioner. This bureau 
will take charge of the *ompensation 
rating in that state, the new workmen’s 
compensation act becoming effective Jan. 
1. The constitution resembling that of 
the Tennessee Bureau was adopted. 

William Watkinson, who was former- 
ly with the National Workmen’s Com- 
pensation Service Bureau, will be in 
charge of the Alabama bureau. He re- 
cently organized the Canadian Bureau 
in Ontario and later reorganized the 
Maryland bureau. The Alabama manual 
provides rates that pretty closely ap- 
proximate those of Colorado. A coal 
mine section of the Alabama bureau has 
been established to take care of the coal 
mine risks in the state. 


Casualty Notes 


As Wilmington, Del. has a much 
larger casualty ratio in proportion to 
its population than New York City, rep- 
resentative citizens have organized a 
campaign to reduce the number of ac- 
cidents. 


E. V. Clark, manager of the American 
Surety at Indianapolis, has executed an 
appeal bond of $50,000 on behalf of the 
“Indianapolis Star” to carry its appeal 
to the supreme court in a case brought 
by Frank C. Ball. 
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Southern Surety Co. 
Des Moines, Iowa 
C. S. Cobb, Pres. J. H. Huckleberry, Vice Pres. 


E. G. Davis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines’* 
Agents Wanted in Unoccupied Territory. 


EE UERBBSRBRBPERBERB ERR RBRBEReEBeaeeere 


“$2,500 FOR $1.00” 


Today See, Write or Phone 


R. W. HYMAN & COMPANY 


1915 Insurance Exchange_Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—it’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President General Offices, Chicago, IIl. 











Interstate Casualty Company 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $747,657.55 


Specializing in Automobile and Public 


Liability and Excess Insurance 


General Agents 
STATE AGENCY 


THE AGENCY COMPANY 
Insurance Exchange, Chicago 


Salt Lake and San Francisco 


CRAIG BELK & CO. FERGUSON & HARRIS 
Chronicle Bldg., Houston, Texas Columbia Bldg., Louisville, Ky. 


STATE AGENCY, No. 1 Montgomery St., Jersey City, N. J. 








Chas. L. Nicholson, President Harry R. Wood, Secretary 


THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 


WE ISSUE , 
DEPOSITORY, FIDELITY JUDICIAL, OFFICIAL and 
WAREHOUSE BON DS MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 


THE HOOD AGENCY, Inc: 


Largest Insurance Agency in the Northwest 
Speteins fa euees 8 Cet , Casualty, 
Fire and Tornado and Surety Bonds ™ 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
x Phoenix Building, MINNEAPOLIS, MINN. 
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[MARYLAND CASUALTY COMPANY 


BALTIMORE 


A TOWER OF STRENGTH 


TOTAL RESOURCES 
OVER $17,000,000.00 








CASUALTY SURETY 
INSURANCE BONDS 


, ? The Sign of Good Casualt ane 
Business-Builders ee lll r pin 


Developing | ACCIDENT A kg CREDIT 
‘ ‘ HEALTH eo eI ee BOILER 
Fidelity and Surety Bonds, Automobile, AUTOMOBILE rae i LANDLORD'S 


Elevator and General Liability, Accident, COMPENSATION ie | al sim eae aiagearty 
Health, Burglary and Plate Glass Insurance | 


Appreciate the co-operation of the 
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ESTABLISHED 1865 


London Guarantee & hecideut Company, Ltd. 


‘ OF LONDON, ENGLAND 
Massachusetts Bonding Head Office, Chicago F. W. LAWSON, General Manager 


& Insurance Company CONRLING, PRICE & WEBB............ Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 


FRED. L. GRAY COMPANY............ Northwestern Managers, 328-336 Security Bank Bldg., Iitenonneiie 


P RAYMOND & RAYMOND...............000005- General Agents, Southern Michigan, Journal Bid Detroit 
BOSTON T. J. FALVEY, President ALFRED PAULL & SON......----.-----.- General Agents, West Virginia, Board of Trade Bldg. Wheeling 
MAXSON & PERDUE COMPANY............ Gen, Agts., Northeastern Ohio, Leader-News Bldg., Cleveland 


a > ‘ 0. C. ROTHIER & COMPANY.......... Ger Agts., So. Ohio, 1217-18 First Nat. Bank Bld Cincinnati 
Paid-in Capital $1,500,000 Write for Territory HANSEN & ROWLAND, Inc., Gen. ‘Agis., Wash. 214 Tacoma ‘Bldg.. Tacoma: 1708 L. C. Smita Bldg. Seattle 
THE MERRILL, DODGE & JACKSON CO 


Résaces Gen. Agts., L :~ a Soke Exch. Bldg., Toledo, Ohio 
O’CONNOR BROS.-McCUNE AGENCY . Agts., Savings Bldg., 


AMERICAN BONDING = GENERAL ACCIDENT 


Fire and Life 
CASUALTY COMPANY ||, scuRANCE CORPORATION Ltd. 


General Building, Philadelphia 


Lima, Ohio 
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THE MONEY SAVING SERVICE 


Friend Insurance Agent: 
At the memorable convention 


In Louisville 
we told you that a good appraisement never injured anybody. 


We Told You 


thata good appraisement was beneficial to the property owner, the 
insurance companies and the insurance agent. 


That It Was 


unique, in this respect; that it could and would increase your income 
without damage or injury to anyone, even your competitor; that 
it was 


A Positive Benefit 
To Everybody. 
A Remarkable Thing, 
most unusual, practically unheard of in business, — 


Nevertheless True. 
In the very excellent time afforded us by 


The —— Citizens 


This is truly 


Louisville 
what was said by us on this subject may have escaped your attention, 
we therefore want to call your attention again to the fact that 


A Good Appraisement 


Is a Joy Forever, 
affording comfortable knowledge of the property's — protec- 


tion, under any and all circumstances; adding to the property 
owner's and the Insurance Agent's 


Prosperity and Security. 
That There Is No Substitute! 
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Remember— 
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CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Milwaukee, 
Buffalo, Pittsburgh, St. Louis, Toronto and Memphis. 
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DEN HUNT AND W. H. LOGAN 


From Farm Implement Salesmen to State Managers 
of the Peoria Life 


Two and a half years ago the above gentlemen were traveling men selling farm 
implements. They saw and realized the opportunity in the Life Insurance Business. 
A partnership was formed and an agency procured with the PEORIA LIFE. Today they 
are State Managers for Nebraska. This agency is producing more than TWO MILLION 
A YEAR and each of these men is keeping up his own personal production. They belong 
to our Two{Hundred Thousand Club. 

They [are [not wonders— but energetic, earnest, enthusiastic men with plenty of 
push and commonTsense. 

They are successful— 
They are independent — 
They are happy 
IF THEY CAN, YOU CAN. 
We need more Hunts and Logans. 
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WHY DECEMBER WILL 
BREAK ALL RECORDS 


Stage All Set For MHeaviest 
Production in History of 
Life Insurance 








SELLING ARGUMENTS USED 





Closing Month of Year Always Brings 
Big Business — Reasons for 
Increased Volume 





More life insurance is written during 
December than any other month in the 
year. Why? There are several rea- 
sons. Here is one. “Mr. Brown, there 
are only seven days left of 1919. Ina 
week the year will be gone. Have you 
done everything this year that you 
planned to do on Jan. 1st? Of course 
you haven't.’ Neither have I. There are 
a lot of things that we have both neg- 
lected to do. As a matter of fact, I 
should like to recall this year and live 
it over again the way I really planned 
to last January. So would you. But 
it is past, and what we have done can- 
not be undone. But there is still time 
to do a few of the things that we have 
left undone. 


Life Insurance Argument 


“All of this year and for two or three 
years previously, you have been plan- 
ning to take out life insurance. I know 
that you are going to take out life in- 
surance. You know that you are going 
to, but you have never done it. The 
first of this year you told me that some 
time during the year you would take 
out about $15,000 worth. Yet the year 
has slipped by and you have not done 
anything. This does not mean that you 
cannot do anything. There is still a 
little time. Why should you delay any 
further? If you let 1919 pass without 
taking out life insurance the same thing 
may happen in 1920 and 1921, until 
some day misfortune may overtake you 
and you have no life insurance. The 
intention to take out life insurance does 
not create a policy. There are only 
seven days left. You have neglected to 
do a lot of things this year that you 
intended to do, but do not neglect this 
one. You have this chance of doing 
something that you intended to do, that 
you wanted to do and you know and I 
know you can do. Let’s do it now be- 
fore the year has slipped away.” 


Old Methods Disappeared 


In the old days a big December pro- 
duction simply meant that the agent 
who got it rebated his business, jammed 
life insurance down the policyholder’s 
throat and wrote a heavy volume of 
business by fair means or foul. Thou- 
sands of dollars worth of business was 
given away every year in order to make 
a record. Now that sort of thing has 
passed. It is no longer necessary. A 
lot of business can be written in De- 
cember because there are a lot of good 
reasons why it should be written. 


Agents Get Out and Work 


In the last month of the year agents 
feel the urge to produce more. An 
agent makes a review of his yearly rec- 
ord and finds out-that he has fallen 
short. He comes to a realization of 
the fact that he only has two or three 
weeks to bring his production up to the 
desired figure. He' gets busy. He 
works eight and ten hours a day in- 
stead of three or four. He ceases to 
delay about seeing prospects. He gets 
out and beats the bushes, talks to every 
one that is a prospect or that he sus- 
pects might be a prospect and goes 
after things in a vigorous businesslike 
manner. It is quite safe to predict that 








IMPROVEMENT IN DEATH RATE 





NEW YORK, Nov. 25.—Contrary to 
the expectation of the medical frater- 
nity, voiced early in the year, there has 
been no recurrence of the influenza 
epidemic, which raged with such force 
12 months ago, causing the deaths of 
over 400,000 persons in this country 
alone, and forcing the mortality of the 
great majority of the life companies 
well beyond the figures of the expect- 
ancy tables. The theory of the medical 
men for the favorable mortality show- 
ing had since February last, is that the 
epidemic of last year and the first 
month of 1919 swept away the indi- 
viduals of impaired vitality, those sur- 
viving being of hardier stamina. It is 
further held that the average man and 
woman, alarmed at the inroads made 
by the epidemic, is exercising greater 





_— of his or her health than ever be- 
ore. 

For some little time past the great 
industrial companies, Metropolitan, 
Prudential and the John Hancock Mu- 
tual Life, have been filing their mor- 
tality records each week with the Fed- 
eral Census Bureau. The figures of the 
latter organization covering the mor- 
tality experience of the country at 
large, show steady improvement in the 
death rate, the latest returns disclosing 
but 13 deaths per 1000. In New York 
city the showing is even better, being. 
but 10 per 1000. 

Although no evidence of a recurrence 
of the influenza scourge had appeared 
thus far, some doctors still believe that 
it will come and are warning their 
patients to take every possible safe- 
guard against it. 








month in the history of the life insur- 
ance business. 


Selling Conditions Favorable 


There is something in the air in De- 
cember that makes it easier to get busi- 
ness. Money is being spent more 
ireely. Men seem to have less hesi- 
tancy about taking money out of the 
bank to invest or make some pur- 
chases. For example, it is not an easy 
matter to bear down on a man in 
March or April and attempt to urge 
him to take out the life insurance that 
he has delayed attending to. But in 
December it is different. The affairs 
of the year are being finished up and 
business men like to feel that they are 
starting the year with a clean slate. 


Christmas Gift Idea 


One agent who has been notably suc- 
cessful in closing business in December 
makes a specialty of selling policies 
that provide the beneficiary with $100 
payable every Christmas. A great many 
men instead of attempting to select a 
present, present their wives with say 
$100 in cash each year with which they 
can purchase a gift of their own selec- 
tion. The agent offers the argument 
that nothing more fitting can be done 
than to perpetuate this custom by tak- 
ing out a life insurance policy. With 
each policy sold a letter is written ex- 
plaining that it was the desire to con- 
tinue the practice of furnishing this 
cash Christmas gift as a tangible evi- 
dence of love and affection. The letter 
is not to be opened until death and is 
filed with the policy. This suggestion 
makes a distinct appeal to many men 
and is not necessarily looked upon by 
them as life insurance. It is merely a 
continuous Christmas gift to last as 
long as the beneficiary lives. It is not 
to be presented as life insurance at all, 
but simply as a medium by which the 
Christmas gift now being made can be 
continued through life. 


Educational Fund Policies 


To others a child’s endowment may 
be offered. The man with small chil- 
dren is-making every effort to provide 
them with the proper care and educa- 
tion. If he lives, all may be well, but 
if not, the children may be cast upon 
their own resources with their educa- 
tion uncompleted. They will be forced 
to face the world unequipped to forge 
ahead. The father of small children 
can purchase a child’s endowment that 
will serve as an educational fund. The 
endowment can be made to mature at 
the time the children will enter college 
and when the expenses become 
heaviest. The purchase of such a policy 
makes the complete education of the 
children sure. It makes an ideal Christ- 
mas gift and such contracts may be 
sold at Christmas time when they prob- 
ably could not be effectively presented 
at any other season of the year. 


Financial Obligations Removed 





December, 1919, will be the biggest 


This year December will be a par- 
ticularly attractive month for life insur- 


ance men. Interest coupons under the 
first Liberty loan are due Dec. 15 and 
were paid under the second loan, Nov. 
15. The holders of these bonds will 
thus have additional cash that can be 
invested in life insurance. Moreover, 
the government installment plan for 
paying off Victory loan subscriptions 
and under many of the plans offered 
by banks, the installment period has 
now been completed. The necessity of 
making monthly deposits to purchase 
Liberty bonds has passed. Hundreds 
of prospects, therefore, have been re- 
lieved of obligations that call for fairly 
good sized sums of money each month. 
Those who have completed partial pay- 
ment contracts of this kind, feel freer 
financially and will not wave aside as 
impossible any proposition that calls 
for a financial outlay. 


Bonus Idea Growing 


Hundreds of big concerns are now 
paying bonuses which are given to em- 
ployes early in December. With many 
firms good sized checks are passed out. 
The bonus idea is growing in favor and 
is being used even by smaller concerns. 
Recipients of bonus checks are excel- 
lent life insurance prospects. They 
will spend this money more freely than 
if they had accumulated it $4 or $5 at 
a time in regular deposits during the 
year. There is an inclination on the 
part of employes to spend bonus money 
freely. It comes easily and goes the 
same way. 

Can Sell Group Business 


December is unquestionably the best 
month in the year to present group life 
insurance. No employer could present 
his employes with a more valuable 
Christmas gift than a group life insur- 
ance policy. There is a certain amount 
of sentiment involved in the purchase of 
life insurance on the group plan. For 
this reason December is the best month 
to go out after this business. The holi- 
day season and the Christmas spirit 
make it easier for the life insurance man 
to convince employers that it is up to 
them to prove that there is some senti- 
ment in business. 


Interest Checks Provide Cash 


Hundreds of investors receive divi- 
dends and interest checks on Dec. 1 
and Jan. 1. In agricultural communi- 
ties the proceeds from the record- 
breaking crops of 1919 are now in the 
hands of the farmers. There is every 
indication that retail dealers will do the 
biggest holiday business on record. In 
other words, everybody has more 
money and is spending more money. 
As an agent put it the other day, “In 
December money is loose.” 





Stone Succeeds Jaudon 


Dr. A, R. Stone of Palmyra, Mo., has 
been appointed associate medical direc- 
tor of the Missouri State Life, to succeed 
Dr. B. Y. Jaudon, promoted to medical 
director. Dr. Jaudon was also formerly 


VALUATION PLANS ARE 
TOPIC FOR ACTUARIES 


Relative Merits of Select and Ulti- 
mate and Preliminary Term 
Discussed 








RHODES CHIEF SPEAKER 





Seeks Change That Will Remove 
Grievance Held by Western and 
Southern Companies 





The merits of the preliminary term 
and select and ultimate plans of valua- 
tion, together with the possibility of a 
general agreement on one plan, were 
discussed before the American Insti- 
tute of Actuaries at its meeting in Chi- 
cago last week. 

The discussion was led by E. E. 
Rhodes, vice-president of the Mutual 
Benefit Life, who raised the question 
at the American Life Convention at 
Omaha and secured the appointment of 
committees from the convention and 
the eastern companies to consider the 
drafting of a plan which would be ac- 
ceptable to the different interests. 
Favors Select and Ultimate 


Mr. Rhodes declared in favor of the 
select and ultimate plan as offering the 
best chance for an agreement. He said 
he was not urging the preliminary term 
companies to give up that plan; that 
his only concern was to remove the 
grievance those companies have, and 
rightly, against eastern companies 
whose representatives say that the 
western and southern companies can 
not qualify in states like Massachu- 
setts, and that he was trying to place 
before the joint committee the plan 
that stands the best chance of enact- 
ment in the four states at issue. He 
said he merely sought to enable the 
preliminary term companies to qualify 
if they wanted to, but that he hadn't the 
slightest idea any considerable number 
of them would do so. He thought they 
had too much sense. 


Tells of Wright's Fight 


Mr. Rhodes, in his formal address be- 
fore the Institute referred to the his- 
tory of Elizur Wright’s fight to estab- 
lish in this country the principle of net 
valuation. Mr. Wright insisted right 
along that in computing policy liability 
no credit should be taken for policy- 
nolder’s expected future contribution to 
expense. As he adopted the actuaries 
table, which was an aggregate table, 
and derived his single premium, annual 
premium and annuity values therefrom, 
he had what has come to be known as 
the ordinary net level premium system 
of valuation. The actuaries’ table has 
been discarded and the American table, 
which is now generally regarded as an 
ultimate table, has taken its place. Mr. 
Rhodes said that to the extent that the 
American table is an ultimate and not 
an aggregate table, life insurance has 
departed in a measure from Mr. 
Wright’s conception. Mr. Rhodes said 
that the American table as an ultimate 
table is now, in his opinion, well estab- 
lished. If, said Mr. Rhodes, we take 
the American table and supply rates of 
mortality which will represent the el- 
fects of selection in the early years and 
which are so chosen that they will run 
into the mortality rates of the Amer- 
ican table at the time of the effect of 
selection. may be assumed to have van- 
ished we will then have what may be 
called a complete mortality table. 


Produces Lower Reserves 
Mr. Rhodes said that inasmuch as the 


net annual premium, based on the ulti- 
mate portion of the table, is larger 





au resident of Palmyra. 


(CONTINUED ON PAGE 8) 
































Perce! 


The 
count: 
enza, 
popul 
Cincit 
and tl 
deter: 
essay’ 
of di 
in no 
alreac 
four 
binati 
bility 
time. 

Thi 
not s 
in de 
effect 
Metr 
can 
recen 
is do 
this 1 

Th 
show 


resp¢ 
affec 







































move 


umber 
it they 


sss be- 
1e his- 
estab- 
of net 

right 
ability 
policy- 
tion to 
uaries’ 
table, 
annual 
efrom, 
ywn as 
system 
le has 
} table, 
-as an 
e- We 
iat the 
nd not 
ce has 
1 Mr. 
es said 
timate 
estab- 
e take 
ates of 
the ef- 
irs and 
ill run 
Amer- 
fect of 
re van- 
nay be 


as the 
ne ulti- 
larger 


) 





: ‘November 27, 1919 








THE NATIONAL 





UNDERWRITER 





LIFE: 


3 





EFFECTS OF INFLUENZA 
REVEALED BY SURVEY 


Appalling Amount of Resultant 
Disease Found in Cincinnati 
Investigation 


MORE CARDIAC TROUBLE 


Percentage of “Flu” Victims Who 
Show Tuberculosis Tendencies 
Is Alarmingly High 


The first completed survey in the 
country of the after-effects of influ- 
enza, covering a definite territory and 
population, has just been finished in 
Cincinnati and Hamilton county, O., 
and the results tabulated. Attempts to 
determine the cause of the epidemic, 
essayed in connection with the survey 
of diseases resulting from it, resulted 
in nothing definite beyond what was 
already known, that it was caused by 
four germs, either singly or in com- 
bination, and that the actual responsi- 
bility cannot be fixed at the present 
time. 

The importance. of the survey lay 
not so much in determining causes as 
in defining, delimiting and removing 
effects. Dr. Lee K. Frankel of the 
Metropolitan, president of the Ameri- 
can Public Health Association, in a 
recent letter declared that “Cincinnati 
is doing the first piece of real work in 
this respect of any city in the country.” 


Results of Epidemic Appalling 


The results of the epidemic, as 
shown by the survey, are appalling with 
respect to the general health of those 
affected by influenza, who constitute a 
very large proportion of the popula- 
tion, and in its ultimate effect on mor- 
tality, unless the after-effects are coun- 
teracted or removed. The outstanding 
features of the report are the high 
proportion of cardiac cases and the ab- 
normal development of tuberculosis and 
pretubercular conditions. 

The following tables show the scope 
of the survey and set forth the wide 
range of ailments found: 


Total number registered......13,772 
Total number examined....... 7,05 
Age distribution: 


Under 8 years......% -- 665 
3 to 10 years.......... 1,117 
10 to 20 years.......... 1,116 
20 to 40 years.......... 2,749 


40 to 60 years......... 
Over 60 years.......... 2382 


Sex distribution: 
hite males...... 2,608 
Black males....... 


White females.... 
Black females..... 














,058 
Number requiring medical at- 
LOMGIOM, | +0 siaec ens. osas canes .. 5,624 
Examined but not recom- 
mended for treatment....... 1,434 7088 
Number of re-examinations....... "015 


Defects and Diseases Diagnosed 


_ This table includes all those requir- 
ing medical attention, a few of those 
not recommended for treatment, and a 
considerable number of patients who 
had two or more ailments: 


During the four months of operation 
(May 12-Sept. 12), 13,772 influenza sub- 
jects were listed at-the 13 stations. 
7,058 were examined, and 5,624, or 
nearly 80 per cent, were found to be 
in need of some kind of medical, sur- 
gical or dental interference. The 
number re-examined from time to 
time—observation cases—was 2,015. 
The number of cardiac cases found 
(643) is decidedly high, and embraces 
the usual run of-lesions from ordinary 
irregularities down through the func- 
tional and organic lesions. Careful ex- 
amination of statistics bearing on the 
high death rate following preceding in- 
fluenzal attacks reveals the fact-that a 
large number of deaths were due to 
cardiac diseases. 


Many Sudden Deaths 


Illustrating this point, it is noted 
that following the epidemic last spring, 
an unusually large number of promi- 
nent citizens died suddenly. Inquiry 
invariably developed the history of an 
attack of influenza during the pan- 
demic. Such issues being usually car- 
diac in origin, this is supposedly the 
cause in most cases; but there is no 
means of determining what type of 
heart disease was responsible. 

The greatest distress was noted 
among those who had influenza during 
the first wave in October. Symptoms 
complained of in most cases: were in- 
ordinate fatigue or exhaustion, weak- 
ness, dyspnoea on slightly more than 
normal exertion, tachycardia and pre- 
cardial distress. ; 

Cardiac examinations presented two 
definite points of diagnostic interest in 
many cases: 

1—Cardiac rate above normal which 
did -not return to the quiet rate three 
minutes after exercise. 

2—Diminution in intensity of the first 
mitral sound, making it very difficult to 
distinguish the first from the second 
sound, 

Most of the cases showed no organic 
heart disease. The few organic lesions 
that were detected had existed for sev- 
eral years, but undoubtedly were aggra- 
vated by influenzal infection. 


Caused Much Tuberculosis 


The number of tuberculosis cases is 
striking in this respect: That they are 
in nearly every instance new cases, never 
before reported to the health department. 
Of the 183 reported cases, 61 were con- 
fined either by X-ray or sputum exam- 
ination, and the remaining 122 cases pre-~ 
sented sufficient clinical evidence to war- 
rant a tentative diagnosis of “incipient 
pulmonary tuberculosis.” 

The follow-up work on tuberculosis 
cases is described as having been par- 
ticularly well done, and as approaching, 
as nearly as possible, 100 percent effi- 
ciency. 

Among the pretuberculous (263) the re- 
port includes those with a little rough- 
ened breathing, flat chests, 


nounced auscultatory symptoms. 


Von Pirquet. 


of considerable value. 


concerned, were seen in this class. 


of stimulating tonics. 


Nose and Throat Cases Numerous 


operations. 
examination of 184 patients, 


in confirmation thereof. 


to greater or less extent. 


influenced by the influenzal attacks. 





Communicable diseases ............ 1 
Defective Vision ....5..c-ec cee cecees 507 
Diseases of the eye...........e2ee0: 184 
Defective hearing ...........e.ee0- 166 
Diseases of the ear.........cseeeeee 134 
Defective nasal breathing.......... 591 
Hypertrophied tonsils and adenoids. 816 
Diseases of respiratory tract........ 913 
PretuberculouS .....s...eeeeeeeeees 265 
MBCHONUNN %. <M 035s oe eee Sacco ees --. 828 
Cardiac diseases ...........e.ceeeee 643 
Defective teeth .......ccceccceeeees 1,208 
Emin GQIWGROEN ... .6 icc ccneee ssc cobaus 97 
Venereal diseaseS ......... vacant 45 
Other conditions ..........eeeeeeeee 2,352 

TORR eB PVD dE Seed eRe Lee eS 8,933 


enlarged 
glands, positive Von Pirquet, but no pro- 
It was 
found by experience in the clinics and 
confirmed by many practitioners that 
nearly 50 percent of the children under 
5 who had had influenza gave a positive 


The asthenic group, so-called on ac- 
count of the symptoms presented, fur- 
nished a very interesting study, and one 1. 
The largest im- 
mediate results, so far as treatment was 
For 
the most part under-nourished, with 
anaemia of more or less severe grades, 
lacking in physical strength and initia- 
tive, yet without any demonstrable path- 
ology—these cases enjoyed a speedy re- 
turn to normal with rest and a course |’ 2. 


Nose and throat cases were quite nu- 
merous, and the nose and throat special- 3. 
ists performed 190 tonsil and adenoid 
The X-ray was used in the 
and 449 
plates were made as aids to diagnosis or 


Other defects and diseases in the main 
were not chargeable to influenza, al- 
though nearly all were aggravated by it 
Even defective 
vision, in a few instances, was remotely 


~ Defective teeth are’ touched on in the 
report only in their effect on the general 
health; their detrimental influence tend- 


ing to make the inroad of influenza 
easier, rather than being affected by it. 

The survey was accompanied by a 
definite and effective system of relief for 
those who needed it, extending in many 
cases to material financial assistance. 
Shattered homes, health and income; in- 
ability to work; impaired efficiency and 
loss of earning power; mental anxiety 
and’ distress, coupled with the high cost 
of living, completed the chain of horrors 
following the ravages of the epidemic. 


Effects Felt 


Its economic effects first were felt by 
the various social agencies early in Feb- 
ruary. E’very organization and agency 
caring for dependents had more appli- 
cants than it could care for. The Cin- 
cinnati General Hospital had cared for 
151 families (553 persons), every member 
of which had been stricken. More than 
50 percent of the wage earners in 400 
dependent families cared for by one or- 
ganization had been unable to return to 
work. 

Therefore the plan was adopted of 
carrying forward, side by side, the work 
of relief and the task of discovering and 
removing or counteracting the after- 
effects. The American Red Cross financed 
the movement with a total of $50,000— 
$25,000 for each branch of the work. The 
form and manner of relief has been as 
effective as the clinical researches. 
Every Metropolitan agent and solici- 
tor in Hamilton county took an active 
part in the work, and the health section 
of the Metropolitan gave invaluable as- 
sistance to the health department of the 
city, which had direct charge of the clin- 
ics. The 13 health stations have been 
closed, but have been superseded by. night 
clincs at various public schools, con- 
ducted by the same men and women, and 
in the same manner; so that while the 
original program has been completed, the 
work is going forward without interrup- 
tion. 


Economic 





DECISION IN WAR CLAUSE 





Some of the Points Brought Out in the 
North Dakota Supreme Court 
Case 





Insurance men are interested in the 
decision of the North Dakota supreme 
court in the case of Mrs. Lena Myli 
against the American Life of Des 
Moines to the effect that the war clause 
is inapplicable when a policyholder dies 
in a training camp. H. I. O. Myli was 
a policyholder of the American Life 
and died while in training at Dunwoody 
Institute, Minneapolis, of influenza. The 
court in handing down its decision de- 
clared that he had not been subjected 
to the hazards of war hence the clause 
providing for exemption from liability 
did not apply in his case. This affirms 
the lower court decision. The Ameri- 
can Life’s war clause provides that: 

“If within five years from date hereof, 
the death of the assured shall occur while 
engaged in military or naval service in 
time of war without having previously 
obtained from the company a permit 
therefor, the company’s liability shall be 
limited to the cash premium paid thereon 
for the three years from date of issu- 
ance and thereafter to the legal reserve 
en this policy.” 

It is held: 
In view of the other provisions of 
the policy with respect to double in- 
demnity for accidental death and disabil- 
ity benefits, the above quoted provision 
does not exempt from liability for the 
face of the policy where the death of 
the insured was not occasioned by extra 
hazard incident to military or naval serv- 
j ice. 
Where a repugnancy exists between 
‘different clauses of an insurance pol- 
icy, the whole should, if possible, be 
construed so as to conform to an evi- 
dent, consistent purpose. 
Where status or occupation are 
not clearly made the basis for exemp- 
tion from liability under an insurance 
policy, and where the language employed 
indicates a desire to provide only against 
extra hazard, to avoid forfeiture of the 
insurance, the policy will be construed 
to the latter effect. 





Henry Orten, one of the most success- 
ful writers for the Equitable in Cin- 
cinnati, has decided to retire from the 
life insurance business and will engage 
in the brokerage business in Los An- 


TWO SPEAKERS ADDED 


PUT ON PRESIDENTS’ PROGRAM 





Gen. Guy E. Tripp of Westinghouse 
Company and Dr. W. S. Rankin 
of Raleigh, N. C., to Speak 


NEW YORK, Nov. 25.—The final 
program for the 13th annual conven- 
tion of the Association of Life Insur- 
ance Presidents, at the Hotel Astor, 
Thursday and Friday, Dec. 4-5, now 
being mailed, to members and guests, 
announces the names of two additional 
speakers, 

‘One of these is Brig.-Gen. Guy East- 
man Tripp, chairman of the board of 
directors of the Westinghouse Electric 
& Manufacturing Company, who will 
deal with the subject of oublic utili- 
ties securities. General Tripp has been, 
and is, an important factor in great 
problems of business and government. 
Besides being an expert of national 
reputation in the matter of public utili- 
ties, General Tripp won distinction as 
chief of the production division of the 
ordnance department of the army dur- 
ing our participation in the recent war. 
He was awarded the Distinguished 
Service Medal in recognition of serv- 
ices performed as the director of one 
of the most important undertakings of 
the war. 


General Tripp’s Career 


General Tripp began his business 
career as a clerk in a country store in 
Maine and then entered the offices of 
the Eastern Railway, long since a part 
of the Boston & Maine railway system. 
After a varied service of fourteen years 
as railroad clerk, accountant, traveling 
auditor and appraiser of public utili- 
ties in various parts of the country, he 
became associated in 1897 with Stone 
& Webster, specialists in public utili- 
ties. He was still with that concern 
when in 1910 his ability for investiga- 
tion and capacity for organization were 
further recognized by his selection as 
chairman of the joint committee on re- 
organization of the Metropolitan Street 
Railway system of New York, which 
had just gone into the hands of a re- 
ceiver. General Tripp became chair- 
man of the board of directors of the 
Westinghouse Company in 1912. 

The other new speaker announced is 
Dr. Watson S. Rankin of Raleigh, N. 
C., the recently elected president of the 
American Public Health Association. 
His topic is, “Good Health and Good 
Government.” Dr. Rankin has been 
state health officer of North Carolina 
since 1909. 


Hopkins Reelected President 


At the closing session of the National 
Association of Mutual Life Underwriters, 
the organization of assessment com- 
panies, Dr. Geo. W. Hopkins of the Pure 
Protection Life of Cleveland, was re- 
elected president; Edward M. Martin of 
the Guarantee Fund Life of Omaha, vice- 
president; Nelson O. Tiffany of the Ma= 
sonic Life of Buffalo, secretary, and A. J. 
Davis of the Knight Templars & Masonic 
Aid of Cincinnati, treasurer. A press 
vigilance committee was appointed, made 
‘up of attorneys, to watch for attacks on 
assessment insurance and prepare an- 
swers. Edward M. Martin of Omaha was 
made chairman of the legislative com- 
mittee which is to endeavor to secure the 
adoption of a uniform assessment law. 


Guardian Life’s Record 


What an agency organization can do 
in the matter of educating the public to 
long term endowments is exemplified by 
the record of new business for the first 
ten months of this year written in Wis- 
consin by Guardian Life of Madison. The 
volume of business paid for for ten 
months is nearly 300 percent of the cor- 
responding period last year. Of the total, 
72.13 percent was on endowment forms; 
56.82 percent of the business written was 
on endowments maturing at 65 and 70. 
Only 7.8 percent of the total is term in- 
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TWISTING DISCUSSED 


CHICAGO LIFE MEN CONFER 


Leading General Agents Will Pledge 
Themselves Not to Accept Busi- 
ness from Twisters 





Two meetings have been held by 
Chicago life insurance men in the past 
two weeks for the purpose of arriving 
at some solution to the twisting evil. 
At both méetings E. A. Ferguson, 
manager of the Union Central Life at 
Chicago, has presided 4s chairman. 
Twisters have been flourishing in Chi- 
cago and it is recognized that some 
agreement must be entered into by 
the leading offices of the city by means 
of which twisters will find it impossible 
to place their business, or at least the 
greater portion of it. 


Hold Lively Session 
The conference held on Tuesday 


consumed the entire afternoon and at 
its conclusion no definite decision had 


been reached. Those attending freely : 


expressed their opinions, some rather 
sharply and at times the discussions 
waxed warm. Views were unhesitat- 
ingly expressed and statements con- 
tradicted several times. The discus- 
sions would take a definite turn, 
progress for a time and then the meet- 
ing would find itself back where it ha¢ 
started. 
Agreement Proposed 


The difficulty seemed to be in draw- 
ing up an agreement that would be 
satisfactory to the leading offices. At 
the meeting held last week a sub-com- 
mittee was appointed for the purpose 
of drawing up an agreement, and this 
was presented at the meeting on Tues- 
day. It called upon the members to 
pledge themselves to not accept busi- 
ness from those known to be profes- 
sional twisters, viz: the men writing 
business in Chicago on the brokerage 
basis and not connected with any par- 
ticular office or company. The pur- 
pose of this agreement was to elim- 
inate the professional twister who has 
really been causing the most damage. 


Definition Asked For 


The chairman was-then asked for | 


the definition of a professional twister 
and the questioner was told that the 
professional twister was the man 
known to be operating purely as a 
twister, not creating new business, but 
simply changing the insurance already 
written by another man. 
ment was then objected to on the 
ground that it would eliminate only 
the twisters known to be operating at 
the present time, but that a new crop 
could come on and operate: without 
coming under the scope of the agree- 
ment. 
All Twisters Must Be Removed 


It was argued by another that the 
twister within the ranks of the regu- 
lar life insurance men must be elim- 
inated before twisting can be stopped. 


It was pointed out that the proposed ; 


agreement would not allow the profes- 
sional twister to operate but would 


offer no objection to regular life in- | 


surance men twisting at will. It was 
argued that twisting, by whoever done, 
must be abolished and that any agrec- 
ment drawn up must contain the pro- 
vision that twisted business will not 
be accepted or written no matter who 
presents it. 
Suggestions Presented 


One general agent made the sugges- 
tion that Chicago life insurance men 
accept no new business that meant the 
lapsing or surrendering of an existing 
policy with the exception of term in- 
surance. Another offered the sugges- 
tion that new cases could be written 
even where the assured’s policies were 
changed, providing the original com- 
pany received under the new policies 





NO RULING YET MADE 


TREASURY DEPT. REPLY 


Chairman H. J. Powell Sends Out Re- 
port on Partnership Beneficiaries 
in Business Insurance 





Chairman H. J. Powell of the law 
and legislative committee of the Na- 
tional Association of Life Underwriters 
has sent out the following notice: 


Treasury Department Ruling 


The treasury department ruled under 
date of Sept. 18, 1919, as follows: 

“Receipt is hereby acknowledged of 
of the partners, is subject to income tax. 
your letter of Sept. 3, 1919, asking if a 
ruling has been made by which the in- 
come received by a partnership from an 
insurance policy, upon the death of one 

“In reply, you are advised that no rul- 
ing as stated above has been made by 
this department. In this connection, you 
are advised that the term ‘individual ben- 
eficiary’ as used in Section 213 (b) 1, 
Revenue Act of 1918, is held to include 
a partnership beneficiary. Accordingly, 
a@ partnership is not required to include 
in gross income the proceeds of life in- 
surance policies paid to it upon the death 
of the insured.” 


Income Is Exempt 


In accordance with this ruling upon 
the statute quoted above, it would, there- 
fore, seem that while an individual busi- 
ness house or partnership beneficiary 
under a policy of insurance of the kind 
referred to is subject to the same rule 
as a corporation, prohibiting the deduc- 





The agree- | 


tion of premiums paid for such insurance 
from the current taxable income, such 
individual or partnership beneficiaries 
are not obliged to return any portion of 
the proceeds of such insurance as income 
—the same being exempt from the in- 
come tax by express provision of the 
statute. 

Corporation or business insurance, 
taxation of proceeds under the federal 
incomé tax act of 1918: 

In the case of corporation beneficia- 
ries: Proceeds are taxable—but the ag- 
gregate of premiums paid for such insur- 
ance upon which the tax has already 
been paid under Section 251 (d) may be 
deducted. 

In the case of partnership and individ- 
ual beneficiaries: Proceeds are not tax- 
_able under Section 213 (b) (1). 








same amount of premium as_ it 
received under the endowment or lim- 
ited payment contracts. This was ob- 
jected to as being a literal endorse- 
ment of the methods pursued by the 
professional twister. 


Others Will Confer 


After these and numerous other ideas 
had been presented, it was seen that 
there was too wide a difference of 
opinion to draw up at the meeting 
some form of understanding. that 
would concur with the views held by 
the 11 men in attendance. It was 
therefore decided to hold another 
meeting on the same question, Dec. 2. 
At both meetings that have been held 
only a limited number of general 
agents have attended. A number of 
those who have not been invited to sit 
in at these conferences have expressed 
i themselves as being somewhat ag- 
grieved and some have even felt that 
their not being invited was an infer- 
ence that they were accepting twisted 
business. Recognizing the feeling that 
existed, those attending the meeting 
on Tuesday decided to invite ten gen- 
eral agents who have not attended any 
of the previous meetings in order to 
get a broader expression of opinion. 





Clover’s Company About Ready 


The Public Life of Chicago, which has 
been in process of organization in Chi- 
cago for some time, has completed its 
work. The main factor is the chairman 
of the board, Alfred Clover, who was 
formerly president of the old Royal Life 
of Chicago. The Public Life will begin 
writing business soon after the first of 
the year, with $100,000 capital and sur- 
plus about $75,000. It will do both an 
ordinary and industrial business. 





ITS RECORD UNUSUAL 


CONSERVATIVE LIFE’S PLANS 


New Iowa Company Has Limited Ex- 
pense to 2 Per Cent—No Stock 
Sold on Commission 





in the organization of the new Con- 
servative Life of Sioux City, la., which 
will start shortly after Jan. 1. The 
company has $100,000 capital and will 
start with about $96,000 surplus, the ex- 
penses having been limited absolutely 
to 2 percent. There was no stock sold 
on commission, and no prospectus, the 
only printed matter being subscription 
blanks, letterheads and envelopes. 
The Conservative is remarkable in 
another respect, as it will be one of the 
few 3 percent nonparticipating compa- 
nies. While the company will be non- 
participating, it will have a peculiar 
feature in the fact that it will pay an- 
nual cash dividends on paid-up and ex- 
tended insurance, whether the values 
are created by the completion of pay- 
ments or limited payment policies or by 
conversion before maturity. The re- 
serve basis will be the select and ulti- 
mate and the actuarial work will be 
done by Miles M. Dawson of New York. 

The officers are as follows: Burton 
H. Saxton, president; A. E. Wilder, 
vice-president; J. P. Langstaff, secre- 
tary; T. M. Murdoch, treasurer, and Dr. 
I. E. Nervig, medical director. 


B. H, Saxton Is President 


Mr. Saxton was for seven years gen- 
eral agent of the Connecticut Mutual 
in Northwestern Iowa, with headquar- 
ters at Fort Dodge. Prior to that he 
was superintendent of agents of the 
Register Life of Davenport. He has 
been in the life insurance business in 
Iowa for twenty years. He resigned 
last March to give his time to the or- 
ganization of the Conservative Life. 


Has 250 Stockholders in Iowa 


Mr. Wilder for a year was superin- 
tendent of agents of the Iowa Life, and 
has been in the life insurar.ce business 
eight years, chiefly with the Equitable 
Life of New York. Mr. Langstaff was 
an agent of the Connecticut Mutual at 
Sioux City, under Mr. Saxton. Mr. 
Murdoch, the treasurer, has been con- 
nected with the Bank of Cedar Rapids 
for 29 years. He is a farm loan expert 
and will handle the finances. Dr. Ner- 
vig, the medical director, is a prominent 
physician of Sioux City. 

The company has about 250 stock- 
holders in lowa, every one of whom is 
personally known to one of the officers 
or directors. The activities of the com- 
pany will be limited to Iowa at first, 
but it expects to enter Nebraska, South 
Dakota and Minnesota in time, as good 
agency connections offer. 


Agency Meeting at Wheeling 


Tamplet & Reed, general agents for 
the: Mutual Benefit Life in the District of 
Columbia and -West Virginia, held at 
Wheeling recently one of the most in- 
teresting agency meetings ever held in 
West Virginia. A special feature of the 
meeting was the luncheon attended by a 
number of prominent policyholders. 

Dr. John L. Dickey, local examiner for 
the company, acted as toastmaster. Oliver 
Thurman, superintendent of ‘agencies, 
was the first speaker and responded with 
an interesting and instructive talk on 
“The Company.” Other talks were made 
by H. C. Ogden, publisher of the Wheel- 
ing News, on “A Layman’s Viewpoint” 
and “The Value of Life Insurance to a 
Business Man.” Dr. R. E. L. Strider, 
rector of St. Matthews Episcopal church, 
gave a splendid talk on “Life Insurance 
in Its Relation to Morality.” 

The meeting was the first ever held in 
West Virginia. Heretofore such meeting: 
have been held in Washington, D. C., 
which is the headquarters of the agency. 
Business for 1919 pased the $2.000,000 
mark Sept. 1 and is going strong for 





a good year’s record, 


A remarkable record has been made |. 


SELECT SALES TOPICS 


CHICAGO CONVENTION PLANS 





Subjects to Be Discussed at One Day 
Sales Conference Announced— 
Speakers Being Chosen 








Edgar C. Fowler, chairman of the 
committee of the Chicago Life Under. 
writers Association having in charge 
the arrangement of a program for a 
one day sales convention, announces 
that the date of the meeting has been 
changed to Feb. 2. The subjects to be 
discussed have been decided upon, and 
negotiations are now in progress to 
secure speakers of national promi- 
nence. Arrangements have been made 
for some of the stars in the selling end 
of life insurance to appear. Leading 
producers who have been permanent 
at the meetings of the National As- 
sociation and in their own local as- 
sociations will speak on the topics se- 
lected. The plans for the holding of 
the meeting are well under way and 
there is every indication that between 
750 and 1,000 life insurance men in 
Chicago and the territory within 100 
miles of the city will attend this sales 
symposium, ‘which will be the first 
meeting of its kind ever held by a 
local life underwriters association. 
Although a full list of speakers has 
not been arranged for the topics to be 
discussed have been decided upon and 
a program as now arranged is as fol- 
lows: 

MODERN SALESMANSHIP 
Humanizing Business. 

Income Insurance: A Permanent Safe- 

guard for Dependents and Old Age. 

Demonstration sale. 

3. Life Insurance: The One Logical Pro- 
vision for Estate and Inheritance 
Taxes. 

Demonstration sale. 

4. Business Insurance: Safeguards Cap- 
ital and Brains. The Value of Bus- 
iness Preparedness. 

Demonstration sale. 

5. Standardized Selling Talks and Their 
Desirability, with demonstration. 

6. Model Delivery and Its Effect on 
Lapse Ratio. 

7. Inspirational Selling Talks. 


doe 
ad 


Novel Reason Is Given 


The Equitable of New York says of one 
of its woman agents: 

“A novel reason for life insurance on 
husbands whose wives formerly earned 
a living in the business world is given by 
Miss E. Constance Woodward. She argues 
that when a woman gives up a good job 
to become a home-maker for a deserving 
man, she should be indemnified for the 
emoluments which might have been hers 
if she had continued in busness on her 
own account. This seems a very fair, 
matter-of-fact business proposition, aside 
from the permanent provision a man 
should make for his wife on grounds of 
sentiment.” 


-Bonus for Aetna Life Employes 


All home office and field employes of 
the Aetna Life and affiliated companies— 
the Aetna Casualty & Surety and the 
Automobile—will participate in the bonus 
and general increase in salaries effective 
Jan. 1, 1920. Beginning on that date every 
employe will receive a 12 percent increase 
in salary, to be paid in monthly install- 
ments, or 1 percent of an annual salary 
payable each month. In addition to this 
arrangement an extra half-month’s salary 
will be given to all employes on Jan. 15. 
The action of the board of directors will 
affect over 4,000 workers. 


Philadelphia Agency’s Record 


PHILADELPHIA, PA., Nov. 25.—Benja- 
min Freifelder, manager for the Scranton 
Life in Philadelphia and vicinity, during 
the current year, paid for $1,300,000 new 
insurance, being a net gain of $300,000 in 
comparison with 1918. The agency has 
on its books more than 3,000 contracts in 
force and the manager is personally ac- 
quainted with the policyholders. The 
Philadelphia office is notable for the small 
number of rejections, few changes in the 
versonnel of the field staff, the slight 


















lapses and the’minimum mortality record. 
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YOUR TERRITORY—Can You Work All of It? 






















































































































































































































































































































Suppose the square to the left represents your territory, and that 
100,000 people of insurable age reside in it. 


Then suppose that 50% are women. Unless you can write 
women, it would be as though your territory were cut in half. 
Lincoln Life Agents can write women at the same rates as men. 


And again, suppose that 10% of the people in your territory are 
overweight or have scme slight physical impairments. Your 
territory would be still further cut down unless you could write 
such risks. Lincoln Life Agents can write many of them. 


Then again, if another 5% of these people were engaged in such 
occupations as railroading, mining, electrical work, etc. It 
would be the same as though another slice had been taken 
off your territory, unless you could write such risks. 


Lincoln Life Agents can write them. 











When You (INK UP(jwmu tHe (LINCOLN) You Can Work in 








MORE THAN $100,000,000.00 


100% of Your Territory 


LINCOLN NATIONAL LIFE INSURANCE CO. 


Lincoln Life Building, Fort Wayne, Indiana 
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Cincinnati “Fly” Survey 


Tue survey just completed in Cincin- 
nati of the after effects of influenza is 
of untold importance to the life insur- 
ance interests of the country through 
its effect on health conservation. 
Even if it were of less importance, it 
would be worthy of mention because 
it is the first systematic effort of the 
kind formulated, carried through, com- 
pleted and reported on in the country. 
As it is, it is of transcendent impor- 
tance because of its scope, because of 
the method of its accomplishment, be- 
cause of what it revealed, because it 
involved a considerable percentage of 
population in a metropolitan area that 
had been hard hit by the epidemic, 
and because it points the way un- 
erringly to a vital necessity in the cam- 
paign for health conservation. 

The record of cardiac cases uncov- 
ered that owe their origin to influenza 
probably is the most serious aspect re- 
vealed by the report. Hardly less dis- 
quieting is the fact that 183 new cases 
of tuberculosis were uncovered and 
that pretubercular conditions were 
found in nearly 300 of the 7,058 persons 
examined. The large number of nose 
and throat ailments is less serious, be- 
_cause as a rule these yield more easily 
to treatment, and indeed, most of the 
cases found were put under treatment 
at once and already have been elimi- 
nated. 

Perhaps the most striking feature of 
the report is an item that is not there. 
There is no allusion in the tabulation 


to kidney diseases or other ailments of 
the urinary organs. If they are there, 
they must be included under the classi- 
fication “Other Conditions,” which is 
like the “Unknown” classification in 
the fire record—it covers a multitude 
of sins. 

There is every reason to believe that 
a considerable number of ailments of 
this kind were found, and they should 
have been separately listed, in order 
that they might be studied in their re- 
lation to the whole. 

Another phase that is not mentioned 
in the report, but is nevertheless cause 
for gratification, is that the beginning 
and carrying on of the survey was in- 
strumental in inducing many persons 
to go to their physicians for examina- 
tion. As broad an inquiry as it is pos- 
sible to make indicates that at least as 
many persons in Cincinnati were thus 
examined as those who reported to 
the health stations; and undoubtedly 
the benefits to them, and through them 
to the community, will be as great as 
in the case of those on record in the 
statistics. 

This condition should exercise a 
strong influence in developing a trend 
toward the yearly examination of 
every person in the interest of his own 
health. This would be the finest kind 
of health insurance; and, in fact, it is 
so important, especially to life insur- 
ance interests, that an annual examina- 
tion should be made a part of the pol- 
icy contract. 


A Dollar's Purchasing Power 


Mucu has been said today about the 
purchasing price of a dollar and its ef- 
fect on life insurance production. A dol- 
lar that was worth 100 cents when the 
war broke out, so far as its purchasing 
power is concerned, bankers say will 
only purchase about one-half as much 
at this time. 

A man had a life insurance program 
made out before the war; he figured just 
what sum of money would be equal to the 
demands of his dependents after he was 
gone. Suppose, for example, that he cal- 
culated on an income of $2,000 a year 
being sufficient to take care of all urgent 
needs. He now realizes that this $2,000 is 
worth only about $1,000. Therefore, he 
sees the necessity of adding to his insur- 
ance. 

Just now if a man is paying off his 
indebtedness he is really using 50-cent 
dollars. There is one big advantage in 
purchasing life insurance now. As one 
points out, a policyholder is now paying 
for insurance on a 50-cent dollar basis. 
It will probably have to be paid with 100- 





cent dollars because the purchasing power 
of a dollar will finally get to a normal 
level. 

One of the companies ‘says in this con- 
nection, “As has been emphatically dem- 
onstrated within the past few years, the 
best estate any man can have is cash in 
hand, and those who have had cash funds 
at their disposal during recent years have 
been able to employ their money in the 
making of unusually large profits. Life 
insurance is the only certain means 
through which a man’s estate may be 
surely and well supplied with cash in 
the event of his death.” 


GETTING business is a good deal like 
courting a girl: you must offer the right 
kind of goods and then keep on calling. 
A good salesman is as full of bounce as 
a cat with a small boy and a bull terrier 
after him. 


“Tatk is cheap.” Therefore, don’t 
hand out too much of it. If you do, you 
and your proposition will look cheap. 











Dr. Franklin C. Wells, medical direc- 
tor of the Equitable Life of New York, 
was in Ohio last week where he ad- 
dressed the employes of the American 
Rolling Mill Company at Middletown, 
and other groups insured by the Equi- 
table. Dr. Wells is one of the strong 
men in life insurance, with a most pleas- 
ing personality. He is one of the real ora- 
tors of the business and in his health 
talks before Equitable groups he is 
master of the art of communicating 
health information and advice in a per- 
sonal, human and altogether delightful 
manner. In making these talks before 
large groups he not only does educa- 
tional work along health conservation 
lines but is better able to inspect them 
as to their desirability than he could 
perhaps in any other way. It is always 
a treat to listen to Dr. Wells whether 
on health or insurance topics, and no 
insurance man who has the opportunity 
to hear him should miss it. The Equi- 
table is reaching thousands through its 
health educational campaign among the 
various groups which it insures who 
probably are not reached in any other 
way and this is becoming an important 
part of its group insurance service. 


J. A. Jackson, the veteran head of the 
literary department of the Mutual Life 
of New York, was in Ohio last week 
where he made talks before the Colum- 
bus and Cincinnati agencies and also 
took occasion to look up a number of 
old friends and relatives in Ohio, his 
native state. Mr. Jackson has for many 
years stood out.as one of the great 
educators in the life insurance business 
and is still active in the work person- 
ally and through his various publica- 
tions. He is a graduate of the Ohio 
Wesleyan University at Delaware, Ohio, 
and his class next year will celebrate 
its fiftieth anniversary. Mr. Jackson has 
for many years issued a class paper and 
has kept track of all his old class- 
mates. He started in life as a teacher 
and drifted into life insurance work in 
Iowa where after a time he began the 
publication of a monthly life insurance 
agents’ paper which was later merged 
with the “Life Insurance Independent.” 
Later he went to New York as head 
of the literary bureau of the Mutual 
Life in which he has done notable 
service. Mr. Jackson holds a de- 
servedly high place with the life insur- 
ance fraternity and has many warm 
personal friends in agency and company 
ranks throughout the country. 


O. S. Carlton, vice-president of the 
Great Southern Life of Dallas, has re- 
signed as a member from Texas of the 
national Democratic executive commit- 
tee, and Thomas B. Love of Dallas is 
considered the most likely man to suc- 
ceed him. Mr. Love served during the 
war as assistant secretary of the treas- 
ury, having charge of the war risk 
insurance bureau. He resigned in or- 
der to give his entire attention to his 
business affairs in Texas. 


Dr. W. O. Thompson, president of 
Ohio State University and president 
of the Midland Mutual Life of Colum- 
bus, whose resignation was refused 
as president of the university, is one of 
the foremost educators of the country 
and under his leadership Ohio State 
University, has become one of the great 
state institutions. It had been hoped 
that he would give much more of his 
time to the splendid life company 
which has -been built up under his 
leadership and which is one of the very 
best of the younger companies of the 
west. The Midland Mutual is second 
only to the Union Central in new busi- 
ness written and in its insurance in 
force in its home state. On Jan. 1 it 
had more than $24,000,000 in force in 
Ohio and wrote over $4,500,000 of new 
business in 1918. Many teachers and 


PERSONAL GLIMPSES OF LIFE UNDERWRITERS 








college students have flocked to the 
standard of the Midland Mutual, at 
tracted by Dr. Thompson’s personal- 
ity and the personnel of its agenis 
perhaps ranks as high as that of any 
company in the business. Dr. Thomp- 
son is a great leader and inspirer of 
men and should he devote his whole 
time to leading the forces of the Mid- 
land Mutual, no doubt a very large in- 
crease in the business would result. He 
has just been selected by President 
Wilson as a member of the new board 
to settle labor disputes. 


H. T. Vernon, the 19-year-old man- 
ager of the insurance department of 
the Anita Bank at Anita, Ia., is the 
first to qualify for the $100,000 club of 
the National Life, U. S. A., this year. 
From July 1 to Nov. 1, he produced 
$106,000 of paid-for business in Anita 
and vicinity, and Anita is not the larg- 
est town in the world. Mr. Vernon 
produced this business by writing 33 
applications, the largest single appli- 
cation being for $25,000 and the small- 
est $1,000; the average $3,000. And 
with every application a check was sent 
to the company for the net premium. 
Mr. Vernon commenced work with the 
Anita Bank in 1917 and has been mak- 
ing rapid progress ever since. 


Walter E. Webb, superintendent of 
agents of the National Life, U. S. A., 
made a great hit at the recent meeting 
of the Life Agency Officers Association 
with his talk upon prize contests. Mr. 
Webb explained the work that the Na- 
tional Life has done in this direction 
and said that in offering prizes an at- 
tractive description of each article of- 
fered must accompany the announce- 
ment of the contest. His descriptions 
were so realistic that at the conclusion 
of his talk Winslow Russell, chairman 
of the convention, said that he knew it 
was the unanimous opinion that the 
next meeting of the organization be 
held in the supply room of the Nation- 
al Life, U. S. A. 

Particular interest, therefore, at- 
taches to the contest that has just been 
launched by the National Life which 
the company styles “the great round- 
up.” Among the articles offered as 
prizes are included a pair of the best 
grade elk hunting boots, fur collar (de- 
tachable for driving), Gillette safety 
razor and blades, aluminum baking set, 
electric auto spot light, vulcanized 
fibre trunk, electric toaster, three 
fleecy down blankets and other arti- 
cles of like character, all of which are 
fully described. 


_— 


Frank Kenney, assistant secretary of 
the Cedar Rapids Life, of Cedar Rapids, 
Towa, died at his home in that city Nov. 
22 after a long illness. His death was 
due to heart trouble. 

Prior to becoming connected with 
the Cedar Rapids Life, Mr. Kenney was 
for many years a newspaper editor. 
He was well known through eastern 
Iowa in a political way, and his edi- 
torials were much copied by all Iowa 
papers. He pas prominent in Masonic 
and Pythian work. He leaves a wife 
and one son. The remains were taken 
to his old home at Oxford Junction, Ia., 
for burial. 


Lawrence C. Woods of the Equitable 
at Pittsburgh, gets at the age of college 
graduates in a clever way. He says: 

“If your prospect is a college gradu- 
ate and you do not know his age, you 
can ascertain it quickly by asking the 
year of his graduation. Then substract 
that year from 1919 and add 22 years 
which is the average age at which men 
graduate from college. Thus: 

“Graduated with class of 1915: 

“Subtract 1905 from 1919, 14 years. 

“Add 22 years gives approximate age 
36 years.” 
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Opportunity _ a 


UR Agents can sell policies on the 

annual premium plan, up to $3,000, to 
young men and young women as young as 
age 2—protective insurance and Educational 


and Business Start Endowment Insurance. ‘This 
extension of the age limit for Ordinary Insurance down 
to age 2 helps our Agents considerably, and we have 
other advantages that help still more. We provide 
banking facilities for our Agents in the rural districts. 
We issue Participating and Non-Participating Policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of tatal ac- 
cident, or with Double Indemnity provisions cover- 
ing fatal travel accident only, as may be desired. 
fm, We issue policies with waiver of Premium and 

ta Disability Annuity or Instalment Payment 
fem. features. We insure males and females at 
Cte the same rates. 





“THE OLD COLONY LIFE 
Re INSURANCE COMPANY 
of CHICAGO, ILL.” 
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OF ILLINOM 


OTTAWA, ILLINOIS 


has recently been admitted to the 
State of Michigan, and is desirous 
of securing on a general agency 
basis, the services of one or two 
men who are well acquainted with 
the insurance business of that State, 
who have demonstrated organiza- 
tion ability coupled with character 
and standing, and who are capable 
of handling large territory. There 
is a good position for the right man 
who wants to establish himself in a 


life job with a company that has 


$27,000,000 of business in force | 
and assets of $3,000,000, and one 
that has neither “‘a scandal behind 
it nor a cloud ahead of it’. We are 
not bidding for men satisfactorily 
established with other standard 
companies. Look us up in the 
‘books’, and if you can fill the 
specifications, write us. 


H. W. JOHNSON 
President 


W. F. WEESE 


Vice-President Secretary 


CENTRAL LIFE INSURANCE COMPANY 


S. B. BRADFORD 
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Chicago’s Finest Hetel 
ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicage 
hotels fer its perfect service, elegant equip- 
ment and comfortable accommodation. Le- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 
RATES: 


ONE 
Room with detached bath 
Room with private bath « 





es © ee = 


Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 
for one or two persons. 


Hotel La Salle gives more for the price 
you paythan any other hotel in Chicage- 
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ACTUARIES IN SESSION 


INSTITUTE MEETS IN CHICAGO 





' President Beckett: in Address Urges 


Encouraging Young People to 
Take Up Courses 





The desirability of encouraging young 
men and women to take up a syste- 
matic course of study in actuarial mat- 
ters was emphasized in the annual ad- 
dress of C. H. Beckett of Indianapolis, 
president of the American Institute of 
Actuaries, at the fall meeting of the in- 
stitute in Chicago last week. The ad- 
dress was devoted quite largely to the 
question of requirements for member- 
ship in the institute. He declared there 
should be no diccouragement of those 
who had not had the advantage of a 
complete college or university course. 


College Course Not Essential 


There is nothing in the requirements, 
he said, that cannot be mastered by a 
ycung person who has completed the 
high school course, provided he has a 
good ability, plenty of pluck, and a large 
share of old-fashioned stick-to-it-ive- 














Cc. H. BECKETT, 
President Institute of Actuaries 


ness. It is desirable that a young per- 
son should go to university and com- 
plete the course if possible. But if a 
candidate cannot have such a course, it 
is urged that he should be trained so as 
to help stimulate him in the desire to 
know more about the things with which 
he is working. 

The attendance at the meeting in 
Chicago was the largest of any of its 
ten years of history, due in large part 
to the discussion of the question of 
policy valuation, which is given in de- 
tail elsewhere in this issue. 


Liquor Question Discussed 


The only other subject of general in- 
terest discussed was the status of men 
formerly engaged in the liquor busi- 
ness and those with a record for prev- 
ious excessive use of alcoholic liquors. 
As to the latter class, the consensus 
was that no change should be made, (1) 
because the man so addicted and able 
to carry any considerable amount of 
life insurance probably had “stocked 
up” for the future and (2) because there 
will be considerable illicit selling for 
several years to come. It was also sug- 
gested that the effect of the withdrawal 
of liquor from regular users might be 
serious. 

As to former saloonkeepers and bar- 
tenders, where their past record does 
not show them to have been addicted 
to the use of liquor and they have re- 
moved from the hazardous occupation 














to a non-hazardous one, it was advised 
that the bars should be lifted. but not 


if they are selling soft drinks or run- 


ning poolrooms, 

The board of governors elected Wil- 
liam O. Morris, actuary of the North 
American Life of Chicago, as secretary 
of the institute to succeed the late Maj, 
Carroll B. Carr of Indianapolis. Reso- 
lutions honoring Maj. Carr and Dr. J, 
M. Emery of Des Moines, who had died 
since the last meeting, were adopted. 


VALUATION PLANS ARE 
TOPIC FOR ACTUARIES 


(CONTINUED FROM PAGE 2) 


than the net annual premium based on 
the select and ultimate portions, it fol- 
lows that the select and ultimate 
method produces lower reserves. It 
may be claimed, he said, that the select 
and ultimate method does, to a certain 
extent, partake of the nature of a gross 
premium valuation for the reason that 
the premium valued is something more 
than the net premium based on the 
select as well as the ultimate portion of 
the table. He said that it is arguable 
that the difference between the true se- 
lect net premium and the net premium 
based on the ultimate portion of the 
table alone is an additional margin for 
expenses and contingencies. Having 
regard to the manner in which the gross 
premium is computed, he does not re- 
gard the objection as-a weighty one. 
In his opinion it is much more than off- 
set by the fact that the plan takes cog- 
nizance of the lower death rates pre- 
vailing during the select period. 


Based on Ultimate Portion 


Mr. Rhodes said that life insurance 
people are accustomed to considering 
that when the select period has ex- 
pired the select and ultimate method 
of valuation produces the full net level 
premium reserve. It should not be for- 
gotten, he said, that if the select and 
ultimate principle is applied to a com- 
plete table such as the table represent- 
ing the experience of the British offices, 
the reserve by the select and ultimate 
method after the select period has ex- 
pired is the reserve that would be ar- 
rived at by using the net single pre- 
mium and annuity values based on the 
ultimate portion of the tabl=, and the 
net annual premium also from the ulti- 
mate portion, which is something differ- 
ent from the true net annual premium 
at the time the policy is issued. 

When the select and ultimate plan 
was first proposed, there was not a 
select table of mortality in this coun- 
try. It was necessary to modify the 
death rates shown in the American 
table by certain arbitrary percentages. 
It is now a select table, but in Mr. 
Rhodes’ opinion it would be unwise to 
adopt the new table as a legal reserve 
standard. Mr. Rhodes said that he 1s 
not in favor of M. M. Dawson’s prop- 
osition that the OM table be-so adopted 
and the select and ultimate principle be 
applied thereto. He declares that the 
American table can well be retained as 
the standard, but in the light of the new 
mortality table an extension of the se- 
lect period and the adoption of new 
percentages can easily be justified. 


Acquisition Exp I d 


Mr. Rhodes said that for several 
years after Elizur Wright won his bat- 
tle it was possible for companies to be 
organized and developed with a strict 
adherence to his valuation formule, 
even when applied to the American 
table. Business could be gotten cheaply. 
Later on it became necessary to pay 
higher commissions. -It became impos- 
sible for a new company with limited 
capital to meet the development ¢x- 
penses and establish the reserve liability 
required by Mr. Wright’s formule. 

The preliminary term plan has been 
an effective means of meeting the situa- 
tion, but its use has engendered -muc 
controversy and ill-feeling. Under the 
preliminary term plan -it is assumed 
that the entire first year premium 15 
available to megt expenses, after pro- 
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ever for reserves. As a result, he de- 
clares, the preliminary term reserve for 
every year after the first is less than the 
ordinary net level premium reserve by 
the present value of the difference be- 
tween the net premium for the actual 
age at issue and the next higher age. 


Objections to Preliminary Term 
Mr. Rhodes presented the objections 


1. Except as proposed by Dr. Sprague, 
it is discriminatory. 

2. Noting the same exception, the plan 
provides smaller margins for acquisition 
expenses for ordinary life policies than 
ior other forms. 

3. It introduces to a greater or less 
extent the principle of gross valuation. 
This is also true, but to a more limited 
extent, of the select and ultimate method. 

4. The modified forms in use in this 
country are arbitrary in character and 
therefore undesirable. 

5. Companies which use the plan are 
required to issue a special form of policy, 
which operates to their disadvantage. in 
that it sets them apart, and distinguishes 
them from other companies. Competing 
agents are not slow to take advantage 
of this fact. 

6. The plan provides too large expense 
margins for some forms of policies, and 
too small margins for other forms. There 
is a danger therein which has to be care- 
fully guarded against. 

7. The plan is essentially a device to 
provide expense margins, In his opinion 
reserves and expenses have no funda- 
mental relation to each other. 


Plan Is Called Arbitrary 


Mr. Rhodes said that while the select and 
ultimate plan is not primarily a scheme 
for providing expense margins, it does 
adjust reserves in accordance with the 
death rate expected during the early 
policy years, and to the extent that such 
adjusted reserves differ from the regular 
reserves it does, of course, release for 
other uses. Mr. Rhodes says that it may 
be stated that the plan is arbitrary in 
that a single set of percentages is used 
for all ages, but this is merely for con- 
venience of calculation. If the percen- 
tages are conservatively chosen the re- 
sults will not differ materially from those 
obtained by the use of the more compli- 
cated plan. He held that if the net single 
premiums and the annuity values. be 
taken from the complete table and the 
net annual premiums from the ultimate 
portion of the table, it is possible to 
arrive at reasonable but no burdensome 
reserves, which are consistent for all 
plans and ages. 


Some States Won’t Recognize It 


Mr. Rhodes declared that as the situa- 
tion now stands it will be exceedingly 
difficult, if not impossible, to secure the 
recognition of the preliminary term plan 
in certain states. These difficulties do 
not confront a modification of the select 
and ultimate plan, which, as originally 
proposed, has been adopted by one of 
these states and practically so by an- 
other. He does not regard it as any 
argument against the select and ultimate 
principle that it has not found general 
favor since its adoption in New York. 
The valuation standard in New York 
must be considered in connection with 
the desire at the time of the insurance 
investigation to curb the expenses of the 
large and well established companies do- 
ing business in New York. The allow- 
ance of the full present value of the mor- 
tality gains would not have curbed these 
companies at all. Mr. Rhodes says that it 
is not improbable that if the select and 
ultimate principle had been more fully 
adopted by New York the plan would 
have found a wider acceptance. 


Would Make Complete Table 


Mr. Rhodes does not think that the new 
mortality table condemns the select and 
ultimate principle. It seems to him that 
the only lesson regarding selection which 
is to be drawn from the new table is that 
the effect of selection continues in- 
definitely. The American table repre- 
Sents very fairly the ultimate rates of 
mortality. It is in his opinion an arbi- 
trary table in some respects, but it has 
Served its purpose remarkably well. He 
does not see why select rates of mortal- 
ity should not be added to it, thus chang- 
ing it from an ultimate table to a com- 
Plete table, provided such select rates 
are fixed upon a fairly conservative basis. 

Mr. Rhodes, in conclusion, says: “Not- 
Withstanding my criticism of the pre- 
liminary term plan, I believe that it has 
had a legitimate place in the business, 
and that its use in the past has been 
justified. As a temporary expedient, it 


‘ness was within the first year loadings 


has served its purpose, but in the light of 
our present knowledge, its strongest ad- 
vocates can well*afford to see it aban- 
doned. Sometime we shall have a new 
mortality table which will meet all our 
needs. In the meantime the preliminary 
term plan can well be retained by states 
which have adopted it. In other states 
he adoption of the select and ultimate 
principle is, in my opinion, the most 
practicable course.” 


Arnold Defends Preliminary Term 


Q. J. Arnold, of the Illinois Life, said 
that when the net level premium method 
of valuation was adopted, and for ap- 
proximately 15 years thereafter, the 
expense of the acquisition of new busi- 


on net level premiums; that following 
1870 there was a rapid rise in the cost 
of new business, ard that from then on, 
until 1895, very few new companies en- 
tered the field, as without large capital 
and surplus it was not possible for these 
companies to meet the cost of acquisition 
on the new business and provide from 
the premiums collected reserves required 
on the net level premium basis. ‘With 
the introduction of the preliminary term 
method, which adjusted net premiums to 
assess the cost of new business against 
itself, many new companies entered the 
field, and many of them, including the 
notorious Iowa bond companies, selling 
so-called “10-year Endowment Bond” 
policies, used the “full” preliminary term 
method. He said the employment of the 
full” preliminary term method by these 





E. E. RHODES, 
Vice-President Mutual Benefit 


bond companies and by reorganized as- 
sessment companies brought the prelim- 
inary term method into disrepute. He 
called attention to the fact that notwith- 
standing this, however, all the states ex- 
cept Massachusetts had approved the 
preliminary term method of valuation 
when the Armstrong committee made its 
insurance conditions investigation and 
legislative recommendations in 1906. He 
said that undoubtedly the disrepute into 
which preliminary term had fallen by 
reason of abuse of the “full” preliminary 
term method, together with the advant- 
(ages which the select and ultimate 
method offered as a measure of expense 
limitation, was largely responsible for 
the adoption of the select and ultimate 
method in preference to the preliminary 
term method by New York state at that 
time. 
Attacks Problem Directly 


He said that such modifications as have 
been made from the net level premium 
basis of valuation have been in recog- 
nition of the fact that expenses in con- 
nection with the cost of new business 
are disproportionate to expenses in con- 
‘nection with renewal premiums; that the 
preliminary term method of valuation at- 
tacked directly the failure of the net 
level premium method to give consid- 
eration to disproportionate first year 
‘expenses, whereas the select and ultimate 
method made provision for the first year 
expenses by an indirect method through 
the assumption of mortality salvages fol- 
lowing the recent selection of risks. He 
said that adjustments required in the 
American table to provide the necessary 
margins to cover actual first year costs 
would, by reference to the recently com- 
piled mortality experience, be shown to 
be arbitrary, and that such an adjusted 
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RB’ of every policy contract, assuring 
each Union Central Policyholder the 
largest possible measure of Service, 
Safety and Saving, towers the strength and 
security of the Company. A record attest- 
ed by more than a half century of continu- 
ous and conspicuous success. 


One of the outstanding factors in this 
success has been the wisdom of the Com- 
pany’s founders in confining its invest- 
ments to carefully selected farm loans. 
These investments, 104,331 in number, and 
aggregating $222,811,111.66 in amount, 
have not only materially assisted in develop- 
ing the agricultural resources of the 
Country, but—in war, as well as in the pip- 
ing times of peace—have earned the maxi- 
mum interest returns, while safeguarding 
the Company’s trust funds by the best , 
security on earth—the Earth itself. 


For information address 


ALLAN WATERS, Second Vice-President 


The Union Central 


Life Insurance 
Company 


JESSE R. CLARK, President 
CINCINNATI 





OHIO 
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BIG AGENCY OPPORTUNITIES! 





Home Office 


In the next thirty days someone is going fo be selected to represent one of 
the fastest growing life insurance companies in America today, in the cities of 
Kansas City, Missouri, Detroit, Michigan, and Cleveland, Ohio. 

These are three real opportunities for men capable of handling large agencies. 

Over $200,000,000 of insurance in force, with assets of over $22,000,000. 


Policy contract embodied with all the up-to-date features. 


MISSOURI STATE LIFE INSURANCE COMPANY 


M. E, Singleton, President 





“Saint Louis 























Agencies Producing 


THE FIGURES SPEAK 
for THEMSELVES 


1909 1914 1919 


$200,000 and over............ Pe 18 47 
$300,000 and over............. 6 10 38 
$400,000 and over............. 3 6 29 
$500,000 and over............. 1 1 23 
$900,000 and over............. 0 1 13 
$1,000,000 and over............. 0 1 12 
$1,500,000 and over............. 0 0 4 
$2,000,000 and over............. 0 0 2 
$3,000,000 and over............. 0 0 2 
$3,500,000 and over............. 0 0 1 


There is room for a few more good men in this growing Agency organization. 


The Guardian Life Insurance Company of America 
50 Union Square, New York, N. Y. 
For a direct Agency connection; address: 


T. LOUIS HANSEN, Vice-President and Agency Manager 
























Company of America 


Forrest F. Dryden, 
President 


The Prudential Insurance 


Hi Offi 
Rowen N. J. 
Incorporated Under the Laws of the State of New Jereey 














H. M. HARGROVE - 


Beaumont, Texas 


The Man Who Is Willing—-and WILL 
Lactate 

For Contracts and Territory, Address 

President 


table would be open to the criticism of 
being a fictitious table. 


Business on Two Plans Compared 


Mr. Arnold said that notwithstanding 
the adoption of the select and ultimate 
method by New York in 1906, the com- 
panies of that state have continued to 
value their business on the net level pre- 
mium basis, and that the reserve legisla- 
tion by New York state at that time 
practically resulted only in fixing the 
limitation of first year expenses in ac- 
cordance with the select and ultimate 
method of valuation. He said that the 
amount of business valued on the select 
‘and ultimate basis is small as compared 
with that valued on the preliminary term 
basis, the reserves held on policies valued 
on the select and ultimate basis being 
under $11,000,000, whereas the reserves 
,yheld on the preliminary term basis are 
over $325,000,000. He said the prelim- 
inary term method had been abused by 
the use of the “full” preliminary term, 
but that with the limitations under the 
Illinois standard, it did not lead to ex- 
travagance, and that the development of 
the companies using this method showed 
that it provided the necessary margins 
for their proper development; that more 
than 100 companies operating on the 
preliminary term plan had _ increased 
their outstanding insurance during the 
past five years by 45 percent, whereas 
the companies of New York state operat- 
ing under the select and ultimate method 
‘of that state had sustained a loss in in- 
(surance. He contended that in any new 
-reserve valuation basis the margins for 
first year expenses would necessarily 
have to approach those for which the 
Illinois standard made provision. He 
suggested that with the present great 
expansion of business, some companies 
heretofore opposed to the preliminary 
term method might be inclined to favor 
dit. He advocated adherence to the prin- 
‘ciple of the preliminary term: method on 
the ground that it made direct provision 
for the assessment of the cost of new 
business against new premiums. 


Dawson Dubious About Agreement 


Miles M. Dawson of New York traced 
the development of the preliminary term 
plan. He said that every other country 
in the world recognizes the larger ex- 
pense of the first year and takes that 
fact into consideration. A definite pro- 
vision for first year expense is therefore 
written in. He said that in fact, al- 





for the select and ultimate plan. 
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Criticizes Massachusetts Department 


on the level premium 


that state. 


desire to mislead. 


ent time. 

















though not in theory, the companies of | was invited here 
the United States were counting on gain | week’s 
from mortality to provide for expense. 
He urged the necessity for recognition s ee 
of that condition and declared that the | t®¢ National Association, spoke. 
result would be the same, whether it “ ane 
were called preliminary term or select | Sense of the word,” the commissioner 
and ultimate. He saw very little differ- | said, “and I want it understood that 
ence between the two plans, but said he| we have laws in this state covering 


could see little prospect of a general] that offense and they will be obeyed. 
agreement on any plan in the near fu- 


ture. Possibility of its application to Nigger ogy rage gee Aad a sta 
concerns now using other methods was ¥ e alert ana while t ©. com 
in his opinion the strongest argument | Plaints are few we are determined to 


Mr. Dawson devoted considerable time 
to the Massachusetts situation, attack- 
ing = eee a — moral crime and urged salesmen to 
the assachusetts companies an e- : : : (Tg? 
claring that the state refused to open its maintain higher principles than often 
doors to other companies “because the | Were recognized in the past in selling 
five Massachusetts companies demanded | !nSurance. 


He said that the ruling of the Massa- 
chusetts department holding the prelim- 
inary term plan inadmissable in that 
state was made on the basis of a sample 
policy of a preliminary term company 
sent in by an agent of a Massachusetts | mously today by 500 Oklahoma members 
company, and without any explanation 
of the plan being received or asked from 
any of its friends. He said further that }zer and D. E. Bradshaw, general coun- 
a concession to all industrial companies {sel for the order, attended the meeting. 


reserve Wwas|Mr. Fraser was allotted thirty minutes to 
granted and is still granted by the same 


department and that special legislation | hooted from the platform after he had 
along the same line was enacted for the |. spoken twenty minutes. 
benefit of the assessment companies of 


Henry Moir, vice-president and actu- 





ary of the Home Life of New York ana 
president of the Actuarial Society of 
America, also criticised the statements 
made by Mr. Hardison, referring espe- 
cially to the Hardison statement that the 
stockholders should put up money for 
the initial expense. He said that al- 
though most of the Massachusetts com- 
panies are mutuals, that statement con- 
cedes that it is impossible for a new 
mutual to organize there. He also said 
that Hardison showed a_ thoroughly 
erroneous viewpoint in his statement re- 
garding policies being “transformed” to 
the preliminary term plan. 

He said that he favored either the pre- 
liminary plan or the select and ultimate, 
as a matter of principle, and in the last 
few months he thought rather less of 
the select and ultimate than he did 
16 months ago. 

Mr. Moir said that Massachusetts was 
wedded to an obsolete principle of valu- 
ation and did not care so much about 
the expense angle, while New York 
doesn’t care so much about the valuation 
basis, so long as it does not permit an 
expansion of expense. 

Mr. Rhodes in closing the discussion 
defended the Massachusetts companies 
to some extent, stating that the pre- 
liminary term bill was introduced in 
that state at the last possible moment 
and without notice to those companies; 
that they sought a conference and com- 
promise, but that their overtures were 
repulsed. Under those conditions he said 
he’d fight, too. 





LAUNCH DRIVE ON REBATING 


St. Louis Underwriters Encouraged by 
Support Given Movement by 
Commissioner Harty 


ST. LOUIS, Nov. 25.—Gratified by 
the unqualified statement of Com- 
missioner Harty promising prosecu- 
tion of all insurance salesmen found 
guilty of rebating, officers of the St. 
Louis Life Underwriters Association 
are planning to add impetus to their 
drive to eradicate questionable meth- 
ods in the sale of policies here. 
Harty’s warning was occasioned by 
the recent complaints that several per- 
sons are engaged in rebating and he 
to address last 
banquet of the association, 
when J. Stanley Edwards, president of 


“Rebating is a crime in the truest 


stamp out the policy of rebating.” 
While twisting policies was not a 
legal offense, Harty declared it was a 


May Ask for Receiver 


OKLAHOMA CITY, OKLA., Nov. 24— 
Resolutions demanding the resignation 
of W. A. Fraser of Omaha, Neb., as sov- 
ereign commander of the Woodmen of 
the World were adopted almost unani- 


of the order meeting here to protest 
'against the increase in rates. Mr. Fra- 


'make a defense of his position, but was 


A committee was appointed to take ac- 
tion toward the appointment of a re- 


H. W. Buttolph of the American Cen- |} ceiver for the order and each member 
tral Life criticised the final report of 
Commissioner Hardison of Massachu- 
setts, in which severe strictures were 
made on the preliminary term plan. He 
said that the report showed either al- 
most unbelievable ignorance or a wilful 


in the state was asked to contribute $1 
for the expenses of the campaign. 





Intermountain Joins Convention 


OMAHA, NEB., Nov. 25—The_ Inter- 
mountain Life of Salt Lake City has 


Comparing the preliminary term with | joined the American Life Convention. J. 
the select and ultimate plan, he stated | O. Carter, president of the company, has 
that the latter contributed more to re- | been appointed by President Johnson of 
serve, but said in some cases surplus was | the American Life Convention as state 
more important than reserve. He said | vice-president for Utah. 
that if there should be a further epi- 
demic, such as the one last year, surplus 
would be more important than the pres- 


George Simmons, formerly boys’ se¢- 
retary at the Hartford Y. M. C. A. = 
developed into a star solicitor for t 

Connecticut General of Hartford. 
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FIELD AGENTS ACTIVE 


ORGANIZATION IS REVIVED 





Chicago Rate Book Men Say They 
Must Have Their Association to 
Get Results 





When Edgar C. Fowler - became 
president of the Chicago Life Under- } 
writers Association and inaugurated a 
reform movement in that organization 
the members of the Chicago Life In- 


surance Field Men’s Club concluded 
that it was no longer necessary to main- 
tain their organization as a separate 
unit, but that its activities could be 
merged with those of the Chicago 
association, The soliciting agents felt 
that under the new regime the field 
man’s problems as well as those of the 
general agent. would be worked out in 
one organization. Accordingly for the 
past year and a half the field men’s 
club has ceased to function and only a 
few meetings have been held. 


Comes to Life Again 


Now, however, the organization is 
coming to life again. The officials and 
directors feel that the Chicago Life 
Underwriters Association has failed to 
create a platform that is satisfactory 
to the man carrying the rate book. It 
seems to be the opinion of the leaders 
of the field men’s club that the 
Chicago association is primarily a gen- 
eral agents organization and one that 
does not give very serious considera- 
tion to the problems of the agent. 

During the last session of the 
Illinois legislature the Chicago asso- 
ciation, principally through the efforts 
of some of the prominent members of 
the field club, attempted to have 
passed an agents qualification law. 
They were not successful. Field club 
members say that the effort to have 
such a law passed failed because the 
Chicago association handled the whole 
question badly and disinterestedly. It 
is also charged by field club members 
that the association has had many op- 
portunities to demonstrate its useful- 
ness to soliciting agents but each time 
has failed. 


Hesitates to Talk Freely 


It is complained that while all mem- 
bers of the association are told that they 
have the full privileges of the floor at 
meetings it is nevertheless a fact that a 
coterie of general agents monopolize the 
speaking time and that at each meeting 
the same men are always heard. It is 
pointed out that the soliciting agent 
hesitates to freely express himself at the 
association meetings, fearing to incur the 
displeasure of his own manager. At the 
meetings of the Life Insurance Field 
Men’s Club the soliciting agent can get 
on his feet and freely air his views and 
call a spade a spade without fear of what 
anyone may think about it. In other 
words the members of the field men’s 
organization feel that in it they have an 
open forum. To these meetings they can 
bring their views concerning the big 
vital questions of the day and talk over 
current problems and arrive at some con- 
clusion. It is alleged that the discussions 
of the Chicago association members lead 
to no logical conclusion and are unsatis- 
factory to the man carrying the rate 
book. 

Lacks Unanimity 


One field club official said that the 
members of his organization are at least 
of one mind, which cannot be said of 
the Chicago association. To quote him: 
“There is lacking in, the association 
unanimity of opinion. One faction thinks 
one thing and another takes an opposite 
view. As a result there is strife, mis- 
understanding, and often considerable 
Personal feeling is injected into the dis- 
cussions. Just now for example there 
is a wide difference of opinion on the 
Subject of twisting and the Chicago as- 
Sociation seems to be unable to take a 
definite, well defined stand on the ques- 
tion. Field club members resent the fact 
that when questions such as twisting 
come up the association as an association 





Indiana National Life Insurance Co. 
INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many 


features that appeal to agents and prospects. 


Our Home Office is helpful: our agents are pleased with 


the treatment accorded them. 
WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 

















George Washington Life Insurance Company 





Our 20 Pay Endowments at Ages 60, 65, 70 and 75, and our 
Monthly IncomeCoupon Bond Policies are growing in popularity. We 
are also writing all standard forms at low premium rates. If you area 
successful salesman, and a State Agency would be of interest, address 


JAMES A. EDGAR, JR., Manager of Agencies 








Peoples Life Insurance Company 


Frankfort - - - - - 


Assets - - - - 
Insurance in force 


Of course we want salesmen 


Of course we will pay the right kind well. 
Nor do we consider former life insurance experience absolutely 


necessary, in order to succeed with us. 


If you are loyal, enthusiastic and industrious we will stand 


back of you. 


E. O. BURGET, 
Secretary. 


10,000,000 


Indiana 


1,000,000 


W. A. IRWIN, 
Supt. Agents. 

















We Want q Must Be An Ohio Man, ona 


Have a record of from $100,000 to $150,000 
personal production annually, and be able 
to furnish first class personal and business 


Suvervisor 


for Ohio 


references. 


Address 


Security Life Insurance Company of America 
1101 The Rookery, Chicago 
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DETROIT LIFE INSURANCE COMPANY 


The Leading Michigan Company 


for the fourth consecutive year led all Michigan Companies in new paid-for business issued in Michigan in 
1918. Over $3,800,000 new business paid for last year. Now has $13,500,000 in force. : ; 

A number of counties are open for General Agents and we invite Michigan men to investigate this op- 
portunity. We write Participating and also Non-Participating Insurance, Double Indemnity and Disability. 


Write Direct to 


M. E. O’BRIEN, President 








Home Office, Blessed Building 


DETROIT, MICHIGAN 
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does not handle the question, but rather 





Pioneer Life In 


of America 


Organized 1907 John 


EVERYTHING NEW BUT THE NAME 


W. Cooper, President 


surance Co. 
KANSAS CITY, MO. 


HOTEL WISCONSIN 


Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN 
500 Rooms-400 with Bath 
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HE Farmers National Life In- 


surance Company of America 
has openings for general and local 
agents in lowa, Illinois and 
Indiana. Address the company, 
Farmers National Life Building, 
Chicago, Illinois. 








a group of general agents gets together 
and independently holds conferences. 


Should Be Openly Discussed 


“All of the big, important questions 
of the day should be discussed at open 
meetings of the life underwriters’ asso- 
ciation. There should be no meetings of 
general agents behind closed doors, as 
conferences of this kind give agents the 
impression that general agents feel that 
their problems are different from those 
of the agents and must be handled in 
separate meetings. Until the Chicago 
Life. Underwriters’ Association becomes 
the medium through which the views of 
all men in the life insurance business ir- 
respective of the positions they hold may 
express themselves freely and to some 
purpose, the soliciting agents must con- 
tinue their organization independently if 
jthey hope to accomplish anything.” 

. The Field Men’s Club now has a mem- 
bership of over 100. 


New Officers Elected 
Irwin B. Eberhart, Northwestern Mu- 


Chicago Field Men’s Club, consisting of 
soliciting agents, of life companies in 
Chicago. John H. Stevens of the State 
Mutual was made vice-president and 
treasurer, and Wm. B. Millar, the Travel- 
ers, secretary. The directors consist of: 
Edwin Austrian, Northwestern Mutual; 
H. W. Caldwell, New England Mutual; 
R. W. Gibson, Mutual Benefit; James H, 
Miles, Union Central; D. P. Miller, New 
York Life; S. J. Sax, Fidelity Mutual; 
M. Ullman, Union Central; Emmanuel 
Webb, New York Life. H. C. Coffeen was 
appointed chairman of the membership 
committee. The field club has been in- 
active for some time past hoping that its 
problems might be worked out through 
the Chicago Life Underwriters Associa- 
tion. Seemingly it is taking on new life 
and will resume its activities, feeling 
that it can get better action through its 
own organization. 

The field men’s club held a meeting 
Tuesday evening of this week when H. C, 
Coffeen of the Northwestern spoke on 
“The Field Men’s Club” and G. S, Brown 





‘tual, has been elected president of the 


te. the Mutual Benefit discussed “Agency 
‘Organization and Cooperation.” 




























EXCELLENT OPPORTUNITY for Reliable, Energetic men to 
represent us in the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY OF COLORADO 


THOS. F. DALY, President 
DENVER, COLORADO 


Frans Nelson, President BAL TH) J. Uehling, Secretary 
CCS 


COMPANY 

















ates ae 


Owais NEBRASIA, 


The “‘Giant of the West’» 














Southland Life Insurance Co. 


DALLAS, TEXAS 
The Progressive Company of the South 





HARRY L. SEAY, President 





NEWS ABOUT 


LIFE POLICIES 











New Policies, Premium Rates, Dividends, Surrender Values and all Changes in 
Policy Literature, Rate Books, etc. Supplementing the “Unique Manual-Digest’’ 
and “Little Gem,” Published Annually in May. PRICE, $1.50 and $3.00 respectively. 














FARMERS LIFE’S NEW POLICY 


Four Options Allowed, Available After 
Five Years or During Pre- 
mium Paying Period 


The Farmers Life of Denver is now 
issuing its so-called “Super Three-in- 
One Policy.” The principle of the 
policy is that a man may obtain his 














We write all forms of up to date life and accident policies, issuing more than twenty 
different policies in each department. We are looking for a responsible man for 


TOLEDO, OHIO 


We have over two hundred life policies in force in Lucas County. The Company 
will get behind a producing General Agent. If you believe you are the right man, write. 


The Gem City Life Insurance Co. Dayton, Ohio 
Eo I. A. MORRISSETT, Vice-Pres. and Gen’ Mgr. 



















| MASONIC LIFE ASSOCIATION: 


MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW YORE 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON ‘0. TIFFANY, President and Manager 
MASONIC TEMPLE, BUFFALO, N. Y. 
















The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 
The Security of the Old Line 
' The Economy of the Fraternal 


Select work, with big returns to high class representatives. For-terms 
an.tj territory, write to 


WM. MONTGOMERY, President and Gen. Mer. 
New Masonic Temple Washington, D. C. 
































insurance at once, and may then at his 
| leisure select the kind that will best 
| suit his needs. Many a man, convinced 
that he needs insurance, postpones ac- 
tion because he does not know what 
kind to select. The “super three-in- 
one policy” gets around this difficulty 
for the following options which are 
available at the end of the first five 
years, or during the premium paying 
period: 

Option 1—It may be reduced to an or- 
dinary life contract for its original 
amount with a 49 per cent reduction in 
premiums, age 35. 

Option 2—It may be continued as an 
ordinary life contract for an increased 
amount by a continuation of the orig- 
inal payment. 

Option 3—It may be continued as a 
limited. payment life contract by the 
payment of the original premiums for 11 
years. At the end of 16 years it becomes 
fully paid up and the insured will have 
nothing further to pay. 

Option 4—It may be converted to an 
endowment. This is accomplished by 
the payment of premiums for a further 
period after the policy has become paid- 
up as a 16-payment life policy, at the 
end of which second period it will ma- 
ture, payable to the insured himself. At 
age 35 the premium with disability is 
$41.69 and without disability $38.81. This 
policy is participating and on the 3 per- 
cent reserve basis. All the other policies 
are non-participating and on the 4 per- 
cent basis. The provision is for an an- 
nual dividend after the third year, to 
be disbursed at the end of each five-year 
period. 





George Washington Life 


Since last year the George Washington 
Life has cut out its 20-payment life in- 
demnity dividend policy and now pro- 
vides double indemnity on all forms of 
policies except preferred editions. Dur- 
ing the premium paying period a uni- 
form charge of $1.95 per thousand for 
double indemnity for all plans and at all 
ages is made, 


Cloverleaf Life & Casualty 


The Peninsular-Guardian Life of De- 
troit has now been merged with the 
Cloverleaf & Casualty under the name 
of the Cloverleaf Life & Casualty Com- 
pany of Jacksonville, Ill, and CG. A. 
Goodall, formerly vice-president of 
the Detroit company, is now located at 
Jacksonville as manager of the life de- 











partment of the Cloverleaf Life & Cas- 


ualty. The Cloverleat is qyvalificd to do 
Frusiness in eleven states: its life depart- 
ment is qualified in Illinois, Michigan, 
Indiana, Minnesota, North Dakota, Mis- 
souri, Kansas and West Virginia. The 
company is using the old rate bouok and 
policy forms of the Peninsular-Guar- 
dian Life of Detroit. 





Farmers & Bankers Life 


The Farmers & Bankers Life of Wich- 
ita, Kan., is revamping entirely its rate 
book and policy furms and will before 
tke winter is over publish a new rate 
look on an entirely new plan. Its poli- 
cies will also come out in an entirely 
new dress which will be especially at- 
tractive and also appropriate for a Kan- 
sas company as it will embody in its 
lithographing design a Kansas sunflower, 
‘engraved from actual photograph, which 
the company has been using as its em- 
tlem. o 


Capitol Life, Colorado 


The Capitol Life of Denver which did 
not pay dividends in 1919 because of the 
influenza epidemic will very likely re- 
sume the payment of dividends on March 
1, 1920. The matter will be decided 
about Feb. 1. 


Home Life, New York 


, The Home Life of New York is revis- 
ing its dividend schedule for 1920. 


Beneficial Life 

The Beneficial Life of Salt Lake City 
has increased the interest rate at which 
proceeds of the policy may be left with 
the company from 3 percent to 3% per- 
cent. It has discontinued a number of 
policies, including the single premium, 
and joint life forms; also the “four bene- 
fit’ optional 15 or 20-payment coupon 
reduction increasing contract and the 
“guaranteed money returned—premiums 
returned when coupons are left with the 
company” contracts. 


Continental of Utah 


The Continental Life of Salt Lake City, 
Utah, will make no change in its divi- 
dend schedule for 1920. 


California State Life 


The California State Life is the latest 
company to adopt the total and per- 
manent disability feature. The company 
‘will pay to the insured 12 percent per 
year of the face amount, monthly, the 
first payment being paid on the anniver- 
sary date of the policy next succeeding 
the occurrance of total and permanent 
4 disability, and in addition to this monthly 
income the company keeps the policy in 
force, so that when the insured dies the 
beneficiary receives the insurance in full, 
without any reductions on account of the 
premiums waived or income payments 
made. The rates at age 35 are as fol- 
lows: Ordinary life, $1.72; twenty pay- 
ment life, $1.83; twenty year endowment, 
$1.07. 
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Founded 1865 


THE PROVIDENT 
LIFE AND 


TRUST COMPANY 


OF PHILADELPHIA 


The far sighted ‘‘Maturing 
Policy’’ of the Provident is 
in accord with the Spirit of 
the Age. 


It protects your own declin- 
ing years. You can make 
it “Shark-proof”’ if 
you die. 
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“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





4 Burlington, lewa 
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“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (8-T Bidg-) IOWA 


TERRITORY 


IOWA SOUTH DAKOTA 





COMPANY COMMENDED 


Examiners Have Much to Say in Its 
Favor and of Vice-President 
Cunningham 





The Montana, South Dakota, 
Wyoming and Idaho departments have | 
made a report on their examination on 
the Montana Life of Helena, it being 
a “convention” examination. The re- 
port covers the period from the or- 
ganization of the company, Dec. 31,’ 
1915. In speaking of Vice-President 
and General Manager Harry R. Cun- 
ningham, for seven years state auditor 
and commissioner of insurance of Mon- 
tana, the report says, “Particular credit 
must be given to Mr. Cunningham for 
his successful development of the com- 
pany and its present high standing in 
the insurance world. He devotes his 
whole time to the affairs of the com- 
pany and by his untiring effort, energy 
and popularity, especially in the build- 
ing up of an exceptionally strong agency. 
organization he has gained the reputa- 
tion as one of the foremost life insur- 
ance men ni the United States.” 


Built Up Loyal Force 


The Montana Life is operating in 
Idaho, Montana, North Dakota, South 
Dakota, Washington and Wyoming. 
The policy of the general manager has 
been the systematic development of 
territory under exclusive contracts by 
agents who have been developed or are 
personally known to him. The report 
says that the result has been the build- 
ing up of an exceptionally loyal, ener- 
getic agency force which is highly pro- 
ductive. 

The report is brought down to Oct. 
1, showing assets of $2,550,884, general 
surplus $278,348, and insurance in force, 
$28,943,236. The company lost $100,000 
surplus last year, due to the influenza 
epidemic. The policies are valued on 
the Illinois reserve standard. The mor- 
tality was very low prior to 1918. The 
ceath claims last year amounted to 
$298,764, which gave a mortality ratio 
of 149. Its death claims up to Oct. 1 
were $120,000, the mortality ratio being 
58 percent. 


Financial Items 


The new premium income for the first 
nine months was $330,343 and the total 
premium income $810,318. The total in- 
come was $977,373, and the disburse- 
ments $679,644. Its capital is $250,000 
and its net surplus $278,348, giving it 
$528,348 surplus to policyholders. It car- 
ries $1,214,734 in mortgage loans, most 





of them being on ranch and farm prop- 
erty in Montana in desirable sections. 
| It has $356,665 in Liberty and Victory 
bonds. The report says that the Montana 
Life has the active cooperation of an 
exceedingly large number of banking 
j institutions whose influence it is dif- 
ficult to overestimate. This assistance 








REPORT ON MONTANA se EQUIT ABLE LIFE OF IOW A 


1867 THE 1919 





Announces New Policy Forms 
INCORPORATING: 


Increased Total Disability Benefits 
Double Indemnity Benefits 





Other Increased Benefits and Privileges 
Low Net Cost and Best Service to Policyholders 


For Agency Connections, Address HOME OFFICE, DES MOINES 














W. O. Thompson, Diediten G. W. Steinman, Secretary 





Midland Mutual Life 


Insurance Company 
Columbus, Ohio. 














“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in a live 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 














Combination Accident and Health Policy 
$6,000.00-12,000.00 $50 per week 
$48.00 a Year 


Membership 80,000 Claims Paid $2,000,000.00 


Unusual Agency Opportunities at present in 
Wisco inn a, Indi and Iowa 





Our Leading Salesmen in 1918 made $10,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary Fs /S. CITY, MO. 








is manifested in the use of the banks as 
references, cooperation in the collection 
of premiums, payment of claims, fur- 
nishing of inspection reports, and espe- 
cially in information given agents and 
the handling of their papers. This last 
arrangement, alone, says the report, has 
resulted in almost eliminating losses on 
agents through the necessity of advanc- 
ing against notes taken by them in the 
payment of premiums. 


Conclusions of Examiners 


the company as follows: 











The examiners sum up their opinion of 


“There has been a constant growth 
and progressive improvement in the 
company’s condition and affairs since its | 
inception. The company has a substan- 
tial capital and surplus over all liabili- 
ties and its affairs are upon a sound 
financial basis. The business methods 
being pursued by the company are ma- 
‘ture, conservative and safe, the economy 
exercised in all matters, especially the 
agency expense, the favorable mortality 
experience (other than the mortality for 
influenza claims) and the very satisfac- 
tory rate of payment of renewal 
premiums, are factors which indicate fun- 
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THE INDIANAPOLIS LIFE INSURANCE CO. 


Insurance in Force 
1905 $325 ,000, 2. 


Look up the Company’s Record 





1906 i 303 

1907 158318 "315, 2 
1908 KITY B 
1909 © 3, 37,135.59 
1919 = 3, 760,237.71 


Managerships Open 


Indiana Illinois 
Michigan 


Ms 10,231 901.21 
16 12,021,820.06 


wr 19,665,053.54 
15,532,346.26 


319 19 995,392.00 


If You Have Confidence in Your Ability 


address 


FRANK P. MANLY, President 
Home Office: INDIANAPOLIS, INDIANA 

















A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Income Policies Issusd 
Dee. 31—1888.... $ ay tf $ 889,073 1889-1898...... $ 2,128,182 $460,386 
1898.... 321,505 8,392,902 1899-1908...... 12,088,346 1,169,329 
1908.... 3,621,170 43,443,633 1909-1918...... 35,887,982 2,199,357 
1918.... 15,758,208 145,055,484 


The WESTERN and SOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 


Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 














The American Home Life 


Insurance Co. 


Topeka, Kan. 
F. S, Jackson, Pres. F. P. Metzger, Sec. 


Good contracts for live agents. Address F. P. Metzger, Topeka, Kan. 











“SAFE AS A GOVERNMENT BOND” 


©) The CHID STATE LIFE 


(iFE. 


HEALTH, ACCIDEN Tose MONTHLY INCOME INS! 


seam LATEST POLICIES AND AGENCY CONTRACT fair 
! Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 


TANCE. 
SAGTS 





| 


eNnas T5 OUR We have a contract for you under which your 
VICE income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY fiauchn 


Cash Capital $200,000.00 V. D. CLIFF. President 


One 














Lessons on Life Insurance $1.50 a copy, The National Shadccuatints 





Easy 
1362 Rein Exchange, Chicago. 








damental strength. The company has re- 
sponded liberally in its dealings with its 
policyholders and recognizes its legal 
and moral obligations. The present busi- 
ness policies of the company now being 
pursued should furnish to its policy- 
holders and stockholders that security 
which results naturally from good busi- 
ness methods well executed.” 








NEWS OF COMPANIES 




















Equitable Life of Iowa—It had its big- 
gest month on record in October, writing 


$6,327,375. During this month the com- 
pany had its biggest day, receiving 
$701,000 in the mails Oct. 27. The total 


business written for the year amounts 
to $49,187,303, a net gain over last year 
of $25,261,737. The Iowa agents wrote 
$1,489,500 in the state during October. 
The Equitable passed the $200,000,000 
mark in insurance in force on Nov. 11. 





Century Life of Indianapolis—It has 
written a good volume of business this 
year without much effort. The manage- 
ment has been disposed to be conserva- 
tive and has not pushed for big volume. 
It is planning now, however to develop 
more aggressively. 


Detroit Life—As of Nov. 1 it shows in- 
surance in force on paid for basis $15,- 
701,980, assets $1,357,216, new business 
$3,830,000; total premiums $446,004, gain 
in insurance in force $2,856,731. The 
mortality experience during the last four 
or five months has been very favorable. 
It has increased its surplus $12,500 dur- 
ing the last two months. It is aiming at 
$5,000,000 of new business for the year. 








LOCAL ASSOCIATIONS 




















Davenport, Ia—The Iowa National 
Bank of this city has expressed its ap- 
preciation of the favorable comment 
made by the Davenport association to 
the bank’s advertising campaign recom- 
mending life insurance. Cashier F. B. 
Yetter says: 

“If we have been of service to the life 
insurance business, as well as to the 
general public, we are glad. You know 
that our idea in such advertising as we 
have done is not wholly unselfish. We 
realize that the prosperity of our bank 
depends upon the financial stability of 
our community. We know of nothing 
that so tends to stabilize the finances of 
a man’s family or his business as life 
insurance. It is a surety bond for the 
future, creating a fund for the educa- 
tion of his children, consequently a bet- 
ter citizenship, which is an assurance of 
a better country in which to live. With 
all of these benefits, we must realize 
that a conscientious life insurance agent 
is one of the greatest benefactors to 
mankind today, and not only banks, but 
business interests of every kind, should 
do all in their power to co-operate with 
them in the carrying on of their busi- 
ness.” 





St. Louis, Mo.—Declaring that the 
135,000 life insurance salesmen repre- 
sented the greatest unharnessed force in 
America, J. Stanley Edwards, president 
of the National Association of Life Un- 
derwriters, in an address before the St. 
Louis Life Underwriters, urged insurance 
men to preach the gospel of Americanism 











Applications for Agencies 
in Wisconsin to be dated 
January |, 1920, will now 
be considered. 


Gatdianiifa 


Madison, Wis. 


C. L. Miller, 
Directing Sales 


19,712 LEADS 














the result of our direct mail adverti: This is agency 
ona vast scale and exp why we are 
writing more business than at any time im our history. 


The Fidelity eperates in 40 states. Full levei net 
premium reserve basis. Faithfully serving insurers 
since 1878, Insurance ia ferce ever $150,000,000. 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President 
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FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
“‘Suggestions for Increasing 
Your Income’’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 
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ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 


Those who can not only write applications 


but deliver policies, and are energetic in their 
methods. Positions are ready for such 
men. 

Union Mutual Life Insurance 


Company 
Arthur L. Bates, President, Portland, Maine 
Address ALBERT E. AWDE 


Supt. of Agencies, 
7 W. Madison St. Chicago, Ill. 














Only Masons need a 


M. E, Callane, Secretary. 


THE CRESCENT LIFE INSURANCE COMPANY. 
CAPITAL STOCK (FULLY PAID) $100,000. 


Owned and operated exclusively by Masons (only one of its kind in 
the world). 


COPYRIGHTED CONTRACTS. 


d apply for Agencies. 
year premium notes. Business. All Physicians must be Masons. 


FLETCHER TRUST BUILDING .- - 


No advances. No first 


Bertram Day, President. 


INDIANAPOLIS 








thus standardizing and conserving the busin 


CONSERVATION OF BUSINESS 


We are reinstating, revamping and Lcsemeag up indebted policies for a number of Life Say are 








10 So. LaSalle St. 


izing 
the policyholders satisfied, and at practically no no expense se to the Companies. 
ur references cover eighteen years of satisfactory service, and we — < ee solicit your patronage. 


THE OTIS HANN COMPANY, Inc. 


Chicago, Illinois 
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WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies m the Northwest- 
em field. Writing business in its 
home state at the rate of $500,000 
per month. 

Men of integrity and ability, 
who wish to stay and build for the 
future, wall be given liberal con- 
tracts directly with the Home Of- 


fice. 


We invite corresporidencs. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 








a ats 
A Pean Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutua! 
Policy, containing Penn Mutual Values, 
makes an Eneuwance Proposition which in the 
sum of all tts Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Incwrance Company 
ef Phitadelphia 
Bei mecca 




















AGTUARIES 
— F. CAMPBELL 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
J. HAIGHT 
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CONSULTING 
ACTUARY 


811-812-813 Hume-Mansur Bldg. 


INDIANAPOLIS 
AN C. HARVEY 
Consulting Actuary 
Chemntea! Building ST. LOUIS, MO 


T.* "coms 


Ronerene, | Surrender Values, ios oto calea: 
ited. ¥ d Examjnations 
icles and Sit Hite Snares lite Insurance for nerd peered. 
pac — 
OKLAHOMA CITY 


J.™' H. NITCHIE 
ACTUARY 


1223 Assuciation Buil 
19 8. LaSalle St., CHICA 


qs E. VINEBERG 
r Folow Actuarial Society of Bes Sain 
CONSULTING ACTUARY AND EXAMINER 
Reem 1487 First National Bank Building 
CHICAGO 
DERICS.W N; 
es DERIC S. WITHINGTON;F-A.LA 
304-306 Security Building 
DES MOINES, IOWA 








COUNSELOR AT LAW 
CONSULTING ACTUARY 





"Telephon - 











and elevate the standards of their work 
to a professional basis. His address fol- 
lowed a conference with members of the 
local association to carry on a campaign 
to help double the membership of the 
national body from 10,000 to 20,000 mem- 
bers. 

Mr. Edwards endorsed the movement 
to aid conversion of government insur- 
ance and the slow elimination of part- 
time insurance agents. 

“I feel personally that the insurance 
business will continue to be brisk,” he 
said. “A public campaign, including ad- 
vertising in the schools, should be carried 
on to realize the vital importance of in- 
surance as collateral. Insurance men 
should take into confidence the public and 
above all agents should realize they are 
professional men and not count their suc- 
cess only by their profits.” 

Other speakers were Alfred L. Harty, 
Missouri insurance commissioner; his 
chief attorney, Josh Barbee, and George 
H. Gaston, second vice-president of the 
Metropolitan Life. Mr. Harty pledged 
himself to aid the St. Louis society’s 
campaign to prosecute salesmen found 
guilty of rebating and twisting. He said 
he would again work for the added 
rowers bill, recently defeated at the 
legislature, which will give the insurance 
commissioner authority to. license all 
salesmen. 

“T am not in favor of the government 
going into business,” 
said, “but I do favor the retention by 
tormer service men of government in- 
surance. It is your duty to urge them to 
Keep it.” 

More than 250 St. Louis salesmen at- 
tended the meeting. 





Boston, Mass. — The next monthly 
luncheon of the Boston Association will 
be held at the Boston City Club, Dec. 4. 
The speakers have not yet been an- 
nounced. 


New Gleason & Otis Book 


Matthew Bender & Co., publishers of 
Gleason & Otis book on Inheritance Tax- 
ation announce that a second edition, 
containing all the changes made by the 


ready and that the price of the book will 
be $10 per copy. It covers the problems 
arising from graded rates, non-resident 
estates and conflicting jurisdiction; with 


the federal act with forms. It contains 
1205 pages, and is bound in buckram. 
This is the standard authority on in- 
heritance taxation. Life insurance agents 
are coming to be recognized in banking 
and financial circles as authorities on 
the subject of inheritance taxes. In one 
recent instance a well-known trust com- 
pany advised its patrons through its 
bulletins “to see their insurance agents” 
with reference to providing against in- 
heritance taxes by taking out life in- 
surance, adding that life insurance 
agents are authorities on this subject. 
The National Underwriter Company will 
act as selling agent for Gleason & Ctis’s 
book and will be pleased to receive or- 
ders for the new edition at the new 
price of $10 per copy. 


Inter-Southern Convention 

The annual agency meeting of the 
Inter-Southern Life of Louisville will 
be held at the Seelbach Hotel in Louis- 
ville, Jan. 27-28-29. There will probably 
be about 75 agents who will qualify for 
the convention. The Inter-Southern has 
had a great year in business production. 








-the commissioner. 





“The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


“Mutual Life’’—known in every household. Unexcelled 


policies and service, notable financial strength, co-operation with 
agéncies. Life Insurance at its best!—the Agent’s desire and ideal. 


The Mutual Life Insurance Company 


For terms to producing Agents address 


of New York 


34 Nassau Street, New York City 


























various legislatures up to date, is now. 


the statutes of the different states and 





THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
ing Industrial . 
i policies to 

| Ordinary. 
Splendid op- 
portunities for 
good men. | 











Presiden 
Home Office Building CHICAGO 
Chicago 

















General and Local Agents 








We Can Use a Field Superintendent—Salary, Expenses 


Write, Giving References. 


Gary National Life Insurance Company 
Gary Theatre Building 
Gary, Indiana 
WILBUR WYNANT, President 





Contracts With Very Attractive 
Perpetual Renewals 
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and Over-Writing Commissions 
TERRITORY: Indiana 
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Stock Salesmen Attention! 











We are doing a Mortgage Loan, Mortgage Loan and 


THE GARY NATIONAL ASSOCIATES 


COMPANY 


FINANCED THE 


GARY NATIONAL LIFE INSURANCE 


COMPANY 


Investment business. 








“We have $250,000 6% Participating Preferred Stock to sell. 








Can use a few high-grade stock salesmen who can 


furnish references. 





GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building 


‘= =ADDRESS OR CALL: 





GARY, INDIANA 
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| MERCHANTS LIFE 
INSURANCE CO. 


DES MOINES, IOWA. 



































Agency Opportunities | 
Nineteen States 





Wm. A. Watts, President. 
Established 1894 




















waa 











AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 








INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 























YY /REN you begin to figure up your earnings and. 
recall the several reasons for failures during the 


past year, you then more than any other time keenly 
realize the importance of a helpful constructive home 
office service that trains you to overcome such failures. 


One of the vital elements which makes your day 
profitable is a harmonious working arrangement with 
home office officials and a direct cooperative spirit 
generously given. 


Inter-Southern Life 


JAMES R. DUFFIN, President 





The Close of the Day’s Work 


Insurance Company 


All this and more we constantly strive to give our 
agents. This coupled with good policy contracts 
and liberal commissions, is an incentive which should 
interest any ambitious agent who wishes to make 
the most of his salesmanship efforts. 


We would like to hear from several 
good men for important field positions 


LOUISVILLE, KENTUCKY 

































R. SUCCESSFUL LIFE INSURANCE AGENT 


Ms t to secure General for ? if SS 
eae BSF le onl kali: Seeentnes Gacntan 





UNITED LIFE AND ACCIDENT INSURANCE CO. 











FIRST, that in case of death from any Seether ty be paid. 

SECOND. that in case of death from any pie = De gg ng Bg aed 

THIRD. Fr Pafmene Beige: Ay ng Amn Peace tate ie Gamma ee the face of the policy, will be paid. 

FOURTH, that in case of total disability as a ee ~ er SS eee Ss Se ee ae eee 
such disability, but net to exceed 52 weeks, after which the wee ath ger perdi egg: WEEK” throughout the period of disability. Can insurance do MORE 
And WHY should any man be satisfied with a policy that weuld do less? 


General Agents wanted in the following states: Pennsylvania, Delaware, Kansas, Mich igan, Okie and the District of Celumbia. Address: 


WORTH KN OWING | 


Home Office, United Life Bldg., Concord, New Hampshire 
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MODERN BUSINESS - 


EWHAT MEN OF WEALTH WANT 


Some of the Fundamentals in Dealing With Those Who 
Can Carry Large Lines 


BY I. H. 
Bokum & Dingle, General Agency, 


F your purpose is to insure wealthy 
| men, by which I mean men who 

have a need of large amounts of in- 
surance and can afford to pay the price 
without effort, it is first of all essential 
that you form a clear notion of why 
men of means need life insurance. To 
do this it is well to classify, in a gen- 
eral way, men of this caliber and before 
interviewing them ascertain in which 
class they belong. Such men might 
possibly be classed in four general 
groups, and from the standpoint of sus- 
ceptibility to life insurance service 
might be grouped as follows: 


Group A. The man of large means 
whose capital is mainly invested in a 
going business which he has created 
and of which he is the directing genius. 

Group B. The man with a large in- 
come derived principally from salary, 
fees, bonuses, or other rewards for ren- 
dering personal service, depending en- 
tirely upon his living, and having no 
established capital. 

Group C. The man who has inher- 
ited his wealth and with it his position 
in the business world and who accepts 


_his inheritance as a trust for his de- 


scendants. 

Group D. The man with a large ac- 
cumulated capital, invested in stocks, 
bonds, mortgages, etc., and whose busi- 
ness is the safe investment of this cap- 
ital, but who is not actively directing 
or managing any business in which he 
is investing, in other words, a cap- 
italist. 

I believe such a _ grouping fairly 
covers the principal conditions sur- 
rounding what is meant by “wealthy 
men” in life insurance parlance. It is 
certainly evident to any life insurance 
salesman why men in each of these 
groups need to insure. What may not 
be so evident is the method of con- 
vincing them of this need. 

x 


First, you should have a crystal-clear 
conception of the purpose of life in- 
surance, and the functions of a life 
company. You should know thor- 
oughly every form of insurance, and 
should be so well informed of every 
privilege and condition of the policy 
that you need never hesitate in out- 
lining in a comprehensive manner your 
recommendations. If you hope to do 
“big business” successfully, you must 
understand your business; you must be 
master of its every phase. You need 
not necessarily know the details of the 
actuarial calculations, but you should 
have a pretty clear working knowledge 
of them. What you must know, how- 
ever, and know absolutely, is the effect 
of these calculations, so that you can 
answer intelligently and interestingly 
the questions which may be put to you. 
Without such knowledge how will you 
answer your prospect’s question as to 
why you recommend the particular 
form of contract you do recommend. 

* 


You must have a sound and logical 
reason for your recommendation, based 
upon your knowledge of the wealth, 
Position and personal responsibilities 
of your prospect. If you have erred in 
your judgment of these conditions—if 
the information you have of him is not 
correct, no particular harm has been 
done if you are master of every phase 
of the business and can immediately 
adjust your proposition to his require- 
os. Know your business so thor- 
arly that you need never hesitate for 
the Proper word to express your 
: > sich Men of large affairs, masters 
n their own business, delight to deal 








OFFNER 
Massachusetts Mutual at Chicago 


with a master. They usually detest 
wordiness—the use of two words where 
one only is needed. Get your termi- 
nology correct. Successful men of 
business have the keen faculty of recog- 
nizing the man who knows what he is 
talking about and who can talk to the 
point. 
* * * 

Prepared, as outlined above, you are 
ready to approach and talk business 
to men in all walks of life. Primarily, 
the motives which induce the man of 
wealth to act are exactly the same as 
those which induce his less favored 
brother to act. Dr. Morris Jastrow, 
Jr., of the University of Pennsylvania, 
in a recent essay says, “I should be in- 
clined to assign sentiment as perhaps 
the most powerful incentive to human 
action. Reduced to a formula for life 
insurance salesmanship: sentiment is 
the most powerful incentive to action. 

* * * 


What, then, are the sentimental in- 
centives to the purchase of life insur- 
ance? All men must die. Nothing in 
life is absolutely certain to occur ex- 
cept death. It is the one :mmutable 
law in human experience—unchange- 
able throughout the ages. It is on this 
law that the business of life insurance 
is predicated. No argument can stand 
against that fact. All else is based on 
probability; this alone is based on cer- 
tainty. This is well illustrated by the 
answer of the colored maid, who, when 
her missus told her on the morning of 
the maid’s day off that she had got to 
scrub up the front porch before she 
left, answered: “I’se here to tell you, 
Missus, dat d’only thing dis niggah’s 
GOT to do is t’die.” Mandy summed 
up the whole tragedy of human life in 
that statement. The tragedy of life is 
that death may take us with our work 
uncompleted and our most cherished 
plans frustrated. It is not death one 
fears on its own account, but because 
of its effect on others, on those loved 
ones whose whole future may depend 
on the prolongation of one’s life. How 
often do we hear the expression “If I 
live”! 

*x* * * 

The man of wealth understands and 
appreciates this hazard more readily 
than his less wealthy brother. His plans 
are bigger—he is working for larger re- 
sults; much depends on his living to ma- 
ture these plans. His death will be a 
greater financial loss to his family and 
his business associates than the death 
of one less involved in the business 
world, 

Sordid as it may appear, it is never- 
theless true that not less than 90 per 
cent of all human effort is towards the 
acquisition of money. The termination 
of one’s life terminates his efforts, and 
it is to prolong the benefits of one’s life 
beyond its termination that life insur- 
ance was created and developed. 

* s x 

It is not presumed that such a preach- 
ment is necessary, or advised, in a solici- 
tation for life insurance, but these are 
the thoughts which are sometimes behind 
every purchase of life insurance; there- 
fore, thought along these lines should 
prelude every life insurance sale. In 
spite of all the new reasons given—such 
as taxes, business, credit protection, etc., 
ete., which are but additional reasons, 
and valuable aids, the fundamental pur- 
pose is the old, old purpose, as it was in 
the beginning. 

Men of wealth appreciate fully the dif- 
ficulty, not alone of making money, but 
cf keeping it. Daily they are besieged 
with offers to invest their surplus funds. 
It requires vigilance and experienced 
judgment to invest wisely—and profita- 
bly, and with all their precautions many 
an investment proves unprofitable. This 
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is not serious while they are alive and 
active and capable of repairing the loss. 
* * * 


But this man is not willing that his 
inexperienced wife and children, de- 
prived of his judgment, shall be subject- 
ed to this same hazard of investment; 
nor will he be entirely satisfied to trust 
the entire fortune of his family to the 
control of a trustee where the same haz- 
ards, while more remote, still exist. After 
his death, with his capital estate presum- 
ably a fixed entity, a loss of capital 
would be critical. It could never be re- 
paired, as it could have been while he 
was alive and active. It is, therefore, 
advisable for this man to project the 
benefit of his judgment beyond his life- 
time and throughout the lifetime of his 
dependent wife and daughters and until 
the sons reach an age where mature 
judgment can be expected. The man of 
wealth needs but little argument to con- 
vince him of this, but as he seldom if 
ever acts towards this end of his own 
volition, it is the function of the sales- 
man to present this condition properly to 
him. It is the contractual guarantee of 
income obtainable through life insur- 
ance, as opposed to the hazard of an un- 
guarded estate, or the uncertainties of 
a trust, that induces wealthy men to cre- 
ate large life insurance estates. 

* * * 


Men of wealth realize the unprecedent- 
ed industrial unrest now existing, the 
unusual hazards surrounding all busi- 
ness; they have experienced the drain 
on the finances of the country through 
the war; they have been appalled by the 
tremendous toll of death through war 
and epidemic, and they have seen and 
marvelled at the response of the life 
companies to every unprecedented call 
made upon them. When practically every 
other recognized value in the financial 
world tottered and collapsed—when no 
man knew what a day would bring forth, 
there stood the life companies; every 
contract worth one hundred cents on 
the dollar; every claim’ “paid in full” as 
presented; grace granted, but none asked 
—the whole institution of life insur- 
ance functioning normally, sanely, 
smoothly, and as regularly as the stars 
in their course; the one safe, sane, and 
dependable guardian, distributing its 
millions and hundreds of millions of 
death losses from war, plague and dis- 
ease; subscribing its hundreds of mil- 
lions to the war loans, and scarcely a 
ripple on its calm surface. It has proved 
its stability, its impregnable security, 
and the integrity of its contracts to the 
satisfaction of the financial world, and 
men of wealth recognize that through 
life insurance they can confidently and 
with assurance of faithful performance 
arrange for the delivery of cash when 
most needed under guarantees procur- 
able through no other channel. 

s * * 


These are some of the thoughts which 
actuate the writer in his solicitation of 
life insurance, and he finds that they are 
more appealing to men of wealth than 
purely business reasons. There must be, 
however, a definite purpose to be accom- 
plished by the insurance proposed, and 
the purpose must not be one manufac- 
tured out of the salesman’s imagination, 
just because he wants to sell some life 
insurance. There must be a sound rea- 
son for the proposal, and the service to 
be rendered by the contract must be bet- 
ter than can be rendered by any other 
means. If this purpose exists, and your 
reasons are logical and the conditions 
of service are satisfied, and you have 
erased from your mind every other inter- 
est except the interests of your prospect, 
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you can proceed, confident of success 
and with very little thought as to cost. 
* x 7 


If you have convinced your man of 
wealth that you have proposed the thing 
he needs, and you have converted this 
interest into a desire to follow your sug- 
gestion, and divert part of his estaté 
in such a contract, the cost is secondary. 
He has the money to buy what he wants 
when he wants it, and it is your vocation 
to convince him of this want. Do not 
make the mistake of lingering too long 
over the cost, and showing your pros- 
pect how little it really costs, over a 
period of years, etc., etc. He is probably 
much less concerned about the cost than 
you are. It is the result he wants. Be- 
sides, if you work it out and show how 
ridiculously cheap it all is, you will oc- 
casionally be surprised to see how you 
have shifted your prospect from a favor- 
able to an unfavorable viewpoint. Men 
who have the means and willingness to 
“pay the price” often distrust cheap 
things. 

+ s a 

Men do not buy life insurance for their 
families as a matter of good business. 
It is sentiment that moves’ them, 
Through sentiment men act more quick- 
ly, more courageously, and more liber- 
ally. And don’t fool yourself too much 
about the “cold-blooded” business men. 
When it comes to their own interests, 
and their families are their biggest in- 
terests, they are thoroughly sentimental, 
but as all else in their affairs, their sen- 
timent is serious and practical, not the 
mushy kind. The kind of sentiment I am 
talking about is the everyday romanee 
of existence—the serious responsibilities 
of life, with its perils and uncertainties. 
My mind it not on the cost of insuring, 
but rather on the frightful cost of NOT 
insuring. I rarely, however, speak of 
death or dying. These words are too 
poignant, and should be used sparingly, 
if ever. The full meaning and purpose 
of life insuranee can be strongly im- 
pressed on the mind without ever actu- 
ally mentioning death. Such phrases as 
“When the policy becomes a claim” or 
“When the benefits accrue to your fam- 
ily” and many of similar import are good 
insurance terminology and free from the 
unpleasantness of the word itself. 


In closing I would like to suggest that 
the first interview you have with an im- 
portant man of affairs is almost decisive 
as to whether or not you will eventually 
write that man. It is, therefore, highly 
essential and of first importance that you 
establish confidence. You should not at- 
tempt to gain an interview through any 
subterfuge. Nothing will so antagonize 
a man such as grantng you an inter- 
view through some camouflaged ap- 
proach, and he particularly resents such 
tactics from a life insurance salesman. 
He seems to expect it from life insurance 
and book agents. We know, “and it’s 
greatly to our credit that we very much 
regret it,” that there are such men who 
have either no confidence in themselves, 
or do not realize how belittling such an 
approach is. The fact is that when you 
get to a prospect under a subterfuge you 
have a most awful time in extricating 
yourself from your false position and 
getting down to your real mission there. 
The probabilities are that with a real 
man of affairs you never will get down 
to real business after reaching him by 
such methods. He’ll probably dismiss 
you before you have finished stammer- 
ing. A man with a real mission and a 
real service to render need never mis- 
represent himself. 


Star Athlete Becomes Star Producer 
St. Louisan Applies Principles of Sport as Life Salesman 


T. LOUIS, MO., Nov. 24.—Eight 
S years ago a strapping, 20-year-old 

youngster was face to face with the 
choice of a life of ease as a professional 
athlete or the somber, staid grind of a 
business career. Against his will he 
chose the latter. 

Today this man—Robert C. New- 
man—is vice-president of a large bak- 
ing company, star salesman of the Mis- 
souri State Life and one of the largest 
individual producers of life insurance 





in the country. And he maintains he 
can still hold his own in athletic con- 
tests. 

He attributes his phenomenal success 
to three things—hard work, enthusiasm 
for his profession and the application 
to business of the true principles of 
sport learned on the track and in the 
gym. His remarkable record in Octo- 
ber, when he led the sales force of his 
company by writing $510,000 worth of 
new business, comes shortly after the 
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Contract Direct with Home Office 


For particulars address 


ye E. S. ALBRITTON 
2nd Vice President 


The Minnesota Mutual Life 


Excellent Opportunities for Two General Agencies in Illinois 


St. Paul, Minnesota 






























10 South La Salle Street 
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MANAGED BY LIFE INSURANCE MEN 


Chicago National Life Insurance Co. 


AN ILLINOIS COMPANY OWNED BY ILLINOIS CAPITAL— 


























of America 
Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 


months next birthday to 60 years. 


by State Endorsement. 
GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street, Philadelphia, 


BASIL 8. WALSH, Pres. JOSEPH L. DURKIN, Secy. 


HOME LIFE INSURANCE COMPANY 


This Company issues all modern forms of policy contracts from age 3 


Industrial policies are in full immediate benefit from date of issue. 
Ordinary —- contain a valuable Disability clause and are guaranteed 


JOHN J. GALLAGHER, Treas. 


Pa. 














A. R. SMITH, Secretary 


THE NATIONAL BUSINESS MEN’S ASSOCIATION 


Cleveland Ohio 











sional men; cost $9.00 quarterly. 
INCOME policy. Ask for folder describing it. 


claim settlements ypade. : : : : : : : t t £2? 


Unrestricted Accicent and Health Insurance for business and profes- 


No other Company writes our 
Prompt and liberal 
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Write for Territory 
Pennsylvania—Ohio—West Virginia 








PHILADELPH 


Are You Permanently Established? 


PHILADELPHIA LIFE INSURANCE CO. 
























A record and a name go hand in hand. 


Date Business in force 
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More than doubled each five yee. 
Business in force, September 30, 1919 
$78,160,536.00 
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History Goes Ahead of Itself 


Assets 
$ 102,687.00 
. 661,430.00 
1,952,407.00 
* 4,922,478.00 
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eighth anniversary of an interview 
which made Newman a salesman. | 


Refused Offer at First 


Guy Wilson, former manager of the 
Prudential Life heré, now president of 
a motor truck corporation, met New- 
man when the athlete was copping hon- 
ors in all local athletic events. He of- 
fered him a job. Newman refused. He 
had planned to accept an offer as the 
athletic trainer with a university. But 
Wilson persisted and finally induced 
Newman to try it for three months. 
In that time Newman, selling only 
$1,000 policies, not only secured $117,- 
000 in business, but, as he says, was 
himself sold on Si question of life in- 
surance. 

In 1913 he won the fourth vice-presi- 
dency of the Prudential $100,000 Club. 
the youngest producer ever accorded 
that honor. In 1915 he joined the Mis- 
souri State Life under contract and the 
first month made the company’s $100,- 
000 club. Since then his sales have 
gradually mounted until his name is 
synonymous with success in socal in- 
surance circles. 


Studies Plan of Attack 


“Hard work and a study beforehand 
of the plan of attack,” said Newman. 
“is the cause of my success.’ I am not 
much on the technique of a policy but 
I do believe in the life appeal and be- 
cause of that I always talk it. Before 





selling a man I. invariably lay out in 





my mind what to say. The less you 
say in selling insurance the more suc- 
i cessful you will be.” 

In October Newman worked but 
three weeks. Only two of his policies 
were above $100,000, and the averaze 
was $40,000. His clients included local 
laborers and a score of prominent busi- 
ness men whom he met here on busi- 
ness and attending conventions. 

“When a man makes a success at 
selling insurance,” Newman maintained, 
“it is because he works and works hard, 
I don’t know how the others feel but 
when I sell a policy I am tickled. I fce] 
just as good after selling a $1,000 policy 
as I do in selling one for $50,000. It 
means more in proportion to the poor 
and they are the class of people who 
need protection.” 


Centers on Life Appeal 


Statistics and data on life insurance 
do not interest Newman to the extent 
that they do other members of his pro- 
fession. He admits other men whose 
sales are far under his repeatedly give 
him information or mortality rates, etc, 
But it is the life appeal—the protection 
of widows and children—that is New- 
man’s pet angle in writing business. 

And Newman is in love with his 
work. 

“He thinks and lives. insurance and 
that’s the reason for his success,” one 
of the officers of the company said, in 
commenting on the wonderful record 
of their star producer. 





Influence 





USING MISTAKES AS FACTORS 
TOWARD BUILDING BUSINESS 


How An Alert Rate Book Man Took Advantage 
of An Error in An Advertisement to 


Prospects 








HERE ‘are some agents who are 
"T sufficiently alert to take advantage 

of every opportunity. The Frank- 
lin Life of Springfield, Ill., has prob- 
ably learned by this time that people 
read advertisements in live insurance 
journals. In the American Life Con- 
vention edition of THe Nationa, UNn- 
DERWRITER appeared a page advertise- 
ment of the Franklin. The advertisement 
presented the desire of the company 
to secure conservative agents. The 
advertisement stated that the company 
is not a plunger or high pressure insti- 
tution. 

But here is a quotation from the 
advertisement; “It has not believed in 
hot house life insurance methods. It 
has sought connections that could de- 
liver Jarge amounts of December busi- 
ness.’ 

Heard From the Advertisement 


And the Franklin Life people heard 
from. this advertisement. They be- 
lieve that people read advertisements 
because officials of companies, agents 
and others have written the Franklin 
to ‘know if the advertisement were 
true and that they were seeking con- 
nections that could deliver large 
amounts of “December” business. 
Most of these inquiries of course were 
presented in a humorous way because 
the Franklin is a steady, staid com- 
pany. There was considerable joking 
going on at company headquarters on 
part of the friends. of President George 
B. Stadden and Secretary Henry 
Abels. This mistake got by the proof- 
readers and appeared in bold, bald 
type. Later Tue NationaL UNoper- 
WRITER in its editorial columns called 
attention to the mistake and said that 
the Franklin Life was not a “Decem- 
ber company” and expressed regret for 
the -rror in the advertising copy. 


Olive Saw the Advantage 





Over at Holland, Mich., the Franklin 
has a very live manager in W. J. 





‘a page ad of my company. 


Olive. He is alert to every opportun- 
ity that comes his way. He is quick 
to grasp a situation. Mr. Olive saw 
that advertisement and was impressed 
with its value as a business getter. He 
took his special American Life Con- 
vention number of THe NationaL Un- 
DERWRITER and sallied forth to conquer. 
It gave him an opportunity to bring up 
the subject of life insurance with 
many of his old policyholders and 
some of his prospects. He placed the 
advertisement before a man. and said 
that he had something interesting. 


Olive’s Approach 


Mr. Olive’s approach was something 
like this: 

“Friend Thompson, I have an inter- 
esting thing here to show you. One 
of our leading insurance papers carries 
I want 
you to read it over carefully and see 
if you can detect any bad blunder. I 
know you are a good business man and 
are interested in advertising. Just look 
this over and seé if you can see the 
mistake.” 

The man read over the advertise- 
ment and told Mr. Olive that he could 
not catch any blunder. Mr. Olive 
asked him to read it again, which he 
did. Still he did not see anything wrong. 
Then Mr. Olive pointed out that the 
word “not” had been left out of the 
sentence regarding “December” busi- 
ness. 

Opportunity for Good Work 


This gave Mr. Olive the oppor- 
tunity of introducing the subject of 
life insurance. He also had forced 
the man to read twice the advertise- 
ment which told of the conservative 
nature of the company, something of 
its ideals and its place in life insurance. 
By this time the man was pretty much 
impressed. It had given Mr. Olive a 
good opening. He has succeeded in 
writing several thousand dollars of in- 





surance because of the mistake in that 
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Used a Unique Method 
This simply goes to show what a 


of which over Seven Hundred Thousand 
was in dividends. The influenza pneumonia 
Ss at epidemic caused an abnormal mortality 


Illinois Life 


greater than any experienced in the Coin. 
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Raymond Y. Sanders has been appointed 
manager of the life department of the 
Rockwood-Badgerow Company in Chicago. 
Mr. Sanders started with the organization 
two years ago, specializing in life insur- 
ance, and has more than made good. He 
‘pis a young, active man, full of vim and 
enterprise. Joseph E. Young, who has 
been cashier for the agency, has been 
made assistant manager of the life de- 
fpartment. Mr. Young, who has made good 
in the office, is ambitious to make a record 
in the selling end and already he is show- 
ing he nas the right stuff in him as a 
producer. 





Face the New Responsibilities resulting from the War, 
with the Determination to give that 


Generous Service which is making Life Insurance 


Utility-Service-Elegance 





A Universal Necessity 


Ulira-modern in Equipment— 
Complete System 
Unique in the Courtesy of its — 
500 Rooms Rate from*200 








Gillespie Made General Agent 
Wm. A. Gillespie has been appointed 
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Whiimore Hotel Company 
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Des Moines, Iowa 


The first strictly American Company in the field doing an exclusive 
Life Reinsurance business. 
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‘SSAFETY FIRST’’ 


1920 


If your plans for 1920 include a change of We have splendid territory open with general 
territory or a change of company or “‘astep up’ agency contract, maximum commissions, for experi- 
enced and successful producers of clean records. 


from solicitor to general agent— 


THIS FINE TERRITORY IS IN THE FOLLOWING STATES: 


ILLINOIS KANSAS OHIO 
INDIANA KENTUCKY OREGON 
MISSOURI PENNSYLVANIA 


IOWA 
CONFER WITH US BEFORE DECIDING 


Reserve Loan Life Insurance Company 
- Indiana 











Indianapolis, - 























